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Regards the Insurance Agent 


The Secretary of the lowa Manufacturers Association says: 


“It is perfectly clear that when a manufacturer 
entrusts the handling of his insurance to an insur- 
ance agent, he expects, first, that the insurance 
agent will see that the nsk is carried by perfectly 
sound companies. Second, that the cost of the 
insurance is the lowest obtainable for sound insur- 
ance,and third, that thorough and complete advice 
is furnished him by the agent as to what improve- 
ments may be made to the plant which will enable 
the manufacturer to enjoy the lowest possible 
insurance cost. 

“Unless his insurance agent can ‘render exactly 
such services as this on these three heads in full 
measure to his clients, he cannot complain if his 
clients leave him and ask service elsewhere.” 


The first duty of the agent is to see that his clients’ insurance 
is placed in sound companies. 


His second duty is to see that the cost isthe lowest obtainable 
for such sound insurance. 


The Glens Falls Company is offering the soundest insurance 
at a cost which is as low as is obtainable for such insurance. 4 


There are many insurance companies but only one 
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Famous for Fair Dealing 





“‘America Fore’’ 


A a | 


The American Agents’ best company is the one that deals most 
fairly with himself and his clients. 


As an American institution and a strong adherent of the American 
Agency System, the FIDELITY-PHENIX builds itself always 
stronger by first giving its agents a service that will strengthem them. 


The good of the Agent is reflected in the growth of the Company. | 


FIDELITY-PHENIX 


Fire Insurance Company 
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COLLISION RATES 


1920 Chandler Touring, i1n- 
sured for $2,000.00: 


Full coverage (California Rates) - $57.40 
Credit for $100 Deductible Clause $40.90 


Net Premium - - - - - - $16.50 
Rate .0082 


Under any system of rating that 
may be devised, full coverage 
collision insurance must neces- 
sarily takea relatively high rate. 


Automobile owners are apt to 
regard this rate as excessive, 
making it difficult to sell full 
coverage. 


FIREMAN’S FUND 


, INSURANCE&: 


FIRE, MARINE 


To meet the objection, we rec- 
ommend the deductible forms 
of collision insurance. These 
forms protect the assured against 
all but trifling collision losses at 
rates that cannot raise any ob- 
jection. 


Of course an agent who is build- 
ing his business on a sound basis 
will make sure when selling the 
coverage that his clients under- 
stand the provisions of the de- 
ductible clause. 
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What Reciprocal Insurance Really Means to Subscriber 


OBLIGATIONS WHICH ARE ASSUMED UNDER THAT FORM OF CONTRCT ANALYSED 
BY COLORADO COMMISSIONER FROM STANDPOINT OF THE SUPERVISING OFFICIAL 


By C. W. FAIRCHILD, Insurance Commissioner of Colorado 


HE reciprocal plan of insurance 
T contemplates the payment of a 
deposit to an individual termed 
an attorney-in-fact who charges him- 
self with the duty of collecting deposits 
from other individuals, thereby creat- 
ing a fund for the payment of losses. 
The first consideration which 
prompts this individual is naturally 
remuneration to himself, and upon the 
extent of this compensation depends 
the remaining amount of available for 
loss-paying purposes. The person 
who is solicited to become a_sub- 
scriber is usually approached first on 
the theory that by becoming an ex- 
change member he is going to save 
money. It is perhaps safe to assume 
that in 90 per cent of the cases this 
is the only consideration, and is prob- 
ably born of the fact that the human 
mind seems to be so constructed that 
it cannot conceive in advance a calam- 
ity to itself, but visualizes only the 
calamities that befall others. There- 
fore in a large majority of instances 
the subscriber gives little if any 
thought to the most important factors 
embraced in the transaction. 


Two Important Factors 
in Reciprocal Coverage 


The first of these is the contract of 
indemnity which he accepts when he 
becomes a subscriber; the second, the 
power he grants to the individual seek- 
ing his subscription, the attorney-in- 
fact. As to the contract for which he 
makes the deposit, he contents him- 
self with the belief that it is of the 
same nature as those usually offered 
him through the regular channels of 
fire insurance. It does not occur to 
him that he is insuring the property of 
others and that others by similar action 
are exchanging indemnity with him. 
He has probably been told that his 
liability for the losses of others who 
have become subscribers is limited to 
the extent of the number of deposits 
which he has authorized his attorney- 
in-fact to assess. 

This lack of appreciation and un- 
derstanding on his part as to the na- 
ture of the transaction he has made 
makes it all the more necessary for 
imsurance departments to be informed 
as to its ultimate result concerning 
him, because he has probably been 
told that the concern to which he 
subscribes has met the requirements 
established by the laws of the state 
in which the transaction is made, and 
he rests secure in the belief that these 
laws give him ample protection. 
What, then, is the duty that an insur- 


ance department owes to this indi- 
vidual? 


Where Contract Differs 
From Standard Policy 


The first consideration is the nature 
of the contract. The provisions of 
these contracts are very much the same 
ecause in their general makeup they 
follow the form of a standard fire in- 
fiitace policy, the chief point of dif- 
erence being that in the one the con- 





sideration is a fixed amount called the 
premium, while in the other it is an 
estimated amount called the deposit. 
The ordinary insured regards them as 
being the same; it is therefore our 
duty as supervisors to make clear the 
distinction and to point out that a 
further deposit, and possibly more than 
one, may be called for. We should 
also make clear the fact that on the 
one hand, certain specified sums of 
money are available for the immediate 
payment of losses; that on the other 
hand the funds of subscribers like 
himself, less losses paid and expenses 
incurred plus one or more assessments 
which may be levied by his attorney, 
are the only funds certainly available 
out of which his loss may be made 
good. 
Powers Granted to 

Attorney-in-Fact 

We should call his. attention to the 
powers granted by him to his attorney- 
in-fact and point out to him that under 





that even this small sum is retained 
either in cash or convertible securities 
for the payment of claims. It would 
therefore develop that the attorney-in- 
fact and his advisory committee are at 
liberty not only to reimburse them- 
selves out of the deposits of subscribers 
for the original guaranty fund, but 
that the funds of the exchange may be 
invested in any form of securities that 
the attorney-in-fact and his advisory 
committee might select, there being 
nothing in the laws of Colorado at 
least, that gives the commissioner of 
insurance the slightest authority to 
insist upon such funds being invested 
in easily convertible securities. This 
to my mind offers an inducement to an 
unscrupulous attorney-in-fact, second 
only to the 25 per cent or 30 per cent 
that he first deducts from every de- 
posit made with him. 


Different Exchanges 
Have Varied Contracts 


Should a subscriber to one recip- 








This analysis of the reciprocal plan of insurance, one of the most 


searching and comprehensive ever 


presented, was delivered by Com- 


missioner Fairchild at the meeting of the National Convention of Insur- 
ance Commissioners this week at Beverly Hills, Cal. He shows how 
littie the average subscriber to a reciprocal exchange really understands 
in regard to the obligations which he assumes under that form of insur- 
ance or the character of the contract into which he has entered. He says 
that in most cases the only consideration is a supposed saving of money 
and that the human mind seems to be so constructed that it cannot 
conceive in advance a calamity to itself, and visualizes only the calamities 
that befall others. He points out that the reciprocal is almost always a 
one-man affair, under the entire control of the attorney-in-fact, and that 
the subscriber has in fact very little protection for his own investment, 
aside from the liability which he assumes for the losses of his coinsurers. 








the state laws this attorney and an 
advisory committee provided for in his 
power of attorney are the sole ar- 
biters outside of the courts of his claim 
for loss should one arise. Should he 
raise the question as to the nature of 
the resources available for the pay- 
ment of his claim, most of us would 
be obliged to admit that this is a mat- 
ter over which our laws have given 
us little jurisdiction. 


Assumes Liability to 

His Co-Subscribers 

We should call his attention to the 
fact that in the last analysis he has as- 
sumed a liability to his co-subscribers 
and, while this liability is limited as to 
them, that owing to a recent state 
supreme court decision it is not so 
limited as to third parties. In the 
case of stock companies we are 
empowered to and do insist upon un- 
questioned ability on the part of com- 
panies to pay claims; in most states 
mutual companies are required to 
maintain a sufficient guaranty fund to 
protect their members. In Colorado, 
$25,000 is required before anyone can 
while an ostensible guaranty fund of 
inaugurate a reciprocal, beyond the 
mere sworn statement that such a 
fund was in hand at the outset of its 
operations, the commissioner is not 
permitted under the law to see to it 





rocal become so converted to the idea 
of the economy in this class of in- 
demnity as to entrust it as a sole 
measure of protection and thus be- 
come a subscriber to several exchanges, 
he would find a diversity of provisions 
not only in the form of contract, but 
in the form and substance of the 
various powers of attorney as well. He 
would discover that his claim for loss 
is payable only by those who were 
subscribers at the time his loss oc- 
curred. Should there be a delay in 
notifying the exchange of a loss, it 
might develop that he could not collect 
the full amount of his claim because 
of the fact that many subscribers had 
cancelled their contracts between that 
time and the date on which notice of 
loss was received. These cancella- 
tions might easily be a considerable 
proportion of the number of sub- 
scribers; therefore this proportion in 
case of a large claim might mean a con- 
siderable loss in dollars and cents to 
the claimant. 


Business Belongs to 

Attorney-in-Fact 

It may be well to call attention to 
the fact that the usual form of power 
of attorney contains a provision under 
which practically the entire business of 
an inter-insurance exchange belongs 


be only a fair provision so far as 
he is concerned, though it would seem 
that conditions might arise where a 


number of subscribers who have un- 
questionably furnished the money with 
which the business was built might 
wish to claim ownership, perhaps to 
their advantage. This provision merely 
adds strength to the argument fre- 
quently advanced that many recip- 
rocals are one-man affairs. 

The question has come to me, as it 
undoubtedly has to you, as to the total 
gross or net liability of some ex- 
changes. Most of them agree that the 
liability of the subscribers to each other 
shall be limited to the amount of one 
or more deposits as the contract may 
provide. I1t appears, however, from 
sworn statements that have reached the 
Colorado department, that in some 
instances, at least, reinsurance is 
shown, this presumably being reinsur- 
ance of excess liability or for excess 
losses. 


How Is Reciprocals’ 
Reinsurance Effected? 


I am frank to say that to me this is 
a rather puzzling feature, and the ques- 
tion has occurred to me as to how 
such reinsurance is effected and 
through whom. It would manifestly 
be a complicated transaction for one 
reciprocal to reinsure another recip- 
rocal even though the power of attor- 
ney gives the attorney-in-fact the right 
to place reinsurance. If a reciprocal 
reinsured in a stock company, the 
question naturally arises as to who the 
beneficiary may be, the premium being 
paid to the stock company for reinsur- 
ance, and if the amount is written on 
a particular risk at less than the reg- 
ular stock company rate, how the dif- 
ference may be made up between the 
amount received from the subscriber 
and the amount paid to the reinsuring 
company. If the reinsurance be for 
the item of excess losses only, the na- 
ture of the contract would certainly be 
an interesting item of investigation, 
and the thought as to the necessity of 
such reinsurance would naturally arise 
because of the supposition that the lia- 
bility of subscribers is limited to one 
or more deposits. 


What Is Subscriber’s 
Obligation to State? 


We have thus far considered the 
relations between reciprocal and sub- 
scriber and the subscriber’s right to 
expect from insurance departments 
such supervision as will protect him 
against the unscrupulous. What now 
is the obligation of the subscriber to 
the state? 

In at least one case that has come 
under my notice, an exchange in mak- 
ing its report to the insurance depart- 
ment uses this language: “No premium 
is charged or collected under our 
policies, the consideration being the 
exchange of indemnity and no deposits 
are written in the policies or renewals.” 
On a blank calling for information as 
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to the attorney-in-fact. This may 


to premiums or deposits the item of re- 

























2. 





KRONE RE, * 





SEE 













1-0 Fat tow 
pie ee 


me 









Snes 






oer 






















Fisaimieoa 










































ok eae 


S 





SSS 





eS, ee ate Saleen 


ed 


or 










































































4 


THE NATIONAL 





UNDERWRITER 


September 2, 1929 





ceipts is headed: “Expense and Guar- 
antee Fund.” 


Difficult to Tell 

What Consideration Is 

I am somewhat at a loss in a case of 
this kind to know just what the con- 
sideration is or is supposed to be by thus 
exchanging this indemnity. If there is 
no consideration, it would appear that 
the contract of itself must be invalid, 
and it seems that the same conclusion 
must be reached if the payments made 
are merely to cover “Expense and Guar- 
antee Fund.” However this may be, the 
wording employed seems of itself to 
establish the fact that each individual in 
exchanging indemnity with each of the 
other individuals forming the exchange 
is himself performing the functions of 
an insurance company. If this is true, 
then is it not the duty of each such in- 
dividual to furnish evidence of solvency, 
not as to the particular line of business 
in which he is regularly engaged, but as 
to his liability to become and continue 
as a solvent insurer of the property of 
others? And the question naturally 
arises, is it not then the duty of insur- 
ance departments to see to the solvency 
of the individual as affected by this out- 
side line of business in which he en- 
gages? 


Relationship Similar 
To Stockholder’s 


It seems to me that the relationship 
here is not unlike the relationship of a 
stockholder in a stock company. The 
one delegates power to the attorney-in- 
fact to represent him and to do his busi- 
ness for him, and the other, through his 
stock ownership, looks to the directors 
and officers of the corporation to carry 
on the business. In the case of the cor- 
poration, should the officers and direc- 
tors fail in the proper conduct of the 
business of the corporation, he has the 
authority, and it is his duty, to call them 
to account. Should the corporation fail. 
the stockholder loses his money. In the 
other case, he has practically no author- 
ity over the attorney-in-fact, and in the 
event of his failure properly to conduct 
the affairs of his exchange, there appears 
to be no recourse. 


Would Require Showing 

of Subscriber’s Solvency 

Fairness would suggest that the sub- 
scriber be required to show the same 
degree of solvency in the one case as 
the stockholder has shown by actually 
investing his own funds in the other, 
and if the subscribers were required by 
law to make such showing they would 
become more familiar with the obliga- 
tions which they assume in becoming 
subscribers, and would consider the mat- 
ter beyond the mere idea of a tem- 
porary saving in insurance cost. 

What has been said here is intended 
only to cover the operations of concerns 
engaging in fire insurance; they cover 
largely the relations of one to the other 
and do not take into account the inter- 
ests of third parties. A third pary to a 
fire insurance contract might be a mort- 
gagee, and under the decision before 
mentioned it is held that subscribers as 
between themselves may limit their lia- 
bilities, but that such limit cannot be 
held to bind other parties. 


Must Consider Third 
Parties’ Interests 


As to the other lines of indemnity 
which are being written under the reci- 
procal plan, the same general comment 
applies. In these cases, however, third 
parties are the ones really to be con- 
sidered. This is particularly true in 
workmen’s compensation where the con- 
tingent or unknown features of liability 
largely predominate. In the case of com- 
pensation, it is decidedly questionable 
whether an employer, limited as he be- 
lieves himself to be as to liability, can 
hope to rest securely on such a limit, in 
the case, for instance, of a young and 
healthy employe who might be totally 
and permanently disabled and continue 
to live a number of years. The same 
condition would apply to a case of public 
liability, and this entirely aside from the 
fact that such liability might reach even 
into another generation. 

If ample reserves are required where 
merely the destruction or payment of 
loss or damage to property is conceded 
to be necessary, then what can we say 
of the requirements for ample reserves 
in the case of liability and compensation 
claims and where the element of human 
life is involved? 


American Agency System 
Should Be Preserved 


It may be that the difference in cost 
as represented by agents’ commissions 





RESTRICTIVE LAWS HIT 
DONALDSON GIVES HIS VIEWS 


American Companies Cannot Take 
Advantage of Opportunity if 
Profits Are Attacked 


Commissioner Donaldson of Penn- 
sylvania, who devoted most of his ad- 
dress at the National Convention of In- 
surance Commissioners at Beverly 
Hills, Cal., this week to mutual com- 
panies, with a discussion of the best 
methods of operation and supervision 
of such companies, made some obser- 
vations which are of decided interest 
to insurance men generally, especially 
in regard to restrictive legislation. In 
that connection he said: 


Would Kill Drastic Statutes 


It is, strictly speaking, the legal obli- 
gation of insurance commissioners to 
further the demand of a radical statute, 
but it is also the obligation of commis- 
sioners to use unusual efforts to kill at 
birth a drastic statute which is destined 
to discourage rather than to encourage 
comestic and foreign companies. The 
cheapest thing in the United States is 
fire insurance. The easiest thing to wage 
a campaign against is the excessive cost 
of fire insurance. Business demands and 
is entitled to protection against fire, else 
business goes to the wall in twenty-four 
hours. No stock carrier, unless fortified 
with an ample surplus, and no mutual, 
unless its members are many and solvent 
and liable and able to pay heavy assess- 
ments, can make business possible. 


“State Line” Limitation Absurd 


The farmer, the merchant, the home 
buyer, must have protection. Any statute 
which batters an insurance carrier to 
the defensive carrier to the defensive, 
and, framed as most all statutes are by 
individuals who have no inkling of the 
business they are attacking and who 
have no inkling of the world-wide spread 
of insurance, which cannot be tied down 
to provincial and absurd limitations of 
“state lines,” is halting the business of 
the country. If America ever had a real 
opportunity to triple its business, now 
is the time. It cannot be tripled unless 
insurance carriers take a chance, and 
they cannot take a chance unless their 
resources are ample. An attack on their 
profits, applicable to operations in Utah 
or Iowa, is hopelessly denational and 
destructive. 

s * + 

There is no excuse for stupidity, and 
in no business is stupidity so disastrous 
as in the fire insurance business, whether 
the company be stock or mutual, Contact 
with the stock companies, and their 
methods, is absolutely necessary because 
in the activities of commerce the stock 
carriers who underwrite millions of busi- 
ness in twenty-four hours needs must 
have their wits sharpened and their 
methods timely. 


Read Insurance Journals 


No agent in the field today can afford 
to neglect reading a recognized insur- 
ance journal wherein law decisions, new 
angles of insurance, rulings of depart- 
ments, changes in home office personnel 
and methods are commented upon. In 
my experience of nine years I find that 
the home offices and the field men and 
agents and brokers need a vast amount 
of mental “nagging.” Consistent read- 
ing of a reputable insurance journal— 
and there are several most valuable peri- 
odicals to be had cheaply—is a rare edu- 
ecator. The world war alone has stimu- 
lated insurance in all lines in such a 
way that it was never before stimulated, 
veered insurance into new directions, 
new coverage, new competition and 
keenness, Insurance is no game for the 
laggard. 











should be the controlling factor between 
the two methods of doing business, but 
my opinion is that the American agency 
system for the handling of insurance 
should be zealously guarded and pre- 
served. 

I have no quarrel with men who as 
between themselves seek to contract for 
their mutual benefit, but I do insist when 
men do so contract between themselves, 
that each individual entering into such 
a contract shall be advised as to his 
responsibility, and that he in turn shall 
insist upon this responsibility being 
looked after by responsible parties. 

















Cc. W. FAIRCHILD 


Colorado Commissioner, Who Analyzes 
Reciprocal Plan 








INSURANCE STOCKS 


(From the Journal of Commerce) 
NEW YORK ee 


Div. Last 
Par. % Bid Asked Sale 
Albany ..... 50 12 100 105 100 
Amer. Alli...100 19% 275 285 280 
Amer. Equit.100 17% 230 270 Ailgie 
Buffalo ..... 100 
City, N. Y..100 10 195 210 205 
Continental . 25 20 68144 70% 70 
Fid.-Phen. .. 10 18% 45 50 48 
tlens Falls... 10 18% 45 50 48 
Great Amer..100 25 257 262 260 
Globe & Rut.100 60 1000 évebs eae 
Hanover .... 50 10 85 95 90 
POM: ..3. os 5s 100 25 510 520 515 
Merchants ..100 24 450 550 —P 


National Lib. 50 20 175 185 180 
Niagara ..... 50 25 125 132 130 
North River.. 25 8 35 40 38 
PACINO o5i5:<5:3~ 25 15 180 240 220 
Stuyvesant ..100 .. 50 90 75 


United States 20 10 45 55 50 
Westchester... 10 25 34 39 37 
CASUALTY COMPANIES 
Amer. Surety 50 8 63 68 65 
Fid. & Cas..100 25 375 400 400 
Nat. Sur..... 100 12 188 193 190 
U. S. Cas....100 20 150 175 ae 
PHILADELPHIA COMPANIES 


Alliance .... 10 15 eS wee 19% 
Fire Asso.... 50 40 baie bass 325 
Franklin .... 25 20 84 92 89 
County .« ccss 100 5 ue Sie 125 
Girard F.& M.100 12 o.2 hae 236 
Ins. Co., N. A. 10 20 ieee See 28% 
State of Pa..100 .. sake see 91 
Lumbermen’s. 25 20 we Mee 110% 
Pennsylvania.100... eee cies 
People’s Nat. 25 5 dip pita 20 
Reliance .... 50 7 aiaee aes 61 
U. Firemen’s. 10 10 this coe it 
VictOry ..0<s ae te mam 119 
PITTSBURGH COMPANIES 
City Fire.... 50 10 65 ree 65 
Lo eee 50 12 75 85 75 
Republic .... 50 11% 90 95 90 
Superior .... 50 16 92 98 92 
Re ake s 50 10 mats aa 80 
United Amer. 50 15 85 eee 85 


Western .... 50 4 a meade 
HARTFORD COMPANIES 
Auto. Co..... 100 10 nee 275 265 
Aetna Cas....100 12 400 470 
Aetna Fire..100 25 470 aale 
Aetna Life..100 5 500 550 545 
Hartf’d Fire.100 40 570 590 580 
Hartford S.B.100 10 315 335 335 


National ....100 20 440 455 450 
Phoenix ....100 25 480 490 480 
Standard ... 50 .. 80 80 


Travelers ...100 16 520 540 530 
NEW JERSEY COMPANIES 
American ... 5 20 18% 19% 19% 
Atlantic City.100 10 180 190 180 

Camden 5 os sate 





Bastern 6 Bain gress 120 
Firemen's F 24 220 225 225 
N. Brunswick. 25 14 52% 55 55 
Standard .... 25 12 55 60 50 
BALTIMORE COMPANIES 

Fid. & Dep. 50 16 ae 111 116 
Md.” Cass... 25 20 73 74 73 

New Amster- 
Gam Cas... 15 12 22% 23 23 

. S. Fid & 
% Muar. ..<5< 50 16 119 120 120 

MASSACHUSETTS COMPANIES 

po | err 100 24 bes are 485 
Old Bay State.100 6 are scat 320 
Springfield ..i00 16 270 275 275 





I. Jalonick, vice-president of the Re- 
public Fire of Dallas, accompanied by his 
wife, left Saturday for New York, and 
sails on the Olympic ‘on Aug. 28 for a 
two months’ trip to England and France. 





HAVANA PORT TIED UP 


—__ 


GREAT CONGESTION OF GOODS 


Piling Up of Shipments to Cuba As 
Result of Strike There Worries 
Underwriters 


NEW YORK, Aug. 31.—Under- 
writers are worrying just now over the 
great congestion of goods in the rai. 
way and _ steamship terminals at 
Havana and other important Cuban 
ports, where, because of labor troubles, 
freight is piling up at a rapid rate. 
Formerly freight could be shipped from 
this city to Havana at 35 cents a cubic 
foot; today the charge is $1.05, steam- 
ship companies declaring that if their 
vessels are to be used as storehouses 
they must charge for the privilege, 
Aside from the three established Cuban 
steamship lines, a number of independ- 
ently owned vessels have entered the 
field, attracted by the great demand 
for transportation facilities and by the 
increase in freight rates. 

No difficulty is experienced in clear- 
ing from this port, the strike of the 
deep sea longshoremen having ended 
some weeks ago, but the difficulty is in 
unloading at terminal points, Cuban 
railway men being “out” until their de- 
mands for higher pay are agreed to, 
The result is that warehouses and 
docks are piled high with goods, and 
merchants anxious to secure their ship- 
ments are forced to employ lighters and 
unload from the vessels direct. There is 
plenty of good business to be had in 
Cuba, and all American companies rep- 
resented on the island report growing 
premium incomes. The disturbing con- 
dition is the great congestion of values 
at port centers, and the probability of 
severe loss in the event of fire. 





LET ALL LINES BE WRITTEN 


Movement Started at Commissioners’ 
Convention to Standardize Vary- 
ing State Laws 





The first step in a movement to 
standardize the laws of the various 
states in regard to the lines which fire 
insurance companies may write was 
taken this week at the National Con- 
vention of Insurance Commissioners, in 
session at Beverly Hills, Cal., when 
John B. Sanborn, who has just retired 
as insurance commissioner of Minne- 
sota, urged strongly that the conven- 
tion should recommend submission by 
each commissioner to the legislature 
of his state of a bill amending existing 
laws, so as to provide for the same 
coverage as is now permitted in New 
York. 

“The lack of uniformity in the laws 
of the various states upon this sub- 
ject,” said Mr. Sanborn, “leads to much 
embarrassment to the companies and to 
the departments alike, and prevents 4 
situation which ought to be speedily 
remedied. Every two years in Minne- 
sota, and no doubt the same condition 
exists in other states, we are called 
upon by our domestic companies to m- 
crease their powers so that they may 
write the same lines that are being 
written in other states where they oper- 
ate. Also our law does not permit a 
foreign insurance company to grant 
coverage that is not permitted to our 
domestic companies, and we have on 
occasions been required to deny licenses 
to companies entirely reputable an 
solvent, for the reason that their 
charters granted them (and they were 
actually exercising) powers not per 
mitted under the laws of Minnesota. 

“This condition ought not to be per- 
mitted to exist. There is no reason 
why all companies of the same class 
should not be permitted to write the 
same lines of business in every state 
of the Union.” 
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NO IMPROVEMENT IN 
EMPLOYMENT SITUATION 


Still Difficult to Get Competent 
People to Fill Positions 
in Offices 





FEW GOOD UNDERSTUDIES 


Companies Beginning to See Danger 
of Not Having Capable Men 
in Training 


While premium receipts continue to 
increase and the loss ratio remains 
favorable, fire companies are still pain- 
fully aware of the fact that there has 
been no improvement in the employ- 
ment situation. Good help is. still 
scarce. It seems to be just about im- 
possible to get young men to come into 
the fire insurance business. A _ great 
many of the people that the companies 
now have on their pay rolls are careless 
and indifferent, show no enthusiasm 
about their work, and seem to have as 
their chief aim in life getting through 
the day with a minimum of effort. 
Those who do the “hiring and firing” 
in the big fire offices, say that it is as 
much of a problem to get new help 
and to get work out of the help now 
employed today as it was a year or 
two ago. 

Few Men in Training 


“What we are beginning to get alarmed 
about,” said an official the other day, 
“is the fact that we have no really 
capable young men in training. At first 
when some of our good employes left 
us, we felt secure in the thought that 
we had enough reliable and competent 
people on hand to see us through any 
emergency. These people, we felt, 
could be relied upon to carry us over a 
troublesome period. Now we are com- 
mencing to realize that most of the peo- 
ple in our office are not of the best 
caliber, are not capable of developing 
mto particularly efficient employes, and 
have the new instead of the old spirit. 


Field Talent Scarce 


“For most of our important positions 
we have no well-equipped understudies. 
We cannot get them. This applies to 
both the office and the field. On look- 
ing over our list the other day, I found 
that while we have a number of old- 
timers traveling in most of our states, 
their assistants are not very promising 
material. They are new men without 
much training or experience, and with- 
out the same vision of the business. In 
other words, we have a rather mediocre 
class of men to advance to state agency 
Positions in the event that some of our 
older men leave. There is a lack of 
seasoned field talent. 


Turmoil in Offices 


“The same situation prevails in the 
office. When a field man leaves, we 
decide to put one of our own examiners 
in the position. When it comes to hir- 
img another examiner to succeed the 
man we are advancing, we find that we 
are up against it. We cannot get the 
right kind of man. Perhaps the ex- 
aminer who wants to go into the field 
has to wait six or eight months, until 
we can find some one capable of filling 
his shoes. Young men and boys are 
just about off the market. Nearly all 
companies have been using girls for 

Ing work for at least two years. This 
ge that companies cannot take their 

€ boys and put them in mapping 
work, Where some companies are 
setting their map clerks is a mystery 

Ome. The young men that apply for 
Positions all say that they are experi- 
enced, but when they are given a trial 
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the property of the Denver Tram- 

way Company during the recent 
street car strike at Denver, Colo. The 
street car company took every possible 
precaution to prevent’ damage but 
nevertheless it sustained a loss of about 
$25,000 as a result of attacks on its 
property by former employes who re- 
sented the importation of _ strike 
breakers. 

An interesting feature in connection 
with this strike is the fact that a few 
days before the workers went out the 
Denver Tramway Company cancelled 
a line of $1,500,000 of riot, strike and 
civil commotion insurance covering all 
of its properties in the city. There 


T tte is what happened to some of 


Not Covered by Riot Insurance 





had been rumors of dissatisfaction and 
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unrest among employes. The com- 
pany decided to be on the safe side 
and took out riot insurance. The 


possibility of a strike seemed to blow 
over and the company decided it would 
save money by cancelling the insur- 
ance. Just a few days later one of the 
worst street car strikes of recent years 
took place. No individual or corporation 
can take out insurance only when the 
need seems to exist and expect to be 
covered when a loss occurs. The only 
kind of protection that protects covers 
during 365 days of the year. If com- 
panies knew just when losses were 
going to take place there would be no 
need of insurance. 

(Photo copyright by International 
Film Service.) 








we find that they do not know very 
much about the business. Their in- 
efficiency throws a heavier burden upon 
the examiner and the assistant examiner 
and disturbs things all along the line. Be- 
lieve me, the job of the man in a fire 
insurance office who has direct charge 
of the employes is not a very enviable 
one.” 


Where Have Good People Gone? 


Many executives cannot understand 
just why there should be such a scarcity 
of competent employes. An underwriter 
said regarding this: “Where are all the 
people going? There are just as many 
people in the country today as there 
ever were and yet an advertisement for 
help brings practically no responses, or 
the people that do apply are simply 
hopeless. Where are all the capable and 
efficient people? What is attracting 
them?” 

Avoiding Office Positions 


Answering this, another official who 
has given particular study to the em- 
ployment situation said: “The whole 
trouble lies in the fact that we are not 
attracting young men to our business 
today. We cannot pay the salaries that 
they can get in other lines. Young men 
from 17 to 20 are going into the trades 
and light manufacturing work. We used 
to take on file boys to file and bring up 
dailies and pay them $45 or $50 a month. 
These same young fellows can get $100 
or $125 a month working at some trade 
as an apprentice, or working in a plant 
where light manufacturing is done on 
the piece work basis. Our offer of $65 
or $70 a month is not even given serious 
consideration by these young men. In 
fact, they have learned that all office 
work carries with it much lower salaries 
than those paid in the manufacturing 
lines. If they see an office position ad- 
vertised, they will simply not apply. 
They know that the salary will not be up 
to what they feel they can earn and 
actually can earn as far as that is con- 
cerned.” 


Lack of Company Courtesy 
The difficulty in obtaining new help 

















has caused a permanent break, in the 





relations of some companies. The com- 
panies have been bidding against each 
other for the services of good men. Em- 
ployes have been quick to realize this 
and have used an offer from one com- 
pany for the purpose of jacking up their 
salaries with the company employing 
them. “What is a company to do that 
wants a couple of map clerks, examiners 
and field men?” asked an official the 
other day. “There is no use hoping that 
we are going to be able to get the right 
kind of people to train for the positions. 
We have found that this cannot be done. 
When we want a map clerk or an exam- 
iner, there is only one place to get him— 
from some other company that has him. 
It is perfectly natural that companies 
are taking help away from each other. 
There is nothing else to do. If several 
employes leave a company, that company 
must get people to fill the positions from 
some other company. The new material 
is not in training. 


Effect of Business Increase 


“The fact that employes are going into 
other lines of work is not entirely re- 
sponsible for the scarcity of good help 
just now. The big increase in business 
has had a great deal to do with it. For 
instance, our company four years ago 
had ten field men traveling the terri- 
tory in which it operates. Today we 
have 20. This has been the experience 
of nearly every company to a greater or 
less degree. Four years ago there were 
a certain number of field men traveling 
for fire companies. Then the business 
began to increase rapidly and the de- 
mand for field men exceeded the supply. 
Companies were not able to take on and 
train new men rapidly enough to keep 
up with the great increase in premiums. 
As a result, companies began taking 
field men away from each other. There 
was no time for training or experiment- 
ing. Companies had to have immediate 
action. The same thing happened in the 
offices. Things moved along too rapidly, 
and with the increase in business came 
a change in conditions, bringing about 
the present scarcity of help. It has been 
a bad combination.” 

“Something must be the matter with 
the fire insurance business,” said an- 
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BROWN URGES AID TO 


U._S. MARINE PLANS 





Insurance Commissioners’ Presi- 


dent Takes Strong Stand at 
Annual Convention 


RAPS ‘STATE FUND IDEA 


Vermont Man Also Expresses Opposi- 


tion to Bank Agencies and Would 
Adjust Commissions 


BEVERLY HILLS, CAL., Sept. 1. 


—Strong recommendations for aid by 
insurance department officials to Ameri- 
can companies in their efforts to build 
up marine business and enter foreign 
countries, 


vigorous condemnation of 
state funds, opposition to bank agencies 
and a warning in regard to the unusual 
conditions which the fire insurance 
business is likely to develop in con- 
nection with the readjustment of 
prices, were the outstanding points in 
the annual address of Joseph G. 
Brown of Vermont, president of the 
National Convention of Insurance 
Commissioners, at its meeting here. 
He said in part: 

We have now arrived, I trust, at a time 
when prices have reached their peak, and 
may soon witness a decline, and alert- 
ness on the part of the insurance inter- 
ests and public officials must play a vital 
part in the offensive against the arson- 
ists who will find the torch profitable. 
This situation should be regarded seri- 
ously for statistics show us that during 
a constant rising of values in every 
line, incendiary fires have been at a 
minimum and fire insurance companies 
have made an unusual profit. When this 
condition is reversed and prices begin 
to tumble, and property worth today 
large sums of money becomes less valu- 
able each day, we will, I fear, see a 
corresponding increase of incendiary 
fires, as the law of average is sure. 

I would therefore caution all depart- 
ments having supervision of rates to be 
sure and take into consideration the ex- 
ceptional conditions which exist. Five 
years is the usual time on which to base 
profits under ordinary conditions, but 
should not the average for a longer term 
be considered when such unnatural and 
extraordinary conditions are present? 
The outlook for an early adjustment is 
not encouraging, and the unusual profit 
made by fire insurance companies dur- 
ing the unprecedented rise in prices may 
show a corresponding loss during a sim- 
ilar period of decline. 


Question of Agents’ Commissions 


In connection with the question of fire 
insurance rates, there should be consid- 
ered the question of the rate of commis- 
sion paid the agents. While it is recog- 
nized that the remuneration of all labor 
has been increased many fold, the com- 
mission paid to the insurance agents 
remains the same. It is true that pre- 
mium receipts have increased owing to 
the rise in values, but the net result has 
been diminished earning on account of 
the constant multiplication of the num- 
ber of agents. This is the fault of the 
companies rather than the agents, yet 
the action of the companies is justified, 
as the numerous companies needed in 
the large cities to take care of congested 
values must also operate throughout the 
country in order to transact a safe un- 
derwriting business. If they are unable 
to find representation in a well-estab- 
lished agency in a town, it is probably 
too much to expect that they will re- 
main out rather than add an unneeded 
agent to the local staff. However, it is 
the constant addition of these unneeded 
agents which is splitting up the insur- 
ance agent’s commission to a _ point 
where there is not enough to go round 
in many cases; hence the demand for 
higher commissions. It would seem that 
the solution of the difficulty would most 
likely be found in restricting the agency 
business to those properly qualified to 
carry it on, and in preventing others 
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THE management of this com- 
pany has sought to study the 
welfare of its local agents as 
well as its own. It does not 
believe that the home office has 
a monopoly of wisdom and 
intelligence. It is perfectly will- 
ing to give public acknowledg- 
ment to the big factor the local 
agents are in the business. 


HENCE, the Cleveland National 
home office and its field men 
are not dictatorial nor auto- 
cratic. They reach their deci- 
sions after getting all sides. 


THE local agents are always 
given a hearing. 


Cleveland National Fire 


Insurance Co. 
Cleveland, Ohio 


E. KIMBALL ARCHIBALD KEMP 


President Secretary and Managing Underwriter 
WM. C. DOOLITTLE 


Assistant Secretary-Treasurer 


Assets $1,827,042 Liabilities $1,420,549 
Capital 839,580 Net Surplus 406,493 

















right direction would be the requirement 
that in making application for a license 
the applicant must declare that he is not 
seeking the license merely to write a 
single risk. 


Opposes Bank Agencies 


I am of the opinion that this conven- 
tion should take up the question of re- 
muneration to agents on a contingent 
basis, believing that an agent who has 
the welfare of the company at heart 
and refuses to write undesirable busi- 
ness should receive more commission 
than the agent who will write anything 
the companies will accept, regardless of 
the moral hazard involved. The contin- 
gent commission is simply another phase 
of so-called “profit sharing” plan which 
has been adopted successfully by large 
corporations all over the country. 

Personally, I am opposed to the prac- 
tice of appointing banks or officials of 
banks as agents of fire insurance com- 
panies, as I believe such a practice leads 
to the placing of insurance by the public 
through such banks as a condition upon 
which the making of certain loans de- 
pends. This will ultimately work a real 
hardship upon the public as it may pre- 
vent proper credit for improvements 
adopted in individual instances where 
the hazard might be lessened and the 
insurance rate reduced as a result of 
recommendations made by a bona fide, 
aggressive agent. 


No Excuse for State Funds 


Much has been written about “state 
funds,” but there seems to be no cause 
for their existence. There is no such 
thing as a “state fund.” Such a term is 
a misnomer. There are a number of em- 
ployers who have shown shortsighted- 
ness enough to turn their insurance pre- 
miums over to an employers’ mutual 
fund. The state itself has under no con- 
dition assumed any liability and the 
legislatures of the various states have, 
without exception, refused to commit the 
state itself. The “state fund” is one of 
the German ideas, I believe, which still 
exists in this country, and it is impossi- 
ble to conceive how any employer of 
labor, or business man can oppose the 
nationalization of our industries, if he 
supports and is a member of one of the 
so-called “state funds.” 

Under a_ well-known monopolistic 
state fund, there has recently been ac- 
knowledged that the average period from 
the time of accident to the payment of 
the first compensation is approximately 
ten weeks. Such a record of business 
would be suicidal for any commercial 
insurance organization and would not be 
tolerated by the state authorities. Work- 
men’s compensation is supposed to be 
for the benefit of the working man, and 
any system that results in withholding 
compensation due such working man for 
ten weeks, in part at least defeats the 
purpose of the act creating the system. 
Monopolistic state insurance cannot, in 
my judgment, be condemned in _ too 
strong terms. The recent state “hail 
fund” experiment in Oklahoma is an- 
other illustration of the fallacy. If re- 
ports given are correct, the one policy- 
holder or member of this fund would 
not be able to collect his loss in case of 
damage by hail. 


Aid in Marine Field Urged 


Although a large number of American 
companies, particularly the marine writ- 
ing companies, have had offices in vari- 
ous European and other cities for a great 
many years, no aggressive solicitation 
has been engaged in. It is clear that 
confidence and courage are essential if 
the underwriters connected with the 
American Marine Exchange are to carry 
their interests successfully through new 
conditions. Unquestionably the Ameri- 
can marine insurance market is about to 
become an important factor in view of 
the effects of the Merchant Marine Act 
and the amended New York Insurance 
Law. More business will be written here 
than ever before in history, and our 
property interests will be better safe- 
guarded by the elimination of competi- 
tion on the part of non-admitted com- 
panies of unknown solvency. There 
seems to be no apprehension as to the 
sufficiency of the facilities of the new 
American market. The best of the Brit- 
ish companies continue with us and their 
alliance will be even closer than before 
because of the necessity for the mainte- 
nance of reserves and the issuance of 
policies through their American offices. 
It certainly is America’s opportunity 
and she is going to make the most of it. 
America has now: the greatest shipping 
fleet in the world. Her foreign banking 
outposts are being planted in all the in- 
ternational ports. The American For- 
eign Insurance Association has entered 
its group of strong American insurance 
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companies in the five leading countries 
of South America, in Australia, China, 
Egypt, India, Indo-China, Japan, Java, 
New Zealand and Turkey. They are 
looking to England, France, Italy and 
other important places in their trade 
journey around the world. In this effort, 
American insurance is keeping step with 
the other two factors, and the whole 
program calls for support by a united 
country. 











Give More Attention 
to Moral Hazard 

















S THE winter season approaches 

the companies are giving the mat- 
ter of moral hazard some attention 
and there are grave misgivings in some 
quarters, as regards mercantile and 
manufacturing risks. The anticipated 
coal shortage, accompanied by the 
shutting down of many plants, throw- 
ing a large number out of employment, 
following in the wake of which would 
be the small retailer, have already cast 
a shadow on the fire insurance horizon. 
It is stilt in embryo, but the pessimistic 
fear the possibility may turn to a very 
decided probability and there may be 
a curtailment of lines in the near fu- 
ture by some of the more fearful ones. 


NO IMPROVEMENT IN 
EMPLOYMENT SITUATION 


(CONTINUED FROM PAGE 5) 
other official, “or good people would not 
be deserting the ranks in such large 
numbers, Some of the best field men 
that ever carried a grip have dropped 
out during the last year or so to go into 
the local business. Our map clerks and 
assistant examiners are leaving to g0 
into other lines of business in which 
they have had no experience, but which 
businesses are at the same time able to 
pay more for inexperienced men than we 
are for the same men that have been 
with us for two or three years. Even our 
accountants are going into other busi- 
nesses, because they feel there is no fu- 
ture in insurance. 


Have Not Changed Standards 


“In talking to other managers, I be- 
lieve the trouble is mainly the fact that 
we are not willing to adjust ourselves to 
present conditions. We are still paying 
for the position rather than for the in- 
dividual that fills it. We decide, for in- 
stance, that a field man in a particular 
state is worth $3,600. If he gets an offer 
for more than that, we will not meet the 
offer, but when we go to hire his suc- 
cessor we have to pay $4,000. We will 
not get away from our old standards. 
We cannot get accustomed to paying 
higher salaries, and yet they are being 
paid in most of the other important lines 
of endeavor. There is just as much of a 
future for young men coming into the 
fire insurance business today as there 
ever was. There is absolutely no reason 
to feel that we cannot offer our employes 
positions that will lead to something. 
The opportunity is as great as it ever 





was. We are lagging behind on salaries.” 
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“INSURANCE IS AS OLD AS THE SUN” 


(Told in a Little Series of Which This Is No. 9) 


When you read your favorite Business Paper of Insurance that 
brings to your desk every week a summary of the happenings in 
your chosen field, you may not know that the SUN published a 
paper as far back as 1710—210 years ago. 


This paper reviewed events in England and other countries and 
told about SUN Service, too, being distributed by employes who 
were then called “Walkers” or “Riders.” 


Today such publications are called “House Organs” and some 
companies use them, though the SUN prefers to advertise its SIGN 
OF SERVICE in the independent insurance press. 

However, that’s not the point now. What is more of moment 
at this time is that the SUN, in advertising Service for both Agent 
and Patron, must live up to its advertisements. 


When the SUN Sign goes up in your office the Service begins. 
It is a radiating and constructive Service, too—a Builder. 


OF LONDON 


Western Department 


Street, New York 76 W. Monroe St., Chicago, IIl. 
Preston T. Kelsey, U. S. Mgr. 


John F. Stafford, Mgr. 


With the First 
Rays of the SUN 
Came the Dawn 
Of Real 
Insurance 





DISTRIBUTING THE SUN LIGHT 


SUN INSURANCE OFFICE 


Was Established in 17 10 and is the Oldest Fire Insurance Company in the World 


Pacific Coast Department 
Francisco 


San 
C. A. Henry, Gen’l Agent 
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TWO CENTENARIANS 








The Most Exacting 


Buyer of insurance regards it an advantage 
to secure a policy of the 


Insurance Co. of North America 


or 


The Fire Association of Philadelphia 


and will naturally accept a policy under- 
written by both of these 


More Than a Century Old 
American Companies 

as representing a contract of unsurpassed 
financial strength. Their loss paying rec- 
ord and their reputation for leadership 
and loyal support of what is regarded the 
highest ethics in the business applies to 
the policies written thru their 


Philadelphia Underwriters Dept. 


Independent lines, management and super- 
vision. 

We are proud of our agents and our agents 
are pleased with our service and treatment. 


Wide Facilities and Large Capacity 
writing 
Fire, Automobile, Tornado, Riot 
and Civil Commotion 
and other modern allied lines. 


Western Department 


209 West Jackson Blvd. Chicago, Ill. 


KENTUCKY AGENTS 























THE 


Alliance Insurance Co. 


OF PHILADELPHIA, PA. 


CASH CAPITAL, $1,000,000.00 


A company which is of value to high grade agents 








ANNUAL MEETING 
A. Gordon Sulser of Maysville 
Was Elected President of 
State Body 


DISCUSS MANY SUBJECTS 


Country Locals Feel That They Should 





Have More Commissions on 
Their Business 





LEXINGTON, KY., Aug. 27.—The 
Kentucky Association of Insurance 
Agents closed a two days’ convention 
this afternoon, this being one of the 
best attended meetings in some time, 
although a number of members were 
away on vacations and unable to at- 
tend. The association is showing a 
very excellent growth as a whole, and 
promises to be considerably larger by 
next year. It is probable that the con- 
vention next year will be held in June, 


it having been decided to meet earlier 
in order to escape the vacation season. 


New Officers Elected 


New officers elected were: 


President, A. Gordon Sulser of Mays- 
ville; secretary-treasurer, Chas. A. Lang, 
Louisville; vice-presidents—W. D. Am- 
berg, Hickman; Jesse Weil, Paducah; 
Mrs. R. M. Coleman, Lexington; John R. 
Bullock, Covington. 

Executive committee—H. V. Davis, 
Louisville; S. B. Moxley, Shelbyville; A. 
G. Chapman, Louisville; Samuel B. Wal- 
ton, Lexington; R. A. Finnell, George- 
town. 

Membership committee—W. T. Swee- 
ney, Louisville; L. G. Shaw, Mayfield; J. 
Bruce Davis, Lexington; A. B. Gilbert, 
Pineville; John S. Hager, Ashland; J. M. 
Huber, Lebanon; J. C. Bourland, Marion. 

Legislative—E. S. Tachau, Louisville; 
D. D. Smith, Frankfort; Adam C. Haas, 
Newport; Henry Craig, Georgetown; A. 
M. Wash, Harrodsburg. 

Grievance—N. K. Tunis, Danville; J. D. 
McPherson, Jr., Madisonville; Everett 
Sowards, Pineville; Frank Boone, Pa- 
ducah; Frank D. Curry, Harrodsburg. 

Conference—E. S. Tachau, Louisville; 
Paul M. Moore, Earlington; A. G. Chap- 
man, Louisville; Thomas S. Dugan, Louis- 
ville; Jesse Weil, Paducah. 


Committee on Fire Prevention 


A committee on fire prevention is to 
be named for the purpose of educating 
all agents in connection with the very 
important subject, with the hope of be- 
ing able to reduce fire waste through 
the state. 

An agreement was reached whereby the 
state will be cut up into districts with 
sectional associations to take up matters 
in these particular sections. It is planned 
for such district bodies to hold annual 
meetings prior to the meeting of the 
state association, and thereby work up 
their findings, and prepare their argu- 
ments to be brought up before the state 
organization. 


commissions paid in the rural or smaller 
districts, arguing that the cost of doing 
business in such districts is so high that 
commissions should be increased to take 
care of it, as agents in such sections 
have to go a greater distance in secur- 
ing business and spend more time in 
getting it. 
Resident Agents Law 


Resolutions were adopted urging that 
the resident agents law in Kentucky be 
more fully enforced, it being held that 
this law should be enforced to the fullest 
limit possible, and extended to cover 
casualty and miscellaneous lines as well 
as fire and tornado. It was held that as 
other states enforce such laws closely 
that the law should be enforced just as 
keenly in Kentucky, to keep outside com- 
petition from interfering. 

A strong argument was made in favor 
of a better attendance at the annual 
convention of the National association 








this year, and indications are that Ken- 





Country agents took up the matter of 


tucky will be well represented at the 
Des Moines meeting. 


Commissions on Hail Business 


A special meeting of agents interested 
in hail insurance was held to consider 
commissions paid, and other matters, 
There has been an argument on for some 
months concerning rates paid on hail in. 
surance on tobacco, resulting in a wran- 
gle in the western Kentucky district, 
which resulted in several agents refus- 
ing to handle the line this season. It has 
been claimed that in securing hail insur- 
ance the agent has been forced to do a 
considerable amount of work out in the 
country, this proving rather expensive, 

Frank G. Snyder of the Liverpool & 
London & Globe made an excellent talk 
on organization and association work 
and the duty of the local agent to his 
local and state as well as national or- 
ganizations. He claimed that organiza- 
tion ws the main thing in holding the 
long cherished American agency system, 
Cc. F. McLaughlin of the new service 
department of the Kentucky Actuarial 
Bureau discussed the work of this di- 
vision, which has been formed to render 
service to the assured in cases where 
rates are high, or where by making cer. 
tain improvements rates may be reduced. 
The work of the department is to show 
the assured how to improve conditions 
and secure the best possible rate, Mr, 
McLaughlin asked for the cooperation 
of local agents in matters of reinspec- 
tion and improving risks, claiming that 
the department could be greatly im- 
proved as a result of suggestion and co- 
operation on the part of local agents, 

Sam Walton of Lexington, Ky., proved 
that he was a real Bluegrass Kentuckian 
in his welcoming talk to the association, 
while Thomas C. Timberlake of Louis- 
ville in his response showed that the 
Kentucky colonels are still strong on 
the matter of appreciation, expressed in 
nicely chosen words. Gordon Sulzer also 
made a nice talk in accepting office, and 
referred to the fine work of the new 
Lexington Board, which is the youngest 
in the state. 


Fire Losses Increasing 

NEW YORK, Aug. 31—Fire losses, all 
companies admit, are increasing in num- 
ber and seriousness, and the thought 
naturally suggests itself that moral haz- 
ard in part, at least, is responsible there- 
for. With a pronounced sagging in the 
woolen, leather and the cotton goods 
markets, caused by a growing disinclina- 
tion of the public to buy at existing 
high prices, underwriters have been 
rather expecting an increase in the num- 
ber of fires in mercantile risks, and are 
rather inclined to think that the move- 
ment has already commenced. 

Retailers are loaded up with stocks 
had at high prices, and despite their ap- 
peals to the public the latter still refuse 
to buy, holding confidently to the opinion 
that substantial reductions will come 
about within the next few months. Knit 
goods manufacturers are closing down, 
their representatives complaining that 
retailers are not only refusing to order 
further goods, but are seeking every 
possible means of cancelling business 
already placed. With banks calling in 
loans and working under the handicap 
of high rentals and other fixed charges, 
retail merchants are being sorely put to 
to meet expenses, and to some the 
temptation to sell out to the fire insur- 
ance companies rather than go into the 
hands of a receiver is apparently irre- 
sistible. 


Fidelity Union in New York 
The Fidelity Union Fire of Dallas, 
Tex., has been admitted to New York. 
Crum & Forster will be general agents 
for this company. The Fidelity Union 
now operates in Texas, Oklahoma, Lou- 
isiana and New York. 


PROGRESS OF IROQUOIS FIRE 


Henry J. Woessner, the Chicago m- 
surance man who went to Californt 
some months ago, has returned to Chi- 
cago and will devote his time excit- 
sively to the organization of: the Iro- 
quois Fire of Chicago. W. L. Dickel- 
man, who was formerly in the surplus 
line business in Chicago, is associated 
with Mr. Woessner in this undertak- 
ing. About $75,000 worth of stock has 
been sold and it is expected that the 
company will be ready to commence 
operations within another two or three 
months. 
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Many troubles are caused by not ca 
ing things and conduct by their right 
names. 
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An Agents’ Company 
AN HE agents who know the Ohio 


NERS Farmers best are most appre- 
Qnd¥| ciative of its commission of 
authority. They know what 
the Ohio Farmers does for its 
representatives. They know just 
what a valuable franchise, what a live 
asset it is in the office. 


There are agencies representing many 
companies that place half or more of 
their total business in the Ohio Farm- 
ers. Personal friendship for officers 
and field men is a factor in this method 
of distributing business but the big, 
outstanding reason is the underwriting 
policy, a policy from which rule-of- 
thumb methods were eliminated years 
ago, a policy that measures business 
rom more angles than the fire map 
and the inspection bureau report. 


The Ohio Farmers is truly a policy- 
holders’ and agents’ company. 
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Should Have Permanent Bureau Men 


Durinc the past few years managers 
of the rating bureaus in the various 
states have had as one of their princi- 
pal problems the securing and holding 
of young men to carry on inspection 
work, The companies have made seri- 
ous inroads upon the working forces of 
the inspection bureaus. They have 
found that young men trained by these 
state rating organizations make excel- 
lent special agency material. The 
young man with a technical fire insur- 
ance education, usually makes a good 
field man if his technical training has 
not been overdeveloped. Certainly the 
young man from the rating bureau de- 
velops much more quickly as a special 
agent than the man who is sent out 
into the field from the office. The man 
from the inspection bureau has all the 
advantages. He has been on the road, 
has inspected all kinds of risks, knows 
rate make-up, and feels rather at home 
carrying the grip. The man who goes 
into the field from the office has not the 
same equipment. He is more or less 
theoretical. He has seen risks on the 
maps and has passed on business some- 
what mechanically and by rule of 
thumb practice. He does not know 
the insurance business in a practical 
way. Away from home the first time 
he feels more or less at sea on the road, 
and does not do particularly efficient 
work for some time. 

In spite of the fact that the gradu- 
ates of the rating bureaus make, in the 
great majority of cases, first rate field 
men, many managers who look upon 
the business in a broad way are begin- 
ning to question whether anything is 
really accomplished by taking men out 
of rating bureaus and putting them into 
the field for individual companies at a 
time when they are becoming most 
valuable to the rating bureau. These 
young men are put through a course 
of training by the inspection bureaus 
and in a year or two become very 
valuable. When they are just coming 
into a full development, some company 
makes them an offer that cannot be 
equalled by the rating bureau and they 
make a change. In many states this 
has happened so frequently during re- 
cent months that the rating machinery 
has almost broken down. 

The successful conduct of the fire in- 
surance business in any state is linked 
up very closely with the work of the 


state rating bureau. If the rating 
bureau machinery is clogged, if the or- 
ganization is stripped of its men and 
not able to function properly, the whole 
business of fire insurance in the state 
suffers. The rating bureaus must be 
able to perform their duties unham- 
pered, or all of the companies opcrating 
in the state find their work delayed. 
The company that takes on a number 
of young men from a rating bureau 
profits by the deal, but the rest of the 
companies in the state where the rat- 
ing is being shorn of its young inspec- 
tors suffer as a consequence. 

Some fire company officials are be- 
ginning to believe that all rating 
bureaus should have a few men con- 
nected with them on a permanent basis. 
There should be enough men who in- 
tend to stay with the bureau perma- 
nently, so that in the event of the loss 
of several of the younger men the 


work of the bureau would not be seri- | 


ously interfered with. After ail, it is 
almost entirely a question of salary. 
The young men leave the bureaus be- 
cause the offers from the companies are 
so attractive. 

In the long run, it would probably 
pay the bureaus to have, say, three 
or four men getting good salaries who 
would not be tempted by the first offer 
presented to them. It certainly does 
not pay to have the rating machinery 
upset by some: company raiding the 
working forces. If the salaries of a 
few of the’ more important men were 
higher, the offers made by the com- 
panies would not appear so tempting. 
The men would stay. Perhaps some 
sort of a contract should be made, pro- 
viding that employes doing the more 
important work stay with the bureau to 
which they are attached for a period 
of at least five years. Such a contract 
should carry with it a salary sufficiently 
attractive to enable the bureau em- 
ploye to be unaffected by any offer he 
might receive during the term of the 
contract. 





Every bit of war work that insurance 
men did paid them. Continue to serve 
your community in every way you can. 
The two thousand year old statement 
about casting bread upon the waters is 
as true today as it was when first 
written down. 





PERSONAL SIDE OF THE BUSINESS 
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J. Henry Bastert, the well-known lo- 
cal agent at Quincy, IIl., and head of 
the firm of Bastert, Miller & Castle, 
who has been confined to his bed for 
about two months, is growing weaker 
every day. Mr. Bastert is one of the 
leading agents in the state. He has 
always been in attendance at the meet- 
ings of the Illinois Association of Insur- 
ance Agents and frequently at the Na- 
tional convention. 

John R. Cashel, special agent of the 
Norwich Union Fire in Ohio, was mar- 
ried Saturday to Miss Virginia Lyman 
of Chicago by Rev. Frederick Ran- 
dolph of the Episcopal Chapel of the 
Holy Spirit of Columbus, O. Mr. 
Cashel is popular among the field in 
Ohio. He was formerly in the United 
States branch office in New York be- 
fore going into the Ohio field. Mr. 
Cashel is interested in oil operations 
in Louisiana, New Mexico and Okla- 
homa and the Ryer Cashel Company, 
tapestry jobbers in New York City. 


Joseph A. Haass of the local agency 
of Jones, Montgomery & Haass of Cin- 
cinnati, finds an analogy in some com- 
ments made in a Cincinnati paper about 
“Hank” O’Day, the baseball umpire, 
and the new forms and rules that insur- 
ance companies are putting out from 
time to time. This is what O’Day said 
about the increasing number of new 
baseball rules: “Let them keep on 
making new rules and then some more 
rules. By and by they will have the 
game so gummed up that a batter won’t 
know when he has made a hit until he 
has a college professor with him who 
can produce the scientific works to 
prove it. A pitcher won’t know he 
has pitched a strike unless he has a 
map, a set of surveyor’s instruments 
and a judge ready to take down his 
affidavit. There was a time when men 
just went out on the field and played a 
ball game, but that’s all out of date.” 

Mr. Haass thus says: “So it was 
with us. There was a time when we 
wrote a policy and delivered it to the 
assured. We knew and felt he was in- 
sured. Now even the fellow that got 
up the clauses used don’t understand 
them nor does anyone else. May we 
trust and hope that some day we will 





again be writing policies that we can 
hand the assured and say to him and 
ourselves, ‘You are insured’?” 


Another Iowa field man is about to 
take to himself a bride. It is John L. 
Chatterton, formerly of Springfield, 
Ill., and his engagement has been an- 
nounced to Miss Katherine Marquardt, 
popular Des Moines society girl. Mr. 
Chatterton is special agent for the New 
York Underwriters. The wedding will 
occur in the early autumn. 


Gross R. Scruggs of Gross R. 
Scruggs & Co., general agents at Dal- 
las, Tex., is spending several weeks at 
his summer home on Indian River, 
Mich. Before returning to Dallas Mr. 
Scruggs will visit many of the eastern 
cities, calling at the home offices of 
the companies represented by him. 


E. E. Wells, agency superintendent 
of the Liverpool & London & Globe 
at Chicago, now claims the proud title 
of grandfather. On last Wednesday 
a baby girl arrived at the home of his 
son, Dean Wells, special agent of the 
Niagara in Illinois. The newcomer, 
who tips the scales at seven and one- 
half pounds, has been christened 
Shirley Mae. 

Joseph C. Knight of Knight, Smith & 
Co., Chicago local agents, has been 
made a member of the faculty of Mayo 





College of Commerce in Chicago, 
which is a business college giving 
| training in various. activities. Mr. 








Knight will be the instructor in insur- 
ance. The insurance course covers fire, 
life and casualty insurance. The course 
will treat on the general conduct of 
an insurance office, including policy 
forms, rates, inspections, hazards, 
finance, bookkeeping, salesmanship and 
management and will explain the dif- 
ferent classes of insurance now being 
offered to the public. 


F. M. Bishop has resigned from the 
Milwaukee agency of S. Herdegen and 
will hereafter reside in Hollywood, Cal, 
Mr. Bishop was for some years asso- 
ciated with the Caledonian and more 
recently with the Royal in Wisconsin. 


J. B. Hughes, special agent of the 
Aetna, died at his home in Waterloo, 
Ont., the other day. He was connected 
with the company for 31 years and was 
its oldest field man. 


Col. R. Dale Benson of Philadelphia, 
for many years president of the Penn- 
sylvania Fire, died at Atlantic City 
Sunday night, at the age of 78. 

Col. Benson was a well-known figure 
in fire insurance circles until his re- 
tirement from the presidency of the 
Pennsylvania. He was a Pennsylvanian 
born in the bone and bred in the flesh, 
and had a distinguished American an- 
cestry, which, however, he did not need 
to help him win fame on his own ac- 
count. He was one of Philadelphia's 
best-known citizens and held a promi- 
nent and influential place in business 
and financial circles. Indeed, he was 
well known also in political circles, and 
could have secured many political hon- 
ors, had he been disposed to accept 
them. 

“Col.” Benson, as he was known dur- 
ing his fire insurance career, actually 
had the title of brigadier-general. He 
had a fine military record and disting- 
uished himself for bravery in the Civil 
War, as well as in the subsequent serv- 
ice of the national guard. 

He was born.in Philadelphia in De- 
cember, 1841, graduated from the Uni- 
versity of Pennsylvania in 1860, and 
began business as a clerk in a whole- 
sale grocery house. When President 
Lincoln issued a call for troops in 1861, 
Mr. Benson promptly responded and 
went to the front with a commission as 
second lieutenant in the 114th Pennsyl- 
vania infantry. He was soon made 
first lieutenant, and acted as aide de 
camp to Gen. Charles K. Graham. He 
went through the battle of Gettysburg, 
had a horse shot under him, and was 
honorably mustered out in 1865, being 
breveted captain and major for con- 
spicuous gallantry at the battle of 
Chancellorsville. ; 

Col. Benson also served the national 
guard of Pennsylvania and distinguished 
himself as commanding officer in 
charge of the Pittsburgh riots in 1877. 
Col. Benson was always a soldier, even 
in his business affairs, and bore him- 
self in a soldierly way, having at the 
same time a most kindly disposition 
and a way of enforcing discipline whic 
won him the friendship and love of 
those with whom he was surrounded. 

In 1866, he re-entered mercantile life 
and during that period became a di- 
rector in the State of Pennsylvania. In 
1881, he was made vice-president of the 
Pennsylvania Fire, and ten years later 
promoted to the presidency. Here, also, 
he received a discharge oa 
many lon ears of service, an 
death at die. age of 78 will bring to 
all his associate underwriters and 
agents of the company who had | ‘d 
good fortune to know him a bir 
memory of a_ kindly, whole-sou 


American gentleman of the old school. 

Col. Benson was a director of the 
Franklin Fire and a_ prominent Lr 
ber of the Union League of Phila- 


delphia. 
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United States Offices 


NEW YORK CHICAGO, ILL. SAN FRANCISCO 
Hugh R. Loudon, President W. P. Robertson, Manager Thos. H. Anderson, Manager 
J. B. Kremer, Vice-President E. E. Wells, Agency Supt. Geo. F. Guerraz, Asst. Manager 


Robt. H. Williams, Secretary 
T. A. Weed, Ass’t Secretary 


Logan B. Chandler, Dep. Asst. Mgr. 











NEw YorRK, NY 





NEW ORLEANS, LA. 


Clarence F. Low, Manager 
J. G. Pepper, Asst. Manager 
R. H. Colcock, Jr., Dep. Asst. Mgr. 
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Found 


A Method That Takes 
the Month-End Worry 
Out of Business 


UNDERWOO 


BOOKKEEPING 
MACHINE 


It Makes Your 
Books Balance 


Creates Accuracy 
and Legibility 


Does Your Work 
YOUR Way 


UNDERWOOD 
TYPEWRITER COMPANY 


37 South Wabash Ave. 
Chicago, IIl. 








CHANGES IN THE FIELD | 























WELPTON IS MADE ADJUSTER 





Well-Known Royal Executive - Special 
Agent to Be Permanently in 
Western Office 





Douglas B. Welpton of Omaha, ex- 
ecutive special agent of the Royal in 
Nebraska, Missouri, Kansas and lowa, 
who was called to the western office 
at Chicago to take charge of the losses 
when General Adjuster L. C. Stark re- 
signed, has now been appointed general 
adjuster. He is a most competent man, 
a loyal member of the Royal’s staff and 
is deserving of the promotion. 


Kenneth S. Ogilvie 
Kenneth S. Ogilvie of Kansas City, 
who has been connected with B. 
Jones & Son as rater and inspector, 
is made special agent of the Royal in 
Kansas. 








M. L. Degnaar 


M. L. Degnaar of Detroit, who re- 
cently left the Michigan field, where 
he was traveling for the Fireman’s 
Fund, to go into the local business at 
Detroit, has connected with the Royal 
and will supervise its Detroit and 
Wayne county business. 


Lloyd L. Gaines 


Lloyd L. Gaines of Butler, Mo., who 
has been a local agent there, has been 
appointed special agent of the farm de- 
partment of the Hartford in Missouri, 
assisting A. D. Botts. 


Newton G. McDonald 


Newton G. McDonald has been ap- 
pointed special agent for the Sun in 
Ohio, assisting State Agent Frank E. 
Woods. . 

He was formerly a local agent at 
Coshocton, O., and later traveled in the 
field for the Firemen’s Fund and the 
Liberty Fire of St. Louis. 


J. S. Berkshire 


Having recently been admitted to 
Oklahoma, the Atlas Assurance has 
appointed J. S. Berkshire of Ardmore 
its special agent in the state. Mr. 
Berkshire has been a resident of Okla- 
homa for over 20 years, is an experi- 
enced local gent and field man and 











knows the territory thoroughly. The 
business of the state will report direct 
to the company’s headquarters at New 
York. 





H. B. Allen 


H. B. Allen, who has been acting as 
special agent for the American of 
Newark in the southern Illinois field, 
has resigned as of Sept. 10. 


Frank E. Halle 


Frank E. Halle, state agent of the 
National Liberty in Wisconsin, plans to 
take about a year’s leave of absence, 
beginning about Dec. 1. Mr. Halle will 
take an extended trip through the west 
and will spend some time 6n the Pa. 
cific Coast. He wants to give up active 
work for a time. Mr. Halle is a son 
of the late E. G. Halle, for many years 
western manager of the National 
Liberty. 








R. D. Voss 


Another important change in the 
Nebraska field, and one that falls not 
far behind that announced recently by 

M. Pond in point of interest, has 
been announced by R. D. Voss, who, 
after nearly ten years with the Conti- 
nental in Nebraska, has resigned as of 
Sept. 15, to become associated with the 
Glens Falls. 

Mr. Voss has been Nebraska special 
agent for the Continental during the 
past nine years. He will become special 
agent for Nebraska and Iowa in his 
new connection. 

Mr. Voss is widely known among 
Nebraska fire underwriters. First in- 
timation of his resignation came when 
Mr. Voss, calling upon Mr. Pond to 
congratulate him upon his new ven- 
ture, complaisantly remarked that he, 
too, had “decided to make a change.” 


J. C. Ifland 


J. C. Ifland, formerly an inspector for 
the Chicago Board, has been appointed 
special agent for the mill and elevator 
department of the Hartford in Iowa and 
Nebraska, 





Jacob P. Swigart 


Jacob P. Swigart, who has been an 
examiner in the Chicago office of the 
Atlas, has been appointed special agent 
of the company in Illinois and Michigan, 
assisting State Agent Woltersdorf. 








Joint Conference Held 


NEW YORK, Aug. 31—The joint con- 
ference of officials of the National Board 
and the National Association of Insur- 
ance Agents held here last week dis- 
cussed the Louisville Board controversy 
arising over Booker & Kinnaird, only in- 
formally. The main discussion centered 
on other points of interest to agents and 
companies. Opinions were freely given 
on both sides and officials of both or- 
ganizations declare a step forward has 
been taken because of this conference. 


Report on Lloyds, London 


British underwriters are very much in- 
terested in the 1919 reports of Lloyds, 
London, underwriters to the British 
Board of Trade. These show that the 
774 members of Lloyds had deposits with 
the high court aggregating £778,000 and 
that the mutual guarantees by members 
reached the total of £8,836,022. These de- 
posits and guarantees are required as 
regards other than marine business. As 
the act provides that the security shall 
never be less than the aggregate of the 
premiums received in the previous twelve 
months, it is assumed that these figures 
aggregating £9,624,023 represent approxi- 
mately the Lloyds underwriters pre- 
mium transactions in fire and casualty 
lines. 

In submitting reports Lloyds, London, 
follow the custom of using the provisions 
of the law least likely to disclose the 
extent of its operations. The regular 
British companies complain that from 
the statements submitted by Lloyds it is 
no easy matter to determine exactly the 





amount of business done or the amount 
of resources in back of the institution. 
In other words, the reports do not mean 
very much, as they do not indicate the 
exact financial standing of Lloyds. 


Koeckert’s Post Not Filled 


NEW YORK, Sept. 1—President Evans 
of the Continental group has not yet 
announced his purpose with respect to 
filling the first vice-presidency in the 
companies recently resigned by Fred W. 
Koeckert. The work previously per- 
formed by Mr. Koeckert has been appor- 
tioned among the remaining officers who 
have been given added power. Some time 
yet will likely elapse before the first 
vice-presidency is filled. It is likely that 
Mr. Koeckert will remain in the east. 





Rossia Manager on Visit 


A. Bylinine, general manager of the 
Rossia Insurance Company of Petrograd 
will arrive in this country this week. It 
will be Mr. Bylinine’s first visit to the 
United States, and he is expected to 
stay several weeks studying conditions 
and looking into the reinsurance situa- 
tion. 





Lock Soon to Return 


NEW YORK, Sept. 1.—Frank Lock, 
United States manager of the Atlas As- 
surance, who has been abroad for three 
months spending most of the time in 
his old home on the Isle of Wight, plans 
sailing from Liverpool Sept. 8 an 


should reach New York within @ week 
thereafter. 
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5—in—1 
—the Right Way 


to Write Automo- 
bile Insurance 








You can count them on the fingers of one 
+ hand—the five forms of insurance which 
combined mean full coverage for automobiles. 


y= can write them in one policy—Fire and Tornado, Theft, 


Property Damage, Collision, Liability—any one or 
if you are an agent of this Company. 


That’s the right way to write automobile insurance. 


five-in-one— 


Are you writing ’em right? If not, or if so, write us for full information about full 


coverage and “Lowest Net Cost Automobile Insurance.” 








Cash Capital 


Paid Up..$200,000.00 ' 
Surplus to CASUAL SURANCE CO. 


Policy ‘ 
Holders ....329,231.30 





HAMILTON, OHIO 











B. D. Lecklider 
President 


Howard Sloneker 
Secretary 
and 
Manager 
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STRENGTH SERVICE 








RIOT 
CIVIL COMMOTION 


INSURANCE 


is one of the most vital, imperative pro- 
tective measures that should be adopted by 
every progressive business man RIGHT 
AT THE PRESENT TIME, and our 
agents are prepared to write il any- 
where in the entire United States 
or in fact, anywhere in the world 










THE HOME company NEW YORK 


ELBRIDGE G. SNOW, President 


REPUTATION 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, dispatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full details concerning the“‘service’’and references FURNISHED 
UPON APPLICATION. 


St 





LIVE AGENTS WANTED 


—In the States of— 
KANSAS NEBRASKA COLORADO 
IOWA 


SOUTH DAKOTA WYOMING 





for Fire, Tornado, Hail, Automobile, and allied lines. We represent as State and 
General Agents the 
Globe & Rutgers Fire Insurance Co. of New York 
Camden Fire Insurance Association of Camden, N. J. 
for all lines excepting Camden in Colorado for hail cnly, and in addition we represent 
as General Agents the Minneapolis Fire and Marine of Minneapolis in Nebraska. 
Kindly Wire or Telephone Us for Capacity 


REYNOLDS-MORRISON-RATHBURN CO. 





Offices: —512 Main Street, Fremont, Nebr. Brandeis Theatre Bldg., Omaha. Nebr. 
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VIEWED FROM‘NEW YORK 


By G. A. WATSON 

WATCHING LUXURY LINES | longer the specially desirable occupant 
While fire company officials are still | oe an ae ee ae 
optimistic in their opinions of the | different tenant who, in case ot fre, 
priest economic outlook they have | Will naturally look after his own furni- 
grown a bit cautious regarding certain | Pa —— tus cass 
business lines that appear to be <4 gs ’ y, 

| 




















. : : the rapidly devouring flames as a 
fected by the general tightening up of | UPO” . és : 
money conditions. If there is to be a pleasurable revenge, Pog being a 
general war on the profiteer and the aia need ee ne ioe 
public is to take the lesson of economy ot ie | gpg sewn said - haa 
more seriously there is bound to be a | @@'_ CxiSted, felt incli at ave 
reaction that will put some lines in a found a way and felt inclined to subdue 
jasten? shaky position the flames before they had gained head- 

Take for instance the clothing busi- seri Paine eg ar naan On moral 
ness, in which there has been a con- — ge tg eeeaass win ts 
siderable cut in prices in the past few ie , 1 deli rape nat- 
months. The craze for high priced | Utally a moral Celinquent, who Carries 
clothes appears to be over. When the | 7° Isurance on his eee and gets 
clothing prices began to climb nobody bra Ps = eae “a 
seemed to notice it because prosperity : pay h & hi Ice 
was general. Everybody was making — aves mong i ‘Tending a 
good money and they could afford to hie gxtatna —— i. wih eee mn 
buy the best at a little higher cost. atite im th escaie pave bit heck Be: 
But the clothing dealers went too far | on ne had ate A Se pita. 
in their constant demand for higher il of his 1 »P d vo ‘shi id 
prices. Money conditions began to | * a sa li > eieks ye beg: 
tighten while prices continued to soar, wid peti i aces “bucket brigade® 
which gradually produced a very un-| Vo" Fy sade 
favorable effect on the market. As a he tag te die teaant wil 
result there was a cut in prices and ir teneevedh au sans id 0 1s 
there are indications of even larger | WCU Mmsured and, while he wou rather 
cuts. The public has learned that it have the insurance money than his old 
can get along with two suits a year pie ron ol ge a ot on 
jus ily rith four. . Less sales | <2 °C * eee ee eee 
edly rg ge aoe dealers. with | While his financial condition is in this 
large stocks on their hands. The bad shape, he, too, gets his notice of a 
winter season is approaching and they prentccig® moe ca Soe ie Tages, 
should have their shelves cleared to sy 9 gpoashenge-s jesus Goa “= 
make room for fresh stock. Fur- aaa z 
thermore some of them have not the | 8¢@mce and with a double purpose of 
money to buy that stock. As a result | 8¢tting even with the landlord and col- 
they have had to cut their prices in lecting enough from the fire insurance 
order to make sufficient sales to pro- | COo™Pany to put him on his feet, finally 
vide money for their winter supply. lets the lighted match slip from his 

This condition is not only true with | “gers and the building burns, he to 
the clothing line but also with the yee his loss or be tried for arson, as 
woolen and fur and silk markets. Furs . pievony oe rong ol ol wenald 
and silk will probably suffer heavily be- | ,; : hich ddt . h ¢ con- 
cause they are in the luxury class. cig me My sg Brey Fa € moral 
The smali merchant with a stock of | fo ‘ho lary Hazard and it reniams 
luxuries on his hands will be watched | °° the future experience tables of the 
closely during the coming months. He pegged to show whether there is suf- 

g ‘ 

is the one who will be the first to break pect cause to warrant any rate ad- 
under a strain of business depression : So 
and the companies will keep an eye COTTON ASSOCIATION POPULAR 
on him, S 

Ai merchants jut going into the | yo Uefa have been the ope 
business will have to show a pretty stable | tion that a number of nonmembership 
The ate in a dan cerone class, The ma, | COMPanies are anxious to join the or 
saa, gi Bp tiagy i negepcsle ~ capital In ganization, while Several of the present 
tg Ho Pg gr emergency they have igen gp ee te eee 
- : 1 er of extending the member- 
prenatal ship has been left with the advisory 
p rp hetie™ , committee, which is expected to an- 
lazard 1s all the area nounce its decision thereupon at an 
MORAL HAZARD FROM HIGH RENTS | ¢@‘ly date. 


While there has been no pronounced | WELCH ENTERS LOCAL AGENCY 
protest on the part of fire insurance 


aA —- _ eae — Manager of Aviation Department of 
rents of apartments and dwellings, there : 2 ° 

is a ripple of dissatisfaction in evidence National Liberty in Chicago 
originating in the por ated — - Goes to Fall River, Mass. 
added moral or incendiary hazard, 2 : 
brought about through disgruntled ten-| Madison F. Welch has resigned as 
ants who for what appears to them a | Manager of the aviation and aircraft 
just reason have no longer any incentive | department of the National Liberty in 
to watch carefully the landlord’s inter- Chicago and will on Sept. 1, assume 
ests. There are several phases of this | the management_of the John F, Staf- 
hazard which, from an insurance view- | ford agency at Fall River, Mass. Mr. 
point, might become serious. Take the Stafford, who died a short time ago, 
case of one who has been considered, | had one of the largest agencies in Fall 
heretofore, a first-class tenant, one who River, and Mr. Welch has purchased 
has looked carefully after the land- | controlling interest. tn th 
lord’s interests as well as his own; has| Mr. Welch is well konwn in the 
kept his apartment in good order and, | Middle west. For many years he tra- 
in some cases, contributed not a little | Veled for the National Liberty in Ar- 
of his own money in the upkeep of | Kansas and Oklahoma, later became 
the premises. He has been laboring | State agent of the company in Nebraska 
under the impression that his efforts | 22d South Dakota and was - 
will be appreciated by the landlord or | Wards made Illinois state agent. Mr. 
owner, but upon receiving notice of a| Welch went into the service entering 
25 percent rent advance he begins to | the aviation branch. Upon his phon 
doubt and when a second notice of the | the company placed him in charge = 
kind arrives, there is no longer any | its aircraft department because ot I 
doubt: he realizes it were useless to | knowledge of aviation. The Nationa 





























consider the landlord and his former | Liberty has been one of the pioneers m 


good stewardship ceases. He is no| Writing aircraft risks. 
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Life is an Adventure— 


a struggle for the survival of the most fit. The pioneer wins, and his children in- 
herit the earth, if they are strong enough to hold it. When Herbert Kaufman 
wrote: “Men who do not dare alike cannot expect to share alike,’ he stated in an 
epigram a biological law that antedates humanity—a law without which we would 
still be clams instead of men. | 








A man who waits until all experience has been tabulated, until everything has 
been stabilized, and makes sure before he acts, becomes a trailer instead of a leader. 
He drops to the rear, joins the communists, agitates for an equal division of every- 
thing; and wants to “share alike’ without the courage to dare where others hesitate. 
He who dares and loses at least pays the piper like a man, but the man who does 
not dare inevitably drops back among the whiners, or exercises his rudimentary 
sense of daring by becoming a communist and seeking with his fellow failures to 
drag everybody down to his own level where everybody shares alike because there 
is nothing worth while to share. : | 





The Springfield during its long career has made haste slowly, but it has ever 
been a pioneer in thought and deed, and its proud position in the insurance world 
is due to enterprise, sound thinking, square dealing and unselfish desire to serve 
the commonweal. During its career of seventy-one years it has fairly won its 
position as a leader in underwriting thought and procedure. 





SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
HOME OFFICE: SPRINGFIELD, MASSACHUSETTS 


A. W. DAMON, President G. G. BULKLEY, Vice-President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


WESTERN DEPARTMENT: CHICAGO, ILL. 


A.F.DEAN, Manager J. C.HARDING, Asst. Manager W.H.LININGER, Asst. Manager E.G.CARLISLE, 2nd Asst. Manager 


PACIFIC COAST DEPARTMENT: SAN FRANCISCO, CAL. 


GEO. W. DORNIN, Manager JOHN C. DORNIN, Asst. Manager 
Agencies in All Prominent Localities Throughout the United States and Canada 


General Marine Managers: TALBOT BIRD & CO., Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 
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FIRE, THEFT, COLLISION 
AND PROPERTY DAMAGE 


THE NEW YORK UNDERWRITERS 
AGENCY 


Announces the establishment of an 
AUTOMOBILE 
DEPARTMENT 


Issuing a full coverage policy, except 
personal liability. Service and facil-~ 
ities to Agents will parallel the same 
unexcelled standard of efliciency which 
has characterized every undertaking 
of this organization during its enfire 
career of more than a half century. 


A. and J. H. STODDART 
100 WILLIAM STREET, NEW YORK 


I 
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Home Office: ° os 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 








EDWARD H. SHERWIN, President 


Fire Tornado Farm 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


WILLIAM WALSH, Secretary 


Hail Automobile Tractor 











20 years in this field. 
ffice with Knight, Smith & Co. 


e in Chicago, Cook County and the Greater Metropo'itan District. 

nspections This inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. 

> é sells this talent to companies, agents, brokers and the business public, 

herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who iormulate iusurance a ed eng the public weal. 

—Dixit at Facit— 


Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


QThe undersigned 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 








Exceptional facilities for handling Surplus and difficult lines 


and unusual forms of insurance in 
companies and at Lloyds, London. 

Re-I nsurance Contracts Drawn and Placed. 
YOUK BUSINESS SOLICITED; 


t American and Foreign 


SURPLUS 
LINES anp 


FLOATERS 





Insurance Exchange 


PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 








It is much repeated and insinuated that 
the bulk of the wealth of the nation is 
in the hands of a small number of rich 
men, which is decidedly contrary to the 
fact. A carefully compiled statement 
issued by the Bankers’ Trust Company 





of New York estimates the total indi- 
vidual incomes of our country for the 
year ending July 30, 1919, at $53,000,000,- 
000, and finds that families with incomes 
of $5,000 or less receive $46,000,000,000 
of that total. 














i AS SEEN FROM CHICAGO 








MANY LOSSES IN WEST 


Losses have been numerous the past 
few weeks. The companies have begun 
to fear that the second six months of 
the year will not bring as satisfactory 
results as the first. There have been 
some heavy total losses throughout the 
West and the partial losses are having 
more serious attention than formerly. 
At the present time the old $10, $15 or 
$50 partial loss is a rarity as the same 
amount of damage formerly reported 
under these small loss estimates now 
call from $150 to $250, with higher par- 
tials in the same proportions. The 
enhancement of values and the in- 
creased cost of labor in making repairs 
has brought about these unsatisfactory 
results, the increase of lines not having 
kept pace with the additional expense. 
As a consequence agents are being 
urged to innoculate their patrons with 
the idea that the rapidly increasing 
values call for material increases in 
the amount of protection in the hope 
that sufficient added revenue will be 
derived to offset the higher loss ratios. 

* x 


NEW CHICAGO DIRECTORY 


The new “Chicago Insurance Direc- 
tory,” gotten out by THe NATIONAL 
UNDERWRITER, is now being distributed. 
This is the seventh annual edition of 
the directory. This is a veritable sym- 
posium of information relating 
to insurance in Chicago. It gives the 
statistics as to companies and infor- 
mation as to agencies, brokers, organ- 
izations, etc. It covers all branches of 
insurance. The price of the new direc- 


tory is $1. 
* *k * 
JUDGE CROWE’S CANDIDACY 


Chicago insurance men are in- 
terested in the campaign of Judge 
Robert E. Crowe, who is a candidate 
for the Republican nomination for 
state’s attorney, before the primaries. 
Judge Crowe, although one of the 
youngest judges on the bench, has 
been selected by his associates as chief 
justice of the circuit court and a chief 
justice of the criminal court. When 
he was assigned to the criminal bench 
in 1918 he established and presided 
over the automobile court, to which 
all charges of automobile stealing were 
referred. During the time this court 
was in operation over 100 cases were 
tried, resulting in the conviction and 
punishment of more than 90 per cent 
of the defendants, and the breaking up 
of several organized bands of auto- 
mobile thieves. The special automo- 
bile court was discontinued because of 
the lack of available judges, but Judge 
Crowe’s record made him many friends 
among the insurance men who would 
like to see what he can do as state’s 
attorney. 


* * xX 
HAZARD OF ELECTRICAL DEVICES 


The rapid strides which have been 
made in the development of electricity 
in the past few years have aroused the 
interest of underwriters in the possible 
fire hazard of many new devices ap- 
pearing on the market. With the ex- 
ception of the electric iron none of 
these has come into general enough 
use to affect materially the companies’ 
experience. As a matter of fact, elec- 
trical losses have been very scarce and 
very little thought has been given the 
electricity hazard as a whole. 

One underwriter said recently that 
he has not had a fire loss, due to elec- 
tricity, in several months. The major- 
ity of losses that have been credited to 





YOUNG MAN with seven years 
fire insurance experience wants 
extra work for four hours per day. 
Outside work preferred. Address 
12G, care The Natl. Underwriter. 








it in the past six months were due to 
defective wiring or carelessness in the 
use of the electric iron. A newspaper 
comment recently stated that 45 per. 
cent of all fires caused by electricity 
were due to the iron. This statement 
is verified in the companies’ experience, 
Much of the danger of the iron, how- 
ever, can be traced to carelessness, let. 
ting it stand without shutting off the 
current, setting it on inflammable ma. 
terials or allowing it to become over. 
heated while in use. Women who stop 
in their work to answer the telephone 
or talk to a caller become interested in 
their conversation and forget the iron 
which they had neglected to shut off 
thinking they would return to their 
work immediately. 
_ The percentage of fires due to defec- 
tive wiring, although noticeable, is very 
small. Some cities and towns have leg- 
islated against this hazard successfully 
by demanding that electric wires he 
placed in conduits and having all wir- 
ing done by licensed electricians. There 
have been some fires due to overcharg- 
ing wires, but these are very infrequent 
nowadays, as the fuse system is effec. 
tive in checking fire from this source. 

Some underwriters are of the opinion 
that the increased use of electrical de. 
vices has decreased rather than in- 
creased the fire hazard. They say that 
when an electrical device is used it 
necessarily replaces some other less 
modern device. In many cases the 
thing replaced is much more of a fire 
hazard than the device that is replaci 
it. According to this contention, if the 
electrical devices should become uni- 
versally used the fire hazard would be 
greatly lessened. The majority of elec- 
trical devices are dangerous only when 
carelessness is involved, while some of 
the things they replace, such as the oil 
stove or lamp, are liable to cause fires 
even when extreme precaution is taken 
with them. Electricity in replacing 
these is reducing rather increasing the 
fire hazard. 

* * * 
CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
total premium writings for the year 
ending June 30 to the city collector for 
taxation purposes are shown below: 


1920 1919 

OR GR 65 che ssciee eae $667,121 $552,239 
*Includes Aetna Und. Dept. 
Alliance, Pa. .......... 149,643 17,867 
Buffalo ......cesccccece 80,156 75,197 
Caledonian ............ $3,931 79,002 
Caled. Amer. .......... 13,616 7,411 
Detroit F. & M........ 59,760 47,391 
BIVG-ASOM: 066 csc secece 87,509 98,934 
Great Am., N. Y....... 104,008 160,374 
ERB; OO. SINS ACS foes wales 533,281 390,512 
Pe ee at See ree 524,277 458,102 
Mich. F. & M.......... 61,878 52,418 
Netherlands ........... 100,532 47,37 
New Zealand .......... 94,161 17,789 
TPR GINGEO © os cos 0 ot ob pi 68,626 47,173 
*Phila. Under. ........ 87,509 97,244 
*Ins. Co., N. A. 
Reliance ..........ece8. 59,188 70,147 
Star, Amer. .......00.6. 43,362 32,044 
Sun, London .......... 206,213 145,102 
*x* * * 


Andrew M. Lawrence, who 1s one of 
the former big men in the Hearst news- 
paper organization, will establish the 
“Journal of Commerce” of Chicago Oct. 1. 
It will be patterned after the “Journal 
of Commerce” of New York, it being & 
business man’s paper. It will have an 
insurance news department. 

x * * 

C. W. Hejda, engineer of the Chicago 
Fire Prevention Bureau, who has been on 
a leave of absence in northern Wiscon- 
sin for several months, resumes his 
duties this month. 

* * * 

H. J. Barbour, who is located in 834 
National Life building, Chicago, has been 
appointed Cook County general agent of 
the Capital Fire of Sacramento, Cal. 





The London Accident & Guarantee an 
nounces that the London Assurance vas 
underwrite its marine business on 











behalf after Sept. 30 
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ECONOMY AND SERVICE 


These go hand-in-hand in the Inter-State Method 
Doing more in less time at less cost 


THAT IS ECONOMY 


Giving your clients the best there 1s with 
least attention on their part— 


This combination brought into being 


“THE TWIN WINNERS’ 





Inter-State Automobile Inter-State Liability 


Insurance Company Insurance Company 
ROCK RAPIDS, IOWA 


32,044 
145,102 





State Agents 
BURT & STEBBINS J.C. HOYT & CO. 


1106 Rusk Avenue, Houston, Texas El Dorado, Kansas. 


: THAT IS SERVICE 
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LOSSES‘OF THE*WEEK 




















Bismarck, N. D., Aug. 26.—The explo- 
plosion of a gas tank on a pressing ma- 
chine used in a tailor shop caused a fire 
which damaged the shop and the stock 
of the A. W. Lucas company at 4th and 
Broadway. The loss on the building, 
which was owned by E. A. Hughes, was 
20 percent and on the stock 15 percent. 
Insurance on building: 

Springfield ...$2,000 Ins. Co., N. A.$7,500 


es ME no wee ,000 Springfield - 7,500 | 
Middlewest .. 6,000 Queen ....... 2,500 
National ..... B.6G8 AStMS ...cc00- 8,000 
Phoenix ..... 4,000 Colum, Und... 1,000 
Lon. & Lanc. 5,000 Firemn’s Fd.. 4,000 
HOME ..cccccs 5,000 Hartford . 1,000 
Hartford 6,000 N. Y. Und.... 5,000 


Fid. Phenix... 5,000 Amer, Cent.... 1,000 | 


L & L. & G.. 5,000 Security ..... 
National ..... 7,500 American .... 2,500 
i Pal | .2 ss 12.500 Brit. Amer... 2,000 
. eo 6,500 N. W. Nat.... 2,000 
Nor. Un. 5 

Middlwest . 4,200 Fid.-Phe. .... 

Insurance on stock: 
Amer. Alli....$1,000 Brit. Amer...$2,000 


Boston ..... - 3,000 Columbia 1,000 
Westchester ,000 Coml. Un. . -2,000 
SER, vn cine «cin oie £000 Coleny ..s0055 2,500 
Liberty ...ce- 1,000 Lon. Assur. .. 5,000 
Natl. Lib. .... 3,000 Fire Assn, ... 2,000 
Phoen. Assur. 6,000 Orient ....... 2,000 
Pennsylvania. 2,608 Northern . 2,000 
* ae * 


Mt. Morris, Mich. Aug. 26.—Farm 
buildings, the property of the estate of 
Lewis Cornwell, burned, causing a 50 
percent loss. Insurance: 


Aetna .......$3,800 L. & L. & G.$15,200 
Hanover ... 1,000 Scottish .... 2,475 
JS ee 000 


a + a 
Ann Arbor, Mich., Aug. 22.—Fire caused 
a heavy damage on_ building and con- 
tents of Ann Arbor Stamping and Metal 
Company, located at North Main street. 
The loss of 36 percent is covered under 
a general form policy. Insurance: 
Equitable ...$ 2,500 Ins. Co., N. A.$10,000 
American ... 8,500 Det. F. & M. 9,000 
Coml. Un. ... 32,006 Nor. Assur... 5,300 
Fid.-Phen. .. 8,500 Security 
Granite St... 5,060 Hanover ie 
N. H. Und... 6,000 Colum. Nat.. 2,000 
Phoen., Eng. 5,000 Colonial .... 10,000 
Amer. Cent.. 8,500 Hartford seas 


Geddes, 8S. D., Aug. 24.—Fire caused by 
explosion of a gasoline stove today de- 
stroyed the farm dwelling of Mrs. Marie 
Burke nine miles northwest of here, en- 





coe tec 7,250 Ins. Co., N. A. 2,000 | 


tailing a loss estimated at $5,000 with 
no insurance. 
* * 

Cleveland, O., Aug. 26.—The old Cleve- 
land music hall in Vincent avenue was 
destroyed by fire, and several hotels and 
theaters in the vicinity were threatened. 
The music hall, which was formerly a 
well known amusement house, was occu- 
pied at the time of the fire as a garage. 
A number of automobiles stored in the 
building were destroyed. The fire is said 
to have started from an explosion of 
gasoline. The loss will total $200,000. 

a * om 

Barren Plains, Tenn., Aug. 19.—The 
warehouse of the E. J. Gunn Tobacco 
Company was destroyed by fire, together 
with a large stock of tobacco which was 


stored in it. The loss was total. Insur- 
ance: 

* * a 
oo) eer $5,000 Pennsylvan. .$5,000 
Grt. Amer.... 2,500 National ..... 5,000 
| Phoenix: ...2. 5,000 L. & L. & G.. 5,000 
Citizens ...:..< 2,500 

* * * 





Chicago, Ill, Aug. 29.—The building of 
the Alwart Bros. Coal Co. was damaged 
by fire. The loss to the insurance car- 
ried under general form policy was 70 
percent. Insurance: 

Amer., N. J...$2,500 Miller Mut....$1,500 
Westchester... 1,500 Natl. Trades.. 1,250 
Coal Oper.... $100 North. N. Y.. 

Coml. Un. 2,500 Phoen., Eng.. 2,500 


Fed, Union .. 2,000 Pitts. Und.... 5,000 
GASSER 56 sso 5,000 Rhode Isl..... 5,000 
Law Un. Rock 1,250 Royal Exch... 1,000 
Liberty ...... 1,500 Springfield ... 5,000 
Lon. Assur... 5,000 Union, Eng. .. 1,250 
Met. Hiber.... 1,000 

3 . * 


Minneapolis, Minn., Aug. 24.—The lum- 
ber yards and buildings of the Northland 
Pine Company were destroyed by fire. 
The loss was 95 percent on the total in- 
surance of $272,000. Insurance (partial 
list): 
ees: < $22,500Lum. Un, Al.$ 8,500 
Caledonian .. 5,000 Pennsyl. .... 10,000 
Glens Falls.. 12,500 Coml. Un. .. 20,000 


Great Amer.. 20,000 N. B. & M.. 5,000 
PIOMO 556.000 000 N.W.F.& M. 5,000 
Minneapo. 5,000 Hartford ... 20,000 
New Hamp.. 10,000 N. Y. Und... 5,000 


* a * 
St, Paul, Minn., Aug. 28.—The plant of 
the Silverman Brothers in South St. Paul 
was damaged by fire with a loss of 70 


| 





insurance amounted to 


s * * 


percent. The 
$73,000. 


Memphis, Tenn., Aug. 26.—The plant of 
the Perkins Oil Company burned with a 
total loss, 

* * co 

Chicago, IIL, Aug. 30. 
building extending from 5901 to 5907 
State street, causing severe damage. 
The building, owned by J. C. Dolan, was 
occupied on the first floor by Walter P. 
Schneider, saloon; George F. Schneider, 
cigars, and M. J. Harris, grocery. The 
first floor of 5907 was occupied by M. K. 
Kirschbaum, tailor, and the second floor 
by resident tenants. The losses amounted 
to about 50 percent. Insurance on build- 


ing: 
Beate $ 3,000 Ohio Farmers$3,000 
L & L. & G. 22,000 

Insurance on grocery: 





Fire swept the 


OVA 9555s c Sd vintate ciet ewe & A alate Bist $3,000 
Insurance on tailor stock: 
BRO GRE ss oie ates cle cree alate sie sos ieae -. $1,000 
Insurance on A. Thorn, dwelling: 
PIRUULOTG nosis vs occas eos Ree bes See $350 
Insurance on John O'Connell, dwelling: 
i Sag ot Sa er On Oe Ro ME oN OE $300 
* * * 
Oelwein, Ia. Aug. 28.—The Hotel 


Mealey was damaged by a fire which 
started from a lighted cigarette in one 
of the guest’s rooms. The property is 
owned by the Sarah Ann Mealey estate. 
ee loss was $3,000. Insurance (partial 
1s $ 

Lon. & Lanc..$5,000 Continental ..$3,750 
Coml. Un. ... 4,000 Concordia ,... 2,500 
ne coe a 4,000 Equitable .... 2,500 
Lg Be Es Gs: BOO CORR. on. cn inc - 2,000 
Ins. Co., N. A. 4,000 United States. 2,500 
Phoenix, Lon. 3,500 Natl. Ben Fr.. 2,500 

s s * 

Louisville, Ky., Aug. 27.—Fire damaged 
the building of the Louisville Prov. Com- 
pany, 914-30 E. Market street. The $5,000 
loss was covered by $607,000 of insur- 
ance. 

s s * 

St. Cloud, Minn., Aug, 25.—The school 
property of the Church of the Immacu- 
late Conception was damaged by fire. 
The loss to the $20,000 insurance on the 
school and contents was 20 percent. 

* * + 

Gatesville, Tex., Aug. 27.—Fire dam- 
aged the building and stock of the Blair 
Hardware Company causing a total loss 
of $9,000 on the stock. Insurance: 
Springfield ..$1,000 Brit. Amer....$ 700 
Queen ....... 1,000 Lon. & Lanc.. 300 

,ond others. 


St. Louis, Mo., Aug. 19.—The boat 
house of the Century Boat Club, located 
on the river front between Bates and 
Fassen streets, was fired by sparks from 
a locomotive and burned to the water’s 








edge. The loss on building and con 
was total. Insurance on’ building “aan 
$11,750 and on contents $16,750. 

a = e 

Mexia, Tex., Aug. 26.—The dwelli 
and_ servant house of Mrs. J. ee 
at Ross and Commerce streets burned 
with a total loss of $12,000. Insurance: 
Springfield ..$1,500 Firemen’s Fd.$3,856 

- cm * 

Red Wing, Minn., Aug. 20.—The mil]- 
work factory of which Charles A. ang 
Charles _ E. Betcher are trustees was 
damaged by fire. The loss was 75 per- 


cent. Insurance: 

Atlas Ba Nea et $1,500 Scot. Union ..$1,500 
Coml. Un -. 2,500 Springfield .. 2,000 
COMME 4 sis Boa 1,000 Urbaine ..... 6,500 
AGUS. 2.6 asa 1,000 West. Un. ... 2,000 
Firemen’s Fd. 7,500 Hartford ..... 3,000 


Fid.-Phe. .... 1,000 
Nati "On, :s)<% : 
Nor. Assur... 2,000 I. Co., St. Pa.. 
Northern .... 2,500 Lon. & Lance. 
Pennsyl. -- 2,500 Mich. F. & M. 7,000 
* = s 
Topeka, Kan., Aug. 21.—Fire caused a 
total loss on the stock and fixtures of the 
Arnold Drug Company at 523 Kansas 
avenue, The loss aggregates $50,000. In- 
surance, partial list: 
N. Y. Und....$8.000 Natl. Inter... .$6,000 
National --- 8,000 Amer. Eagle.. 2,000 
N. B. & M... 4,500 Boston ....... 3.500 
Ins. Co., N. A. 4,000 
* * s 
Winnipeg, Can., Aug. 21.—The building 
and stock of the Canadian Cereal Mfg. 
Co. were damaged by fire. There was 
a total loss of $10,000 on the stock. In. 
surance on building: é 
National ....$3,500 Aetna .......$2,000 
Insurance on stock: 
Springfield ..$3,000 Delaware ....$2,000 
New Hamp... 3,000 
% * s 
Storm Lake, Ia., Aug. 21.—Fire dam- 
aged a school of the Independent Schoo} 
District. of Storm Lake causing a logs 
on the building and equipment amount- 
ting to $10,000. Insurance: 


100 DO 4, 
oocer 
J 
oc 


Springfield .$14,040 Pennsyl. ....$14,040 
ueen ...... 14,040 Concordia .. 14,049 
BBURE se iscc ,040 





He who knows and knows he knows, 
He is wise; follow him. 
He who knows and knows not he knows, 
He is asleep; wake him. 
He who knows not and knows he knows 
not, 
He is a child; teach him. 
He who knows not and knows not he 
knows not, 
He is a fool; shun him. 
—Arabian Proverb. 














79 Dears 


AMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


JANUARY 1, 1920 


NE IE gi. oo ss in ds A ee 
NG iis a hs ee cb danse 
Reserve for Unearned Premiums .............. 
Reserve for Losses in Process of Adjustment. . 
Rntasen Baw TOs... on 5 occ sce decd caciecdsuns 
Reserve for Contingencies ..................... 
Reserve for all other Claims .................. 


$1,000,000.00 
1,100,000.00 
3,132,298.86 
604,395.00 
150,000.00 
60,000.00 
28,482.49 








Total Assets. . 


. $6,075,176.35 
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JOHNSON & HIGGINS CASE UP 


Superintendent Crew of the Ohio In- 
surance Department Takes the 
Case Under Advisement 


COLUMBUS, O., Sept. 1.—Follow- 
ing the hearing of the application of 
Johnson & Higgins, New York brokers, 
for an annulment of the order promul- 
gated by W. H. Tomlinson, just be- 
fore he retired as_ state insurance 
superintendent, revoking their Ohio 
license, Superintendent Robert T. Crew 
took the matter under advisement to- 
day. A decision is expected in a week 
or 10 days, during which time Mr. 
Crew has a great mass of correspond- 
ence, law and testimony to go over. 
Johnson & Higgins set up the claim that 
they had no notice of a hearing under 
which they were debarred and no statu- 
tory hearing was held. 

Mr. Tomlinson, who is now general 
counsel of the Ohio Association of 
Insurance Agents, insisted that his ac- 
tion in revoking the license was justi- 
fied by the facts which were presented 
to him in his official capacity while he 
was state superintendent. Johnson & 
Higgins were represented at the hearing 
by W. E. Hall, their western manager, 
and by W. D. Mooney, Columbus at- 
torney. Truett B. Sellers, manager of 
the Ohio Inspection Bureau, told of the 
published rates on the risks involved in 
the controversy. Johnson & Higgins 
were charged with issuing binders 
which were allowed to ride for six 





months, contrary to the state insurance 
law. 


New Agency at Cleveland 


CLEVELAND, O., Aug. 31—The Falls 
& Gilsdorf Company has been formed to 
do a general insurance business by L. E. 
Falls and W. J. Gilsdorf. Offices have 
been opened at 319 Sloan building. The 
firm will have the exclusive agency of 
the Niagara and North Carolina Home, 
and in addition will represent the Hart- 
ford, Royal, Newark and American Na- 
tional. 

Mr. Falls has been with the E. P. Lene- 
han & Co, agency for a number of years, 
while Mr. Gilsdorf, who was formerly 
with the Kentucky Rating Bureau and 
later traveled for the Scottish Union, 
had been with the same agency for about 
ene year. Both are young men of the 
highest caliber and hold the esteem and 
regards of the insurance fraternity in 
this city. 


Cleveland Club Plans Dance 


CLEVELAND, O., Aug. 31—Owing to 
difficulty in securing a proper place and 
accommodations for a picnic, the enter- 
tainment committee of the Fire Insur- 
ance Club of Cleveland has decided upon 
a dinner dance instead. It will take 
place at the Clifton Club Sept. 23. The 
dance will be absolutely informal and is 
given purely for the entertainment of the 
insurance people and office employes. 


Concession from West Virginia 

COLUMBUS, O., Sept. 1—W. H. Tom- 
linson, secretary and general counsel of 
the Ohio Association of Insurance 
Agents, has been able to secure a con- 
cession from the superintendent of in- 
surance of West Virginia, which will be 


of benefit to Ohio agents, especially those 
located along the line between Ohio and 
West Virginia and doing business in the 
latter state as well as in Ohio. He was 
advised that Commissioner Darst of West 
Virginia has agreed to an arrangement 
for licensing Ohio agents who wish to 
do business in that state. As West Vir- 
ginia has no law providing for licensing 
agents of another state, such as ob- 
tains in Ohio, the commissioner arranged 
for a West Virginia agent to have the 
Ohio agent act in effect as his solicitor. 
In this way the Ohio agent can do busi- 
ness in West Virginia. 


Concerned About Legislation 


COLUMBUS, O., Sept. 1—What legisla- 
tion will the next general assembly, to 
be elected Nov. 2, pass affecting the in- 
surance interests of Ohio? That is the 
great question which is agitating the 
minds of all kinds of insurance execu- 
tives, officials and agents throughout the 
state. As yet no answer has been forth- 
coming from the men who ought to know 
the tendencies of insurance legislation. 

The old talk has been revived that a 
little group of men propose to do all 
they can to get the state of Chio to 
launch into the fire insurance business, 
somewhat after the plan under which 
the state, through the operation of the 
industrial commission, took over com- 
pencation business formerly cared for by 
private companies. Insurance leaders, 
whose presence is not unknown in legis- 
lative halls, are keeping their ears to 
the ground seeking to get a little tremor 
of what is agitating the minds of those 
who seek radical changes in insurance 
methods in the state. 


Ohio Blue Goose Plans 


COLUMBUS, O., Sept. 1—The annual 
election of Ohio Blue Goose will be held 
at Hotel Deshler, Columbus, Monday, 
Sept. 13. At the meeting of the field 
clubs at Cedar Point in August an at- 
tempt was made to complete the annual 





avail. It was planned to have the meet- 
ing the first Tuesday in September in 
Columbus, but as the first Tuesday fol- 
lows the Labor Day holiday it was 
thought that a week’s postponement 
would result in a much larger attend- 
ance, 

Fred W. Ransom, most loyal gander of 
the Ohio pond and past most loyal grand 
gander, in seeking to get a large attend- 
ance Sept. 13, has sent out a redhot let- 
ter to all interested. 


* Protest Navarre Situation 


COLUMBUS, O., Sept. 1—Protests con- 
tinue to be filed with Fire Marshal Leon- 
ard over the action of the mayor of 
Navarre, which business men and insur- 
ance agents claim served to drop the 
fire department of the village to a low 
point of efficiency. Navarre is located in 
Stark county and has a population of 
1,500. The Ohio rating bureau is closely 
watching developments and if there is 
no movement on the part of the mayor 
to provide an efficient fire department 
the village, which now has a rating of 
4% may be reduced to 5. This would 
mean an increase in rates and for that 
reason the business men and others who 
must carry insurance are seeking to 
have some state body compel the mayor 
to name the very best man for the job. 


Ohio Notes 


The Pennsylvania has transferred at 
Columbus, 0O., to C. H. Julian. 

The Western Automobile of Fort Scott, 
Kan., has been licensed in Colorado. 

The Wikoff Insurance Agency at. Co- 
lumbus, O., has secured the sole agencies 
of the Alliance of Philadelphia and the 
Imperial. 

Superintendent Crew has licensed the 
Berkshire Mutual Fire of Pittsfield, Mass. 
Cc. A. L. Purmor of Van Wert is named 
as agent. 

Joseph Berning and his son, Alphonse 
G. Berning, were in Chicago during the 
week, attending the semi-annual board 
meeting of the Marquette National Fire. 
Joseph Berning is second vice-president 





meeting of the Blue Goose, but to no 





of the company. His son is a member 
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Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
fects Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 





of the firm of Berning & Eckes of Cin- 
cinnati, who are agents for the Mar- 
quette National. 

The Neale Phypers Company has re- 
cently opened an office at Akron, O., with 


Wright is a local Akron insurance man 
and familiar with the large rubber in- 
dustry in that city. The Neale Phypers 
Company now has in addition to its heaq 


| office at Cleveland, four branches: New 


R. A. Wright as resident manager. Mr.;j York, Toledo, Akron and Detroit. 
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INDIANA MEN ARE OPTIMISTIC 





Special Agents Expect Continuing In- 
crease in Volume of Business 
Throughout Year 





INDIANAPOLIS, IND., Aug. 31.— 
Most of the fire companies show sub- 
stantial increases in premium receipts 
in Indiana for the first six months 
and special agents are beginning to 
forecast results for the year. In the 
opinion of most there is reason to be- 
lieve that there will be a continuing 
increase of volume of business for vari- 
ous reasons. Even though there may 
be some reduction in stocks it is argued 
that this will be offset by increases in 
building premiums. There is consid- 
erable new building going on all over 
the state in spite of the high cost of 
construction. There is also a large 
volume of business to be derived from 
the increasing of insurance to present 
values. It is believed that, even 
though building costs may eventually 
go down again, they will never reach 
the old figures and, accordingly, insur- 
ance carried is not likely to be ma- 
terialy decreased on this account for 
many years to come, if ever. 

Field men are also very optimistic 
over the outlook for other lines which 
fire companies now write and which will 
tend to produce a steadily increasing 
premium volume. Tornado insurance 
is still a line which is not anywhere 
near the “saturation” point in Indiana. 
Use and occupancy insurance has pos- 
sibilities for development which even 
the most optimistic hesitate to specu- 
late upon. Hail: insurance is being 
written more freely in the state each 
year and the present year has brought 
home to many communities the prac- 
tical value of this form of insurance 
protection. Marine insurance is an- 
other line which is as yet only partly 
understood or appreciated by many 
agents and the prospective insuring 
public. So, taking into consideration 
what the field’ has to offer, field men 
believe that the volume of business 
should steadily increase year by year. 





Bierce & Sage Get Companies 


The Bierce & Sage Company of De- 
troit has been appointed state agent of 
the Baltimore American of Baltimore, 
which has just entered Michigan. The 
Pittsburgh Fire has also appointed the 
Bierce & Sage Company as general agent. 
The American Indemnity, which for- 
merly maintained a branch office in De- 
troit, has appointed the Bierce & Sage 
Company as its manager. Bierce & Sage 
have taken over the clerical force and 
office equipment. The Alliance, which is 
allied with the American Indemnity, 
writing fire and theft, has also trans- 
ferred to the Bierce & Sage Company. 





Anxious to Reduce Rate 


An amusing phase of the rate situation 
in Indiana has been noted by companies 
in the promptness with which an agent 
harkens to the criticism of the Indiana 
Audit Bureau when he is advised that 
the correct rate is less than obtained by 
him. Before the daily report examiner 
at the general office has time to write 
him on the subject an endorsement is re- 
ceived showing the reduction in rate and 
return premium. 

Quite the reverse, however, is the ex- 
perience of companies when the rate is 
higher than that applied by agent. In a 
majority of cases it is found that the 
agent waits until the company punches 
him up one or more times before he 
takes any action. 





C. F. S. Neal, a local agent of Lebanon, 
Ind., and at one time president of the 
Lexington Life Insurance Company, 
which was organized in that place, died 











last Sunday. 





OVERRUN WITH SOLICITORS 





Said to Be 400 Agents and 4,000 Solic. 
itors in Detroit At Pres- 
ent Time 





DETROIT, MICH., Aug. 31.—A 
local agent said in Detroit the other day 
that there are now 400 agents and 4,000 
solicitors writing fire insurance in De- 
troit. Probably these figures are a little 
high, but an investigation would show 
that they are not so very much exag- 
gerated. Certainly insurance conditions 
in Detroit at the present time are none 
too good. It seems that every Tom, 
Dick and Harry in the city is writing 
business for some company. One man’s 
guess is as good as another, as to the 
cause of this situation, but it is prob- 
ably the result of the great real estate 
activity that has taken place in Detroit 
during the past few years. Every man 
in the city selling real estate, has, in 
addition, a fire insurance connection, 
He sees to it that he writes the insur- 
ance on every piece of property that 
he sells. This simply means that every 
real estate salesman, solicitor, office 
clerk, or any other attache of a real 
estate office is also writing fire insur- 
ance. “Everybody’s doing it” is cer- 
tainly the situation in Detroit so far as 
the writing of fire insurance is con- 
cerned. 

This condition has been recognized 
by the Detroit Insurance Exchange, 
which is now taking steps to remedy the 
situation. It will take time to bring 
about any noticeable change, but it is 
recognized by the representative agents 
of Detroit that something must be done 
to clean out the sideliners who are 
merely writing whatever business hap- 
pens to fall their way. 





Redfield to Sell Library 


A. P. Redfield of Indianapolis, the 
well-known adjuster who was several 
months ago made “adjuster emeritus” 
of the group of eleven mill mutuals for 
whom he adjusted losses during the past 
thirteen years, announces that he will 
sell his insurance library. As Mr. Red- 
field is widely recognized as a leading 
authority on fire loss adjustments and 
has been a thorough and continuing stu- 
dent of the business, it is not strange 
that his library contains a number of 
very desirable books. 





Enters the Moisant Agency 


R. G. Drolet will enter the firm of the 
Moisant - Brosseau - Kankakee Insurance 
Agency at Kankakee. Mr. Drolet has for 
17 years been in the banking business at 
Kankakee, having been associated with 
the Eastern Illinois Trust & Savings 
Bank prior to its merger with the First 
National Bank. He has been assistant 
cashier of the consolidated institution, 
the First Trust & Savings Bank. He 
will look after largely the casualty end 
of the agency. S. E. Moisant, head of the 
firm, is one of the best known agents in 
the state. ' 





Interest in McMurray’s Successor 


INDIANAPOLIS, IND., Aug. 31.—Con- 
siderable interest attaches to the prob- 
able successor of T. S. McMurray, Jr. 
in the rate supervision department of the 
Indiana insurance department, as Mr. 
McMurray has announced that he will 
not continue in this position. Mr. Mc- 
Murray had been strongly supported by 
influential friends for the position of 
state insurance commissioner which was 
filled recently by the appointment of 
Miles Schaeffer. Mr. McMurray does not 
feel that he can continue in the rating 
position for business reasons as other 
interests are demanding his attention. 
He is vice-president of the Bankers 
Company of Indianapolis, which also hes 
an insurance department. Mr. Schaeffer, 
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who has the appointment of a rating 
officer, Says that he has several persons 
under consideration but may not be 
ready to make a selection for several 
weeks. The position pays a salary of 
$3,000. 





Indiana Notes 


The well known agency of Dorland & 
McGill, La Porte, Ind., composed of J. 
Vene Dorland and David H. McGill, has 
taken in Othie C. Jack as a_member, 
under the style of Dorland, McGill & 
Jack. This is one of the oldest and most 
aggressive agencies in the state, repre- 
senting 40 of the largest American and 
foreign companies, 

N. H. Richardson has resigned as sec- 
retary of the insurance department of 





the Bankers Trust Company of Indian- 
apolis to become manager of the insur- 


ance department of the Aetna Sav- 
ings & Trust Company of that city, 
succeeding Robert M. Collier, who re- 
signed several weeks ago to open an 
independent office. Mr. Richardson is 
one of the best known insurance men 
of Indianapolis and is highly regarded 
as an authority on risks and rates. 





Illinois Notes 


Ivan L. Smith has purchased the in- 
terest of G. H. Davies in the Smith & 
Davies agency at Plano, Ill. This is one 
of the oldest agencies in the state. 

The London & Provincial Marine and 
General of London, which is a running 
mate of the Yorkshire, has entered IIli- 
nois. It has been in this country but a 
month and Illinois was one of the first 
states in which it filed papers. No ap- 
pointments have as yet been made for 
the new state. 
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ALEXANDER G. ROSE IS DEAD 


Wisconsin State Agent of Commercial 
Fire Was One of Pioneer 
Underwriters of West 


MILWAUKEE, WIS., Aug. 31.— 
Alexander G. Rose, western and state 
agent of the Commercial Fire of Al- 
bany, N. Y., and one of the pioneer 
fre underwriters of the West, died 
Sunday at the home of his daughter, 
Mrs. Louise Kettler, in Milwaukee. 
He was 83 years of age. 

Mr. Rose was born in Albany and 
for 60 years was associated with the 
Commercial. He came to Milwaukee 
in 1880 to represent the company in 
this field, and for 20 years was general 
western agent im addition to being 
state agent in Wisconsin. He initiated 


the movement which resulted in the 
establishment of the fire insurance pa- 
trol system in Milwaukee, and served 
as secretary of the patrol for many 
years. 

During the Civil war, Mr. 


Rose 





served with the New York light ar- 
tillery and re-enlisted in the New York 
infantry, later being transferred to the 
quartermaster’s department until th 
end of the war. : 





Would Improve Oshkosh Protection 


OSHKOSH, WIS., Aug. 31—An im- 
portant conference on the project of im- 
proving the fire protection facilities of 
Oshkosh, Wis., at an estimated cost of 
$75,000, was held here by members of the 
fire department, the city engineering and 
waterworks departments, business and 
professional men, with S. H. Ashton, 
local manager of the Wisconsin Inspec- 
tion Bureau. The campaign represents 
the effort to again place Oshkosh at its 
former rating as a Class 3 city. It was 
brought out that because of the low fire 
loss in Wisconsin during the last five 
years, rates have been reduced so that 
even if Oshkosh is now in the 3% class, 
there will be little change where 
hazards have remained the same. It was 
stated, however, that should the im- 
provements recommended be made, man- 
ufacturers and mercantile men will bene- 
fit greatly, for an approximate reduction 
in the basic rates of 7 cents per 100 will 


MINNESOTA MEETING PLANS 





Program for Annual Convention of the 
Local Agents Contains Some 
Interesting Features 





ST. PAUL, MINN., Sept. 1—Ken- 
non V. Rothschild of St. Paul, chair- 
man of the program committee for the 
annual meeting of the Minnesota Asso- 
ciation of Insurance Agents, which 
meets in Minneapolis, Sept. 9-10, an- 
nounces an outline of the convention 
addresses. 

Fred B. Ayer, Cleveland, vice-chair- 
man of the organization committee of 
the National association and member 
of the general conference committee of 
the National, will speak on National 
association matters. Col. George C. 
Leach of the Minneapolis Fire & Ma- 
rine will speak on “Company and Agents 
Relations.” Fred M. Lloyd of Lloyd 
Appraisal Co., Chicago, on “Insurance 
Agents and Appraisals”; T. Alfred 
Fleming, supervisor of the conserva- 
tion department of the National Board, 
on “Credit vs. Waste’; H. B. Smith, 
Faribault, vice-president of Minnesota 
association, on “Best Selling Miscel- 
laneous Lines in a Moderate Sized 
Town”; Theodore Williams, Mankato, 
vice-president Minnesota association, 
on “Building Up an Insurance Agency 
in a Smaller Town.” It is expected a 
prominent casualty man will speak on 
“Mutual Competition in Casualty 
Lines.” Considerable time is also to 
be allowed to open forum discussions 
of any and all live subjects which the 
agents present desire to bring up. 





Wisconsin Insurance Directory 


The new Wisconsin insurance direc- 
tory published by The National Under- 
writer is off the press. This is the 
seventh edition of the hand book. It is 
a complete compendium of insurance in- 
formation by cities and towns, including 


the complete insurance statistics and in- 
formation of the state. There is a digest 
of the insurance laws. The book is a 
valuable reference work and is a very 
handy book to have on one’s desk. 


Joins Adjusting Company Staff 


MILWAUKEE, WIS., Aug. 31—Wilbur 
R. Replinger of Madison, Wis., has joined 
the adjusting staff of the Underwriters 
Adjusting Company at Milwaukee. Mr. 
Replinger is a son of R. E. Replinger, 
manager of the Milwaukee office, and is 
well equipped to handle losses, having 
had experience in the insurance, real 
estate and construction business, 
Manager Replinger expects to add an- 
other adjuster to his force Sept. 15, to 
enable him to care for the increased 
volume of business which is coming in. 





Object to Tornado Claims 


Complaint is made by some of the 
companies that agents at Merrill, Wis., 
are making unreasonable claims for 
losses in connection with tornado insur- 
ance. There was a heavy windstorm at 
that point on Aug. 8, accompanied by 
hail, and claims are being presented, it 
is reported, by some of the agents for 
hail damages under tornado contracts. 
It is alleged that some companies have 
been passing the hail claims, possibly 
ee fully understanding the situa- 

on. 





South Dakota’s Hail Loss 


PIERRE, S. D., Aug. 31—Insurance 
Commissioner Van Camp estimates that 
the state hail fund will be called upon 
to meet losses of approximately $1,000,- 
000 this season, out of a general hail 
loss of approximately $4,000,000 for the 
entire state.. 


New Home for Insurance Offices 


MADISON, WIS., Aug. 31—The Beav- 
ers, a fraternal organization, have pur- 
chased the lot adjoining the Orpheum 
theater here and will erect an office 
building to cost between $250,000 and 
$300,000. Offices of the Beavers will oc- 
cupy part of the new building and the 
remainder of the structure will house 














a directory of agents and the companies 








be effected. 


they represent. In other words, it gives 


other offices. According to plans being 
considered now by officials, office room 











for your car? 


THE COLUMBIA INSURANCE CO. 


NEW JERSEY 


COLUMBIA 


Or, Take Collision 


Of course, it was the other fellow’s fault—a noisy, ill-mannered 
individual who should have looked out for you—but who pays 
Mr. Agent, tell your client that the specialized 
automobile department of the Columbia and its associated com- 
pany the Union Marine, will pay—pay like a government bond. 


THE UNION MARINE INSURANCE (0. 


LIVERPOOL 


27 William St, N. Y. C. 


F. H. CAUTY, Manager 


CARROLL E. ROBB, Manager 
Automobile Department 
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Asurance (0. 
oF NEW HAVEN.CONNECTICUT. 
CASH CAPITAL, $ 1,000,000 


Western Department, Roc cford, Illinois 
- WALTER D. WILLIAMS, Msgr. 











| “GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Asests . . -. » « « « « S620006.00 
Surplus to Policyholders . 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 








AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 








Aggressive Representation Solicited 


Martini-Roberts Company 


FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINES5 
T randeis Theatre Bldg., Omaha, Neb. Insurance Exchange, Chicago, Hl, 

















er aes pena, BY 
Fire Insurance Company = 7 
Kansas City - Missouri Reinsurance 











EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 


ta! 
HENRY P. WHITMAN, Ass’t Sectretary FRED C. GUSTETTER, Ass’t Secre 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t —_ 


Surplus to Policyholders . . . . . $11,740,470.66 


Total Losses Paid ... - 95,259, 


Cash Capital - Three Million Dollars 


Reinsurance Reserves . .. . . . - $8,213,006.94 
Reserve for Outstanding Losses and all 
1,785,053.20 


other liabilities . . .. 
Net Surplus .... 8,740,470.60 
- « $21,738,530.74 


PHEENIX 





Total Assets . . 





| 


would be for insurance concerns exclu- 
sively. If the plan materializes, all in- 
surance offices in Madison would be 
contained in the new building. Several 
insurance firms have signified their in- 


| tention of taking space in the new 


| building, according to S. A. Oscar, grand 


| secretary. 


| 


| 





| 


| 








Joseph: in the Northwest 


James F. Joseph, secretary of the Chi- 
cago advisory committee, was in Minne- 
apolis Saturday, holding a conference 
with the executive committees of the 
Minnesota Conservation Association. On 
Monday he conferred with the executive 
committee of the North Dakota associa- 
tion at Fargo. 





Arranging for Fire College 


State Fire Marshal George H. Nettle- 
ton of Minnesota is now arranging for 
the 1920 Minnesota fire college to be held 
in St. Paul, Sept. 13-18. Every city and 
town having a fire department is invited 
to send two men to the college. Marshal 
Nettleton states that one of these men 
should be the chief. Leon L. Wolf, phy- 
sical director of the Cincinnati depart- 
ment, has been secured as chief instruc- 
tor. This is the second annual session of 
the college, the last one being held a 
year ago, when 163 firemen were en- 
rolled. 





Wisconsin Notes 


Shorewood, Wis., a residential suburb 
of Milwaukee, formerly known as East 
Milwaukee, will let contrac.s Sept. 8 for 
further extensions of the fire protection 





— 
system of water mains. 


The F. L. Shaw Insurance Agency at 
Fond du Lac, Wis., on Sepi. 1 moved into 
its new offices in the Collins block, which 
provide about twice the space of the old 
quarters at Forest avenue and Macy 
sireet. 

The Lake Geneva, Wis., volunteer fire 
department has undertaken a campaign 
to raise $10,000 or more for the purchase 
of a triple combination truck, to be in. 
stalled in a new engine house to serye 
eo ——- lake shore residential dis. 
rict, 

In the new Wisconsin insurance direc. 
tory there is a_mistake_as to the gta. 
tistics of the Illinois Fire of Peorig 
During the last six years its premiums 
were $57,841 and the same figure is given 
as its losses. The loss ratio during the 
six years has been very favorable, 

The Hotelmen’s Mutual Fire igs the 
latest of a large number of trade my. 
tuals organized in Wisconsin in the last 
few years. It is an outgrowth of the 
Wisconsin Hotelmen’s Association, Ap- 
plication has been made for a charter 
and it is hoped to start actual business 
by Nov. 1 

Paul C, Lang, who opened the Milway- 
kee office of the Underwriters Adjust- 


| ment Company a year ago, and who h; 


been transferred to Ohio, will assume his 
new duties Sept. 1, and will be assogj- 
ated with Krumdick and E, §, 
Hessley, Jr. Mr. Lang has made a very 
favorable record in Wisconsin. 





Northwest Notes 


The Omaha Liberty Fire has been 
licensed in Minnesoia, 

The Garage Men’s Mutual Fire of 
Fargo, N. D., has been incorporated. The 
company proposes to write fire and tor- 
nado insurance. 














IN THE MISSOURI VALLEY 








EXPECT MUCH FARM BUILDING 





Nebraska Insurance Men Are Looking 
for Big Increase in Business 
Along That Line 





OMAHA, NEB., Aug. 31.—‘With 
the completion of the harvesting of 
this season’s crop Nebraska farmers 
are going to begin what will be by far 
the most gigantic building program 
that this state has ever known.” 

This is the assertion made with an 
invigorating display of confidence and 
optimism by one of the biggest fire un- 
derwriters in Nebraska last week as he 
discussed the increase of building on 
the farms and the resultant increase of 
business for the fire underwriters. 

“While building in Nebraska just 
now is not anywhere near normal,” he 
said, “as soon as the crops are in the 
farmers are going to start. And when 
they start they are going to break all 
records.” 

Insurance men are unanimous in the 
declaration that middle western farm- 
ers are becoming more and more in- 
clined to house their products, holding 
them until prices are “right” rather 
than hurry them off to market as they 
were wont to do in the recent yester- 
days. 

“I am told from a reliable source,” 
said a man who discussed this phase of 
the insurance business at some length, 
“that fully 99 percent of Nebraska farm- 
ers, before disposing of their grain, call 
the markets and inquire as to prices. 


| One thing is certain—the day when the 


farmer backed his wagon up to the 


| thresher, loaded it with grain, then gal- 


loped to town with it, selling it regard- 
less of the market, is forever past. One 
sure indication of that fact is the tre- 
mendously large number of elevators go- 


| ing up in every small town or large rural 
| community. Those elevators are being 








constructed for storage purposes alone. 

“Already there is an unusual demand 
in this western territory for short term 
grain coverage for farmers. The farmer 
has taken out a sufficient amount of in- 
surance, say, to protect him under nor- 
mal conditions. But along comes a 
bumper crop, as this year, and he finds 
he needs $10,000 or $20,000 additional.” 

One of the largest policies of this na- 
ture taken out in recent years by one 
man was written recently by the Colum- 
bia Fire Underwriters for a North Da- 
kota farmer. The policy was for $35,000 
on grain he is now holding. 

Frank P. Manchester, secretary of the 





Omaha Grain Exchange, last week esti- 
mated the total value of this year’s 
Nebraska crops at $519,750,000, distrib- 
uted as follows: Wheat, 70,000,000 
bushels, $143,500,000; corn, 235,000,000 
bushels, $329,000,000; oats, 75,000,000 
bushels, $47,250,000. 


—— 


LIMIT ON GRAIN ASSOCIATION 





Kansas Business Can Be Handled Only 
by Admitted Companies, Is Travis’ 
New Ruling 





TOPEKA, KAN., Aug. 31.—The 
Grain Underwriters’ Association must 
limit its business in Kansas now to the 
companies actually admitted to do busi- 
ness in this state. Superintendent 
Travis has sent a notice to the associa- 
tion that it cannot continue to handle 
grain lines in this state except through 
admitted companies, 

During the war period the insurance 
department felt that because of the 
great risk and the necessity for writing 
large lines on grain that it would allow 
insurance on grain to be written 
through the association, although there 
are about 40 nonadmitted companies 
carrying approximately 25 percent of 
the risks of the association. Now that 
the war is over and the risks are not 80 
heavy the department. has determined 
that the association must remove the 
nonadmitted companies from the list 
taking the risks on Kansas business. 
The association may continue doing 
business in this state with the removal 
of the nonadmitted companies in its list 
as far as Kansas is concerned, or the 
companies may be admitted in Kansas 
purely for the association business. 
The order has brought forth numer- 
ous protests from agents. ae 

Some years ago the Oil Underwriters 
Association was forced to close out the 
lines of the nonadmitted companies and 
handle the business entirely throu 
admitted companies. The Grain Ass0- 
ciation will be compelled to do the 
same thing as far as the Kansas bust 
ness is concerned. 





Money Tight at Omaha 


OMAHA, NEB., Aug. 31—Never in the 
history of the state, perhaps, has 
money market been so tight as it is just 
now. For a time banks were refus 
to lend money, regardless of the secu 
ties proffered, and at least one 
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WANTED 


Map Clerk With Some Experience— 
Manufacturers Insurance Co. 
of America 
305 So. La Salle Street 











Mm 





————— 


CALIFORNIA POSITION 
Wanted—Examiner for California field. Good 


job, fine country, excellent opportunity. Geo. 
H. Tyson, General Agent, Great American 


and Phoenix of Hartford, San Francisco, Calif. 








WANTED—Man to take charge of 
loss department in Chicago general 
agency. State previous experience 
and salary expected. Address 11-F, 
care The National Underwriter. 











| WANTED:—Chief Clerk for new 
Western Department. Please 
state age, previous experience 
and salary expected. Address 3-X 
Care the National Underwriter. 


| Marshal Tracy of Iowa never gives up. 











SPECIAL AGENT WANTED 


man to assist State Agent in Wisconsin, 
Yours established Eastern (Fire) Company. 
Answer in confidence as to age, experience, 
and salary expected. 
Address 10-E 
Care The National Underwriter. 

















GENERAL AGENCY WANTED 
For Manitoba and Saskatchewan, Canada, for 
fire, tornado and hail insurance company. Will 
open supervising office in Winnipeg. 


Address W. F: Alderson, 


611 Mc Arthur Bldg. Winnipeg, Man. 








WANTED—Young man familiar with 
Home Office or Local Agency work to 
assist in handling general work in con- 
nection with our agency. Fine oppor- 
tunity, agency located in Canton, Ohio. 
Address 9-D care National Underwriter 
stating qualificationsand salary expected. 








WANTED 


“Inter-Insurance inspector and solicitor wanted 
by Fire Insurance Exchange for field work. 
Address stating experience and references. 


Address 7B, Care The National Underwriter. 


and loan association of Omaha has not 








ported. Underwriters, however, antici- 
pating the early beginning of 1920 crops, 
look for relief shortly, and with it is a 


made any loans in six weeks, it is re- | 





“pepping up” of business in all branches | 
of the business. | 





Extradite Arson Suspect 
DES MOINES, IA., Aug, 31—State Fire 


| 
| 
| 
He has discovered that L. Webb, fore | 
merly of Des Moines, whom the fire mar- | 
shal has been seeking since May 22, is | 
in Saskatchewan, Canada. Webb is | 
wanted in Des Moines for arson and the 
Canadian police who made the arrest | 
have been notified to hold him until offi- | 
cers in Iowa arrive for him. The Cana- 
dian government has consented to ex- | 
tradite Webb. Tracy charges that Webb 
sprinkled his house with kerosene, 
started a blaze and disappeared. | 
| 





Iowa Companies “Cleaning House” 
DES MOINES, IA., Aug. 31—The order 








of Commissioner Savage that insurance 


New Jersey Insurance Company | 
CAPITAL ONE MILLION DOLLARS t 
Head Office: 


40 Clinton Street 
Newark, N. J. 


CHAS. D. ROSS, President. 1. D. CLARK, Vice-President. | 
F. L. BROKAW, Secretary 





WESTERN DEPARTMENT : 


Insurance Exchange Bldg., Chicago, II. 
H. H. Ingalls Manager 


PACIFIC COAST DEPARTMENT: 


140 Sansome St., San Francisco, Cal. 
Seely & Co., Managers 























companies must clean house and get rid 
of paper used for promotion purposes by 





certain wild cat stock salesmen in past 
months has been complied with in every 
ease. Moreover, his order that double 
commissions, fees for state, county or 
city officials must be dispensed with, has 
resulted in actual monetary gain for the 
concerns themselves. Some of these com- 
panies will show a profit of $100,000 or | 
better for the past year. Since they are 

rid of this system of paying out money 

uselessly the amount thus expended goes 

into the treasury and the concern is re- 

lieved of a useless drain. 

“These companies will thank me for 

what I am doing. In fact they have al- 

ready thanked me in most cases,” says 

the commissioner. 








Protest Discharge of Inspectors 


DES MOINES, IA., August 31—Des 
Moines business men are up in arms be- 
cause Commissioner of Public Safety 
Miller has discharged two of the four 
electrical inspectors in Des Moines. Mil- 
ler says he let the men go because busi- 
ness in the building line has fallen off 
and they are not needed. The business 
men assert that two men cannot possi- 
bly do the work that is required. Next 
year, fire insurance men are going to 
make a complete survey of Des Moines. 
If the electrical wiring is not up in ship- 
shape order, the survey will disclose it 
and business men will find their rates 
raised accordingly they fear. They are 
protesting to the city council. 





Will Meet in Kansas City 


A meeting of the Kansas Fire Preven- 
tion Association has been called by 
Vice-President Frank L. Britton for 
Sept. 14 at the Coates House, Kansas 
City, Mo. 

The Missouri Association will meet on 
the same day and the Missouri-Kansas 
Blue Goose will hold a meeting in the 





evening to be followed by an outing at 





SITUATION WANTED 


Young man 31 years of age, 10 years experience in Cook 
County. At present Cock County special agent for one 
af the large fire insurance companies. ires to 
ochange. Best references. 


Address 8C, Care The National Underwriter. 


Forest Lake the next day. 





Kansas City Form Violates Rules 


Companies have had their attention 
called to a use and occupancy form being 
used by agents in Kansas City, Mo., 
which form is based on gross profits. 
This is in violation with the rule which 





requires that» use and occupancy be 





Wanted: 


An experienced Underwriter for a 
Fire Company. Give full particulars 
as to experience, references and salary 
expected, in first letter. 

Address 93-I, care The National 
Underwriter 


based upon net profits. The form is in- 
correct in other particulars and the 
agents are being required to use a form 
which complies with existing rules. 





Nebraska Notes 


Omaha fire underwriters have been ex- 
pressing great satisfaction over the good 
record in that city relative to fire losses. 





In the first place, the buildings “are well 





Examiner Wanted! 
"THERE is an opportunity 
n 


In the Western Department 
office of the Security Insurance 
Company at Rockford, Illinois, 
for an Experienced Examiner—one 
en of taking charge of a division. 
Apply in writing. All replies confi- 
dential. Address: Security Insurance 
Company, Rockford, Illinois. 





constructed, being really fireproof. In 
the second, the fire department is “on 
the job.” 

Frank T. B. Martin, of Martin Broth- 
ers Company, Omaha, is spending the 
‘month of August in Colorado with his 
family. They will spend part of their 
time in Colorado Springs, Manitou and 
Denver, as well as “do” the numerous 
scenic drives about the state. Mr, Mar- 
tin will be back at his desk about Sept. 1. 





The National Feed & Guano Company’s 
plant, manufacturers of fertilizer, north 
of Wichita stock yards, was struck by 
lightning at 11 o’clock Sunday night and 
the entire plant destroyed by fire. Build- 
ing and contents are a complete loss. 
The building was filled with machinery 























PITTSBURG UNDERWRITERS 


Geo. R. Davies, Manager Commonwealth Bldg., Pittsburgh, Pa. 


L. M. Stephens, Asst. Manager 
Underwritten by 


Allemannia Fire Ins. Co. Republic Fire Ins. Co. 
National-Ben Franklin Fire Ins.Co. Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,990,00 Assets, $11,470,718.00 
Surplus to Policyholders $4,475,086.00 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
W. P. Ray, Mgr., Indianapolis, Ind. 

Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


ies 
eg REST 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, 


GAYLE T. FORBUSH, ARTHUR WALLER, 
United States Manager A M 


Associate Manager 

















Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 
The Iowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and substantial growth reflects credit upon the management.” 








National Piterty 


Jusurance Gompany 
of America. 


STATEMENT JANUARY 1, 1920 
Cash Capital - - - = — $1,000,000.00 
Asstts - - - - «+ -  $10,748,246.37 NetSurplus- - - - - $3,109,647.98 
Liabilities, including Capital 7,638,598.39 Surplus to Policy Holders - 4,109,647.98 
HEAD OFFICE: 709-717 Sixth Avenue, Cor. 41st Street, NEW YORK 

















and stored fertilizer. The errno is of 





frame construction and one story high. 








° FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 

, LEAKAGE, RIOT AND 

of Watertorwon.1.B. EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & _ EVANS, General Agents, Colorado, Denver 
N. T. Me State Agent, Ohio and West Virginia, Columbus 
. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E..S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEER, 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 
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®Grand Rapids 





pANCE 
INSUGOMPANIES 
i ___OF AMERICA 





GRAND RAPIDS BAY CITY 


J.FLOYD IRISH HARMON J.WELLS 
Sec’y AND MANAGING UNDERWRITER | COLON C. LILLIE Sec’y AND GENERAL MANAGER 
PENINSULAR FIRE INS. CO. PRESIDENT PENINSULAR CASUALTY INS.CO. 
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MORTGAGE LOAN DEPARTMENT 


DETROIT 
COMFORT A.TYLER, Manager 
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Why An Asset? 


In listing his assets against his 
liabilities the fire insurance agent has 
his cold-cash-financial liabilities and 
assets, and his more necessary in- 
tangible assets. Among the latter he 
lists in his credit column the good will 
of the public and the service advan- 
tages offered by the companies he 
represents. 


Inasmuch as a great deal depends 
upon the assets of good will and serv- 
ice advantages that the agent pos- 
sesses, it is the constant endeavor of 
the management of the Peninsular 
Fire to make this company an asset 
to any agency. 


PENINSULAR FIRE 


Insurance Company of America 


GRAND RAPIDS, MICH. 


COLON C. LILLIE, J. FLOYD IRISH, Secretary 
President and Managing Underwriter 
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THE NATIONAL UNDERWRITER 








Pioneers in 


The Field 


Our general agency was the 
first office to provide facilities 
for writing farm and hail in- 
surance in Texas. We saw the 
opportunity and equipped 
our agents with the tools. We have maintained 
our supremacy from the beginning. 





712-720 MAIN STREET 


Cravens, Dargan & Roberts, Managers, Houston, Texas 








ORGANIZED 1853 


The Girard F. & M. "company of Philadelphia 


JANUARY 1, 1920 


Cash Capital, $500,000 Net Surplus, $277,907 
Surplus to Policyholders, $777,907 
Eastern ‘Department Home Office Western Departmeni 
D. H. Dunuam, V.-Pres. -y M. Gratz, Pres. Nea Bassett, V.-Pres. and Mgr. 
ane Kay, Treasurer | =. J. THomason, Sec’y 
. H. Hassincer, Sec PHILADEL = - W. T. Bassett, Ass’t Mer. 
NEWARK, NEW JERSEY PENNA. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S "SGveany OF NEWARK 


JANUARY 1, 1920 


Cash Capital, $1,250,000 Net Surplus, $2,300,393 
Surplus to Policyholders, $3,550,393 
Eastern Department Western Department 
D. H. Dunnam, President Neat Bassett, V.-Pres. and Mgr. 
— Kay, Vice-Pres. 
‘A. H. Hasstncer, Secretary W. T. Bassett, Ass’t Manager 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 











INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 


AUTOMOBILE INSURANCE 


Fire, Tornado, Theft, Collision and Property Damage 








By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection -, developed. Will ab- 


solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2,000 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
efficiency. Originated te Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled men. ONLY. 

Investigate the Dodd a Fh gage for full information 


DODD & ‘STRUTHERS 


118 Eighth Street DES MOINES, IOWA 











“AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 

Fire, Theft, Property Damage and Collision 

Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT SATISFIED 14 Arlington Block — 


UNTIL YOU ARE” OMAHA, NEB. 














| | 
|| SOUTHWESTERN FIELD |) LIV, -F/ai 


LiGht) thG KUDS 


Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has ’ per- 
cent more conductin 
' surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more __ effec- 
tive in controlling an 
electrical discharge. ‘ 


























| | 
| WATCHING DALLAS SITUATION 
| 
| 





| Move on to Launch Second Exchange, 
But No Charges of Bad 
Faith Made 





| DALLAS, TEX., Aug. 31.—Dallas 
| “insurance-wise” is headquarters for 
Texas. ‘The local situation therefore 
| stimulates a little more interest than 
| ordinarily, for the reason that in addi- 
| tion to the active insurance men, actu- 
| ally engaged in the local insurance 
| business, the companies’ state agents, | 
| managers and officials generally have | 
occasion to observe the attitude of cer- 
tain influential interests that appear to 
dominate. 


May Form Second Exchange 





Shinn-Felt is woven 
in a_continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


The Dallas Insurance Exchange, 
notwithstanding the general belief to 
the contrary, does not include all the 
prominent local agents of Dallas by “a 
long shot.” Some half a dozen or more aetien. 
agents are not members of the Dallas 
Fire Insurance Exchange—in fact, ut W. C. SHINN MFG. CO. 
rumor has it that a second exchange W. C. SHINN, President 
is to be formed in Dallas. Both the | General Offices: 1234 Lytton siag., CHICAGO 
members and nonmembers of the ex- 
change claim that an association for 
the prevention of evils in the business, 
and for the ose of proper cus- Wi e Li St ck 
toms and observance of the Texas in- 
surance laws, is an ideal situation; but ISCONSIN ve 0 
the — conflict and lack sl age 
mony of opinion which resulted in | Co 
some agencies not joining the exchange nsurance mpahy 
orig ye to o —— gf neon 
trol of brokers, as distinguished from . = ent: 
the abolition of brokers. Bank of Wisconsin Building 

bi a is ee with 
considerable interest—unlike the usual 
controversies of this character, good MADISON 
faith seems to exist on both sides— 
there is no claim of bad faith—there is 
no clique of “aristocratic” companies 
trying to control a situation. 


Ask for agency infor- 

















Question of Brokers’ Licenses 


The Dallas Fire Insurance Exchange 
started out with the theory that a charge 
should be made of $250 license fee for 


every broker. This found violent re- 


sistance on the part of some prominent 

agencies who employed for many years INSURANCE 
a number of active brokers. Subse- 

quently the brokerage license was modi- 

fied by the Dallas Exchange, and finally COM P AN Y 
abandoned, and a charge of something 
like $2 or $3 per month was substituted. of HARTFORD, CONN. 
What is now proposed is to bring before é 
the next meeting of the legislature a 
suggestion a qualification law which A. G. McILWAINE, Jr. - President 
will automatically control brokers. 
Right at this point is where some feel- HARTFORD, COUN. 
ing has been shown, and where the sub- 


ject “insurance-wise” becomes interest- CHARLES E. DOX, Manager ° 





























ing. 
Company Manager’s Views WESTERN DEPARTMENT 
Talking to a prominent company man- 39 S. La Salle St., Chicago, Il. 
ager, the efforts of agents proposing the ee 
lificati : 
Sie Rate were concretely summed SAM B. STOY - - Manager’ 
“As long as I am manager of the SAN FRANCISCO 
ieeGse Insurance Company, local agents 
of this company must come to know 
that the stockholders of the insurance 
company are the exclusive beneficiaries e e ° e 
of the corporation—not the agents of the C U d 
company. It is perfectly true that an incinnati n erwriters 
insurance company is a ‘quasi’ public 121 East 3rd St., {CINCINNATHE, O. 
service concern, and must recognize the 
rights of the public, but it is also true | | Eureka F. eo Security Tas. 
that agents are employes of the com- Organiz Organized 
pany, and must be loyal to the company, ESTES 
and must consult the company’s interests « COMBINED eps 
as to the propriety and desirability of pital - - - - ee ee © 
amendments to the insurance laws. An — 5 Po hs Holder ee A * | p19358.18 
individual insurer has a right to use all urplus to Policy Holders - - - 
his power and all his proper influence to RGR 
have any good law passed, but a servant || F. A. Whip: Fret. 
or employe of an insurance company ADA rom reas ON. Asst. Seey. 
owes a duty to the company to consult . Ss: TO ATOM, Soske Agte 
the company’s interests before invoking 
his selfish interests and using his per- 





sonal — in having insurance laws CKS| 
aie INSURANCE STO 
Qualification Law Discussed 
It is understood that one of the state BOUGHT AND SOLD 


officials at Austin recently visited Dallas Quotations Furnished! 
and made some inquiry as to the wis- BABCOCK, RUSHTON & COMPANY 
dom and propriety of the proposed quali- 137 So. La Salle St. 

fication law. He is said to have dis- CHICAGO 

cussed the matter with a prominent | 2quueeeee a 
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NEW HAMPSHIRE 


ae ees ee a 
FIREINSURANCECO. 


5,725. 809 34 
6.007. 887.20 
250,526.80 
6.350.079 08 
6.515.620 58 
6.969. 5872.54 
7.3863,893.68 
8.011. 409.82 | 3 
9,054,147.84 


2 
TOTAL LIABILITIES $5,040,766.92 
POLICYHOLDERS SURPLUS $4,013,380.92 
































WESTERN SPECIAL AGENTS—M. 8S. Moore, Exee- 


Minneapolis, Minn.; A. D. Yeaton, 217 West Water 

nine dotry “baat Rana’ Gs, Ss 

a; W. s ipe, arp be ansas le oo 

LC. a.” State Agent, Gas and Electric Bidg., Den- 
ver, 0. 








LIGHTNING 
RODS 





ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 








Chartered 1865 


The Reliable 


Fire Insurance Company 
of Dayton, Ohio 





Cantal « « «« $250,000.00 
Surplus to Policyholders ever $910,000.00 


WM. F. OELMAN, Pres. WM. F. KRAMER, Secy. 
E. J. WEISS and H. J. FAVORITE, Special Agents 














AGENCY SERVICES 








Telephone Cadillac 1801 


ARTHUR F. THAYER 
CERTIFIED PUBLIC ACCOUNTANT 


501-2 Dime ” 
Aqeney Audits DETROIT, MICH. 


agent in Dallas, and the agent made 
this statement: 

“If when I started in business there 
had been a qualification law, I would 
not be in business today. And further, 
in my opinion a qualification law would 
create a ‘silk stocking’ monopoly of 
agents, which would not be tolerated by 
state officials.” 


Would Keep Hands Off 


In view of the widely discussed situa- 
tion at Louisville, where the majority of 
agents are engaged in a fight against 
one agency company, and where the 
matter has been taken to the courts, the 
whole subject is very interesting, but 
many of the local insurance men seem 
to believe that the Texas agents should 
leave well enough alone—to keep their 
hands off of legislative matters. Texas 
agents are doing better financially than 
they have ever done in the past; their 
commissions have been raised and rates 
have been advanced. The advocates of 
the “hands off” policy say that the situa- 
tion today when compared to the time 
when Texas had no rates and no super- 
vision of rates should cause some of the 
most impatient to stop and reflect. 





FOR PERSONAL LIABILITY LAW 





Oklahoma Fire Marshal Would Pro- 
vide Penalty for Fires Due to 
Gross Carelessness 





OKLAHOMA CITY, OKLA., Aug. 
17.—A personal liability law, providing 
legal responsibility for fires due to 
gross carelessness and neglect, prob- 
ably will be recommended to the next 
legislature at the suggestion of John 
Connolly, state fire marshal. That 
such a statutory provision would rem- 
edy conditions now existing in the state 
is suggested in his annual report to 
Governor Robertson. 

“Tt will be conceded that there is a 
moral responsibility resting on every- 
one to maintain his premises in such a 
manner and with such reasonable care 
that he will not expose his neighbors to 
unjust and unnecessary peril,” says Mr. 
Connolly. “The rule of reason and 
justice seem to indicate that a legal 
responsibility ought to exist in proper 
cases.” 

Mr. Connolly in such cases would 
place responsibility on the person who, 
being notified of hazardous conditions 
on his premises and still failed to re- 
move, should be responsible for any 
fire that result in damage to his 
neighbor. 

Other recommendations for legisla- 
tive action are that the fire marshal 
should be given authority to condemn, 
raze and remove dangerous and dilapi- 
dated buildings, sub‘ect to appeal to 
some proper judicial tribunal. “Fire 
traps are a menace to the entire com- 
munity,” says the fire marshal, “and on 
the theory that a citizen is not justified 
in exposing his neighbors to great peril, 
authority ought to exist to abate such 
conditions.” 

Handling, storing and sale of gaso- 
line ought to be regulated by law, says 
the fire marshal. The garage and gaso- 
line are among the most dangerous 
hazards, it is noted, “and are account- 
able for more deaths and a greater loss 


cause.” 

A building code, to control construc- 
tion of the future and repair of existing 
buildings, should also be enacted, it is 
advised. Fireproof buildings are be- 
coming to be the rule now. Electrical 
wiring should receive full consideration 
in establishing a code that would meet 
requirements, in the opinion of the fire 
marshal. 





Austin Losing Firemen 


AUSTIN, TEX., Aug. 31—Wholesale 
defections from the force of the fire de- 


partment of Austin are threatened as’ 


result of a movement which began last 
week when four firemen, including one 
captain, presented their resignations to 
the chief. The reason given by the re- 
signing firemen was their desire for 
shorter hours and more pay, which each 
of them stated they could obtain else- 





where. Firemen of the Austin depart- 








New Orleans 
Underwriters Agency 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 


308 CAMP STREET 
NEW ORLEANS, LA. 


Nall 


Reliable 
Responsible 
Respectable 


Brokerage Business Our Specialty 
Facilities Unlimited 
Binders by Wire 

















CASH CAPITAL $200,000.00 


Metropolitan-Hibernia Fire Insurance Company 


of CHICAGO 


Is seeking desirable agents in Illinois. Write 
for particulars regarding commission contract. 


JOHN NAGHTEN & CO., General Managers 
Established 1863 


INSURANCE EXCHANGE CHICAGO, ILLINOIS 














of property than any other single 





[FIRE] 


Great Lakes 


Insurance Company 
Home Office, Insurance Exchange 


CHICAGO, ILL. 
N. L. Piotrowski, President 


CASH CAPITAL - - - ~- $400,000.00 
SURPLUS TO POLICY HOLDERS, $768,300.32 














We Protect the Foundation of the American Farmer’s 


Prosperity—the Live Stock Industry. 


Our coverage includes Horses, Cattle and Hogs. Operating in 
Nebraska, S. Dakota and Iowa. 


American Live Stock Insurance Co., Omaha, Nebr. 
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HE NATIONAL SECURITY wants a live am- 
bitious agent in every town,—one who cares 
about the Company he keeps,—and appreciates a 
Completely Satisfying Service to his Policyholders 
and himeelf. 


Licensed in: Nebr., lowa, Kansas, Colo., and Wyo. 


NATIONAL SECURITY FIRE INSURANCE COMPANY 
OMAHA NEBRASKA 








ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 


resident Vice-President Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 
JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
DR. FELIX GAUDIN HUGH O’NEILL FRANCIS J. MATRE 


A good company for good agents 


J] MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


ASSETS OVER $1,400,000 CHICAGO 
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Entered In K Texas 


The CENTRAL STATES FIRE INSURANCE CO. 


of WICHITA, KANSAS 
Agents are building this Co. because it is a wonderful Agency Co. 


ASSETS SURPLUS 
OD: woscu cee nnee $192,717.85 WRITE US 1916 pened x 


REGARDING 0 gig ooo. Bettas 
AGENCY 


Cash Capital $210,000 
S. M. LA ROSE, Vice-Pres. 








H. C. WHALEN, Pres. A. S. BUZZI, Secy. 








FIRE INSURANCE COMPANY 

DETROIT, MICH. 

I Re erage te eae 
SURPLUS TO POLICYHOLDERS = - 


$1,850,693.98 
1,128,562.31 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


AReliable Pr ogressive Agency Company 





Representatives solicited 


The COLUMBIAN NATIONAL 











@H. M. BARFIELD CHARLES H. HARRADEN 
President 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
i} Surplus to Policyholders .. . . $149,508.34 


H. S. BASSETT 
‘ etary 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 








THEODORE STEIN, JR. 
GENERAL 


AGENT FOR INDIANA 
GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS 


WANTED IN INDIANA 
241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE CO., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct dines or re-insurance on mereantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 




















ment are on duty 22 hours per day, with 
day per week off and receive an average 
of $110 per month pay. 


Motorizing Dallas Department 


DALLAS, TEX., Aug. 31—The entire 
fire department of Dallas will be motor- 
ized with the next thirty days, L. E. 
McGee, police and fire commissioner, an- 
nounces. Ten of the oldest horses are 
now for sale, while two more of the 
gasoline pumpers are in transit from La 
France Fire Engine Works, and are ex- 
pected within a few days. The remaining 
25 horses will be offered for sale as soon 
as the other trucks arrive. 


Goes With Commercial Union 


DALLAS, TEX., Aug. 31—W. G. Sickles, 
special agent for I. Reinhardt & Son, 
Dallas, has been appointed special agent 
for the Commercial Union and will 
travel east Texas. 


Civil Service for Firemen 


SAN ANTONIO, TEX., Aug. 31—A bill 
is to be introduced in the regular session 
of the Texas legislature next January 
to place the police and fire departments 
of the larger cities of the state under 
civil service regulations. The bill will 
be offered by O. B. Black of San Antonio, 
a member of the house. Mr. Black in 
announcing that he will offer the meas- 
ure said that the object was to take the 
departments out of politics. 





Goes with Peninsular 


Harry H, Lacey, special agent in Texas 
for George M. Easley & Co. for many 
years, has resigned to accept the posi- 
tion of state agent for the Peninsular 
Fire, with headquarters at Dallas. Mr. 
Lacey will be succeeded by W. L. Web- 
ster. 


Plan Texas Inspections 


DALLAS, TEX., Aug. 31—Plans for in- 
tensive inspection work in the various 
cities and towns of Texas are being made 
by the newly organized Texas Conserva- 
tion & Fire Prevention Committee, of 
which S. W. Inglish is secretary. The 
state has been divided into five districts. 
Wirt Leake has been named as chairman 
for the Dallas district, Eugene Bullock 
for the Fort Worth district, M. G. Jar- 
reau for the Waco district and O,. T. 
Klepinger for the Houston district. The 
San Antonio district is temporarily with- 
cut a chairman, but a new appointment 
will be made in the near future. It is 
believed that more effective work can 
be accomplished by concentrating a full 
committee into one city or town at one 
town, rather than to resort to indis- 
ecriminate inspections by small commit- 
tees or individuals throughout the state 
The district chairmen select the cities 
and towns to be inspected, notifying the 
members of their committees and also 
the secretary of the state committee, so 
that he may, if desired, arrange for spe- 
cial inspectors and engineers to work 
with the district committee. 


F. F. Sliney Dead 


Fred F. Sliney, formerly in the insur- 
ance business at Dallas and especially 





prominent in civic affairs there, died 





last week at his home in San Antonio, 
Mr. Sliney was for several years in busi- 
ness at Dallas, with T. L. Monagan, un- 
der the firm name of Monagan & Sliney. 
Mr. Monagan later sold out to Seay & 
Hall, and Mr. Sliney was for a time con- 
nected with the latter firm, retiring in 
1916 on account of failing health. 


Texas Notes 


The Commercial Insurance Agency at 
Houston, Tex., has been sold to E, H 
Dumble & Co. 

Work on the reservoir at Galveston 
was started last week. The approximate 
cost of the project is $42,000. 

The attorney general has approved a 
$18,500 bond issue of Independence 
Heights, Harris county, for waterworks 
improvements. 


Shamrock, Tex., has been allowed the 
maximum of 15 percent for good fire rec- 
ord within the last three years. The loss 
rating is nothing. 

At Denton, Tex., L. M. Ramey has pur- 
chased an interest in the Lon A. Speer 
agency. The firm will hereafter be 
known as Speer & Ramey. 


Hugh Coldwell, marine special agent 
for the Aetna in Texas, who has been 
spending two months in the home office 
at Hartford, has returned to the field. 


Four women inmates of a hospital at 
Houston have been arrested charged 
with arson, in connection with a fire 
which resulted in a loss of $3,500 to the 
hospital. 

Fred M. Burton, who has been visiting 
his old home in England for the past 
two months, has returned to Galveston, 
Mr. Burton is head of the local agency 
of Fred M. Burton & Company of that 
city. 

William Rigg of the Glen Walker & 
Co. local agency at Fort Worth, Tex. 
stopped over in Chicago last week. He 
has been spending his vacation in Michi- 
gan and will make a trip east before 
returning home. 


G. Mabry Seay of the local agency of 
Seay & Hall of Dallas, Tex., has just re- 
turned from a six weeks’ trip through 
the Pacific Coast states. Mr. Seay spent 
two weeks in Honolulu. Mrs. Seay ac- 
companied him on the trip. 


W. J. McManmon, special agent for the 
Royal, was married in Galveston recently 
to Miss Bessie Clark, chief clerk in the 
local agency of Fred M. Burton & Com- 
pany of Galveston. Mr. and Mrs. Me- 
Manmon will make their home in Dallas. 


Harry W. Crutcher & Co., general 
agents of the automobile department of 
the Niagara, Columbia and Washington 
Marine in Texas, announce the appoint- 
ment of William H. Hodde as. agency 
superintendent and W. E. Rankin as spe- 
cial agent. 


Ball & Hickman have been appointed 
agents for the British America at Paris, 
Tex. This is a new agency at Paris. 
Mr. Ball was formerly a member of the 
firm of Ball & Chartier and Mr. Hick- 
man was employed in the office of Nor- 
ment & Broad. R 

Norge Beattie, for many years with 
I. Reinhardt & Son, general agents at 
Dallas, and lately with T. A. Manning & 
Son, is entering the local business at 
Dallas. He joins the forces of C. B. 
O’Beirne & Co., and the firm will be the 
O’Beirne-Beattie Insurance Agency. 

Protest has been made by Fire Com- 
missioner Anderson of Houston against 
the attitude of automobile owners and 
drivers towards the fire department. 
The commissioner declares that it is dif- 
ficult for fire apparatus answering sec- 
ond and third alarms to reach fires, as 
automobiles drive up to the hose line 
park blocking the thoroughfare. 














KENTUCKY-AND THE SOUTH a 








PUT COMMISSIONS TOO HIGH 


Companies Say Kentucky Agents Seek 
to “Put Something Over” on 
State Institutions 


LOUISVILLE, KY., Aug. 31.—Fire 
company representatives here say that 
some agents in Kentucky are en- 
deavoring to put one over on the com- 
panies in the matter of commissions 
on certain public institutions, the in- 
surance involved being approximately 
$5,000,000, written for three years under 
blanket form covering state properties 
at seven different locations. The risks 
are the Central State Hospital, Lake- 
land; Eastern State Hospital, Lexing- 
ton; Feeble Minded Institute, Frank- 
fort; House of Reform, Greendale; 
State Reformatory, Frankfort; State 


Penitentiary, Eddyville; State School 
for Girls, 


Power Valley, and “the 


bra State Hospital, at Hopkins- 
ville. 

It had been suggested that 25 per 
cent commission be allowed on the 
entire amount, although certain prop- 
erties are entitled to but 15 per_cent 
under the rules; Investigation has re- 
vealed that 58 per cent of the form 
carries with it 25 per cent legitimate 
commission and 42 per cent calls for 
but 15 per cent, making an average 
compensation of 20.8 per cent, whi 
is all that may be allowed under the 
rules, hence companies are asked to 
scan the monthly accounts of agents 
and curb any disposition to charge @ 
higher rate of compensation. 


Rain Coverage Issued at Richmond 


RICHMOND, VA., Aug. 31—The Eagle, 
Star & British Dominions, through Rob- 
ert Lecky, Jr., its Richmond agent, has 
issued a rain policy for $5,000 covering 
the Labor Day celebration to be held in 
this city under the auspices of # 
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Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T.MARTIN & CO. 


FORT WORTH 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








The Great American is Ohio’s 
Largest and Strongest Automobile 
Insurance Company. 


Why?  There’s a reason—ask any 
one of the company’s 400: loyal 
agents in the state or any one of 
its thousands of policy holders. 


Full coverage automobile insurance 
at reduced rates. 


Full legal reserve back of every 
policy. 





MANSFIELD.OHIO. 





OHIO UNDERWRITERS MUTUAL 
FIRE INSURANCE CO. 


Van Wert, Ohio 


—— 





Continuous Record of Progress 
By A Sturdy Young Mutual Company 
Under Experienced Management 


Year Cash Assets Cash Surplus 
1913 : : : : : ; 966.38 1,441. 

1914 10,856.59 5,117.86 
1915 26,505.15 11,749.17 
1916 968.02 20,512.81 
1917 63,957.92 33,173.62 
1918 ‘ : : 5 bi ; : ‘ 104,298.50 46,153.19 
1919 : 3 : : ; ; a : 137,925.48 77 880.60 


Now licensed in Ohio, Pennsylvania, Indiana, Illinois. 


Cc. A. L. PURMORT Cc. M. PURMORT 
President Secretary 


EASTERN DEPT. HOME OFFICE WESTERN DEPARTMENT 
114 N. Broad St. Central Bldg. 11 So. La Salle St. 
Philadelphia Van Wert, Ohio Chicago, Illinois 








THE AUTO OWNER WANTS fiecrde catcreete.iteit the way we do. 
THE AGENT WANTS THE SAME KIND 


That’s another reason. 


Mid-West Insurance Company 


WICHITA, KANSAS J. B. HENDERSON, Secretary 











The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 


an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


FP. J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D.L. RHODES, See’y. 


= 











Dayton Mutual Fire 


Insurance Co., Aric’ 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Management 


AGENTS WANTED 
Address Home Office 





KNOX MUTUAL INSURANCE CO. 


MT. VERNON, OHIO 





Incorporated 1838 
SURPLUS OVER $200,000.00 

Business Confined to Ghio 
B. M. ALLEN, President 














INSURANCE CoO. _ 1849 MINSTER, OHIO 


B. RATERMAN, Presi OS. arg Ey Secretary 
. VERNON B. ARNOLD, Spend A, Agent, Lima 





H. S. JENNINGS, Secretary 


MINSTER MUTUAL FIRE 


The Mansfield Mutual 


Fire Insurance Co. 


Cash Assets - - - - + = = $206,427.93 
Liabilities - - - - - $61,370.93 
Net Cash $145,057.00 $206,427.93 


Contingent Assets. - se ee 





Total Resources of Company $536,867.28 
Total Amount at Risk - - - $10,090,350.00 
Total Losses Paid - - - - - 2.83 
Total Savings to Policy Holders 606,683.69 
E. J. FORNEY, Pres. J. M. COOK, Sec’y 
Present Rate of Dividend to Policy Holders 















NCE CO = 


J.R. Jones, Secy. Settlements. 








25 Per Cent 
AINSUR ARC Accident & Health and Automobile Insurance rye 
Cc AT ACTUAL COST”—WHY PAY MORE? RHEALTH SURPLUS, $252,966.65 
opine "Y Chartered to write all classes of 
for Busi tnd high grade excess lines, including 


Ocean and Inland Marine 
Insurance 


J. W. McGINETY, Manager and Attorney in Fact 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 
It te the Age of the Specialist. Qur Specialty is Automobile Insuranes. 
Organized under and supervised by the Ohio Insurance Department 


Te Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


In ated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windsterm, Theft, Property 
Damage | and Collision. We specialize on term coverage and 
dealers’ insurance. Attractive rates and agency proposition. We 
want live agents in every town in Ee ee 


J. Schunk, Supt. of Agents. 








Total Cash Assets $344,207.54 





4. R. VERNON, President 


Years of 
Nearly Fifty Yvare SSE ae menceememt 


THE OHIO MUTUAL FIRE INSURANCE CO. 
SALEM, O 


Losses Paid Since Gasca $1,290,498.45 





Net Cash Surplus $250,358.96 


J. AMBLER, Secretary 








Richland Mutual Insurance Company 





SS Ph eS $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
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Northwestern Automobile 
Insurance Company 


Covers All Types of Motor Vehicles Against Usual Risks 
WORTHINGTON, MINNESOTA 


SIMPLICITY UNEQUALED: Rates, Applications and Instructions in one binding. 





Sign of the 
Northwestern Agency 


Emblematic of the Best in 
Automobile Insurance 


Agents with Production Records, write for NORTHWESTERN AGENCY 
unless already planted in your city. 


J. A. CASHEL, President A. L. GETMAN, Secretary Cc. S. JONES, Supt. of Agencies 











PROVIDENCE WASHINGTON INSURANCE CoO. 


PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England's Oldest Company—One Hundred and Twenty-one Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


S. T. COLLINS, Manager C. E. CLUTIA, Asst. Manager 








F, C, VAN DUSEN, President JOHN D, McMILLAN, Vice-President 


FIRE AND 


Minneapolis sine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. ; 
The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 


WALTER C. LEACH, Secy, 








NORTH BRANCH FIRE. company’ SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY cowayY OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE comeany.” PITTSBURGH, PA 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


























RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President °~ F. E. HATHORN, Secretary 


-Began business January 1, 1920. Re-insurance contracts now, 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Reinsurance Only No Direct Business Written 








Very likely political favor will bring, brave,” someone has said, “no flowers ;men close crop their hair to expose their 
some agents some business; but it will| are placed upon their grave until they’re | ears. 
be well to have it understood how large 
a contribution is expected to the cam- 
paign fund. 


ture to discriminate the sexes. 


dead!” 
tel 


“We neglect the living good and! hide their ears with their hair and that’ will be yet. 


Well, there ought to be some fea- 


When clouds are uark above you, don’t 
Fashion seems to decree that women| forget the sunshine which has been and 








tral Trade and Labor Council. The policy 
gives protection against one-tenth of an 
inch of rainfall during a period of six 
bours. 





Companies in New Office 


French & Tupper of New Orleans, who 
opened a local general agency on Sept, 1, 
will represent the Hand-in-Hand Under. 
writers of the Commercial Union fop 
Louisiana, in addition to the Federal of 
New Jersey and the Sterling of Indian. 
apolis for Louisville and Mississippi, 





Plan Social Club at Louisville 


LOUISVILLE, KY., Sept. 1—The recent 
outing given jointly by the Louisville 
Board and Kentucky Actuarial Bureay 
proved so successful that it has been 
practically decided that it will be turneq 
into an annual affair, while there is con. 
siderable discussion of a return date ball 
game between the board and bureau, 
George H. Parker of the Actuarial Bu. 
reau and William M, Watson of the Lou. 
isville Board are now discussing plang 
for forming a Social Club, composed of 
employes of the bureau and of board 
agents, it being planned to arrange 
dances and other affairs to bring the 
fire insurance fraternity into closer rela. 
tionship. 





Organizing a Fire Company 

The Great Union Fire & Marine of 
New Orleans will be launched Oct. 1 ag 
a running mate of the Union Indemnity, 
W. Irving Moss, president of the Union 
Indemnity, announces that plans are 
well under way for putting this company 
into the field. Mr. Moss has been spend- 
ing his vacation on the Atlantic Coast 
rear Boston and has now returned to 
New Orleans. 





Watch Globe & Rutgers Situation 


LOUISVILLE, KY., Aug. 31—Local men 
are closely watching the effort of the 
Globe & Rutgers to establish an agency 
plant in this state and are wondering as 
to what the Union and the Bureau will 
do should the company seek representa- 
tion in offices where companies identified 
with either of the governing associa- 
tions are already established. It ig re. 
ported that agents were notified by the 
Globe & Rutgers that if they lost any of 
their present connections through taking 
on the newcomer, it would undertake to 
carry all of their business, regardiess of 
the amount or the classification. 





Fire Prevention Work at Richmond 


RICHMOND, VA., Aug. 31—Through 
the efforts of T. Alfred Fleming of the 
National Board and C. P. Walford, Jr, 
chairman of the Fire Prevention Com- 
mittee of Virginia for the Local Agents 
Association, rapid strides are being 
made here in fire prevention work. Mr. 
Walford is an exceedingly active busi- 
ness man and has cooperated in every 
way with Mr. Fleming in conservation 
work. They have made a good team and 
their work has shown splendid results. 
The interest of public officials has been 
aroused and numerous fire prevention 
movements are already afoot. 

Director of Public Safety Myers of this 
city has secured an appropriation for a 
new fire alarm system. He is arranging 
to instal a fire alarm house away from 
the mercantile district on park property. 
This building will be constructed along 
lines recommended by the engineering 
committee of the National Board, Five 
new pieces of motor fire apparatus have 
just been purchased, the delivery of 
which is expected within the next thirty 
days. A new fire prevention bureau has 
been organized with L. C. Jones as chief. 
He is now working on up-to-date fire 
prevention ordinances, to be presented to 
the city council. 

State Superintendent Hart, in charge 
of public schools of Virginia, is also 
cooperating in the fire prevention move- 
ment and is having fire prevention taught 
in all the schools of the state. Commis- 
sioner Button recently purchased 14,000 
copies of the National Board's book, 
“Safeguarding the Home Against Fire, 
to be distributed in the schools. 


Kentucky Notes 


H. H. Chittenden, of the Chapman In- 
surance Agency, has returned to Lest 
ville after a trip to New York, Bu wo 
Quebec and Montreal, having been @ 
about three weeks. : siti 

Miss Anna Porter Noel, for 
years has been with the Chapman I. 
surance Agency of Louisville a8 poor 
manager, has resigned, having been 
ried last week to W. H. Rapier. me 
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United 


CAPITAL $500,000.00 





States Automobile 
Insurance Company 


AUTHORIZED UNDER THE LAWS OF IOWA 


Des Moines, lowa 


AUTOMOBILE CASUALTY INSURANCE 
Facilities For Full Coverage Planted With Our Agency 


A. G. OGLE, Secretary and General Manager 





& Hannan, composed of Robert L. Hawes, 
state manager of the Prefered Accident, 
and John T. Hannan, who for several 
years has been with the fire agency of 
Burkley & Tierney. The new agency has 
applied for membership in the Louis- 
ville Board, listing the City of New York 
and State Assurance of Liverpool as two 
companies represented, 





Tennessee Notes 


Capt. F. B. Moore, for the past nine 
years a member of the Nashville fire de- 
partment, has been appointed assistant 
fire chief, which position was vacated by 
the present chief, J. H. Weaver. 

Fire Prevention .Commissioner Wal- 
ter B, Bell has returned to Nashville 
from Clarksville, Tenn., where he ad- 
dressed the Kiwanis Club of that town 
on fire prevention. His interest in en- 
lightening the people of that town on 
modern-day methods of fire prevention 
has been well received. 











HOME OFFICE, PIERCE, BUILDING 


Sr.Louis 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 


















STATEMENT, JANUARY 1, 1920 





=x 
ASSETS LIABILITIES 

U. S. Gov’t Securities......$ 3,562,500.00 | Unearned Premiums.........$ 6,803,786.19 

Other Bonds and Stocks.... 9,753,842.76 Losses in Course of Adjust- 
INS CO OF AMERICA Loans on Bond and Mort- esinn MEN cececscccccsscescesecss 983,960.90 
” e , Praeieans ‘In Course of Col- ; Other Liabilities, Taxes, etc. 606,417.10 

NEW YORK ag clinton sperma ao poet oe Capital ...........$2,000,000.00 

szatloe iy seemed ory Net Surplus...... 5,477,600.84 

Accrued Interest and Other . 

““One of the Giants” ASSEES ccccccccccccccccccce +. 295,225.09 | Policyholders’ Surplus....... 7,477,600.84 
$15,871,765.03 $15,871,765.03 





CHICAGO 





Western Department)r. D. McGREGOR, Manager 


W. E. McCullough, Assistant Manager 


Cc. P. HELLIWELL, 2nd Assistant Mgr. 











Its Name Indicates Its Character. 


/ JOHN W. ZUBER, President 


Company ““cuio 


Capital $500,000 


American National Fire Insurance 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


Operating Along Sound Lines. 








msurance, The Imperial writes Use and Occupancy, Sprinkler 
classes in addition to its regular Fire lines. This gives an 





IMPERIAL ASSURANCE COMPANY 


Enables its Agents to take advantage ef progressive movements and new features in 


Wi le 

Tatcasies Rechanan: Chay 
Head : 

100 Se., New York 
P. Department; 

‘Saee San Francisco 


Leakage, Tornado, Profits, Rental and other special 


Agent facilities to fully meet the requirements of his patrons. 


According to fire heads of the state, 
Memphis, Tenn., which recently suffered 
the inconvenience of a strike of firemen, 
is once again rated normal in respect to 
safety from fires. Preparations are be- 
ing made for the appointment of a new 

| fire inspector to fill the place vacated by 
the former one, who joined the strikers, 

and new ideas of maintaining efficiency 

have been secured from larger cities. 





Southern Notes 


At the latest session of the North Caro- 
lina legislature the fee for local agents’ 
licenses was increased from $1 to $3 and 
for special agents from $3 to $5. 

John W. Robinson has been appointed 
special agent for the Home Fire with 
headquarters at Jackson, Miss. Mr. Rob- 
inson has been connected with the firm 
of Robinson & Julienne, general fire 
agents, for several years. 








PACIFIC COAST FIELD 











—r 


COAST IS PROFITABLE FIELD 














Practically All Companies Report 
Gains, in Income, With But Little 
Increase in Losses 





SAN FRANCISCO, CAL., Aug. 31.— 
The Pacific Coast continues to prove a 
profitable field for fire insurance com- 
panies, practically all offices reporting 
gains in income during the past seven 
months, and without appreciable in- 
crease in losses. What falling off in 
premiums was had from a_ slowing 
down in certain lines of activity has 
been more than made good by gains 
in others, the lumber industry of the 
northern section, for example, booming 
as it never has before. 

The people along the coast are more 
concerned about the continued influx 
of Japanese than with any other ques- 
tion just now and are anxiously study- 
ing means of checking it, without em- 
broiling the United States in a war 
with Japan. People of the East do 
not appreciate how seriously the Jap- 
anese menace is taken in this territory, 
the problem being largely an economic 
one. From a fire insurance standpoint, 
however, the Japanese are considered 
good risks, being far too thrifty to de- 
sire fires. By virtue of their industry 
and frugality these people are rapidly 
supplanting the Americans in the own- 
ership of fruit lands, particularly in the 
great San Joaquin valley, where appar- 
ently they have no difficulty in secur- 
ing desirable leases for both developed 
and undeveloped sections. 


Big Forest Fires in Northwest 


All through the Pacific Northwest the 
forest fires continue and much valuable 
timber and property is being destroyed. 
The Page Lumber Company, White River 
Lumber Company and the Pacific States 
Lumber Company have furnished 500 
men to assist in fighting fires in the 
Washington district. Many ranch houses 
have been burned in northeastern Wash- 
ington and the Flathead Forest in Mon- 
tana is endangered by four big fires. 
Northern Idaho is suffering likewise and 
all of these fires are almost beyond con- 
trol. 





Lower Rates for Washington 


The Washington Surveying & Rating 
Bureau of Washington state has mailed 











agents the new rates covering plants and 
equipped 


buildings with automatic 
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North American Fire 


Insurance Company 


401-404 CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $796,357.76 


Lines Written: 
Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Sec’y 











OMAHA LIBERTY FIRE 
INSURANCE COMPANY 
OMAHA, NEBRASKA 
Paid Up Capital, $200,000 Paid In Surplus, $300,000 


Licensed in Illinois, New Jersey, Pennsylvania, Ohio, Texas, 
Kansas, Iowa, Nebraska, Minnesota and California. 
L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Ohio. 
BURT & STEBBINS, Houston, Texas, Mgrs. for Texas. 
MILLER —” JONES. To eka, —_ w Mgrs. for Kansas. ore 
2 So La Salle St., Chicago, Mgrs. for Illinois. 
BUTTON. aot F. $. ROGERS, Perry, Iowa, Gen’l Agts. for 
en ga Iowa 4 ’ 
cake FITZPATRICK, State Agent, 322 Plymouth Bldg., Minneapolis, 


Minn. 
PACIFIC COAST AGENCY CO., LTD., 114 Sansome St., San Francisco, 

Mers. for California. 

A SUPERIOR AGENCY COMPANY 

Writes Insurance on all classes of Farm and Town Propetty, Auto- 
mobile, Threshing Machinery, and at Insurance on growing grain. 
Pp. F. ZIMMER, President R. J. WACHTER, Secretary and Treasurer 
tw eight years’ Experience in the business as Local Agents 
and Company Managers has taught us the needs of the Local Agent. 


sprinklers. There is a reduction of ap- 
proximately 40 percent. They take effect 
as of July and are retroactive on unex- 
pired policies. The bureau has been 
checking up the companies’ experience 
on sprinklered business in that state. 
Lee McKenzie, manager of the bureau, is 
the authority for the statement that the 
Lureau’s investigations are responsible 


for the reductions and not the activities | 


of any agents or brokers. The automatic 
sprinklered rating credit has been filed 
with the state insurance commissioner. 





Sherrard on Trip 


McKee Sherrard of San Francisco, as- 
sistant manager of the Pacific Coast 
department of the North America, Alli- 
ance, Yorkshire and the Northern of 
New York, was in Chicago for a few 
days last week. Mr. Sherrard is on a 
swing around the country, going east by 
way of the northern cities and returning 
home over the southern route. He will 
visit Philadelphia, New York, Atlanta 
and New Orleans. 





Spokane Blue Goose Revived 


SPOKANE, WASH., Aug. 31—The Ore- 
gon and Washington Blue Goose, which 
suffered from suspended animation dur- 
ing the war and reconstruction period, 
has awakened to life. Recently the 
members from Spokane and other points 
in the Inland Empire went to Hayden 
Lake and initiated a flock of 12 goslings. 
About 50 were in attendance. 

Charles P. Brant of Spokane was 
chosen most loyal gander; San Gordon of 
Seattle, supervisor of the flock; C, R. 
Kearns of Spokane, custodian of the 
goslings; Homer Mordoff, guardian of 
the pond, and F. E. Partridge, Spokane, 
keeper of the golden egg and wielder of 
the goose quill. 

George Houghton of the Home of New 
York presented Sam Gordon with a Blue 
Goose trophy, emblematic of the golf 
chambership of the Blue Goose. 


Pacific Coast Notes 


Col. Hon. Sir. James Burns, managing 
director of the Queensland Insurance 
Company of Australia and president of 
the Highlands Society of New South 
Wales, is a visitor at San Francisco. 

Ralph E. Clark, treasurer and mana- 
ger of the Home Insurance Company of 
Hawaii, and Burns Frosieth, manager of 
the Board of Underwriters of Honolulu, 
are spending the month at San Fran- 
cisco. 

Raymond W. Smith, of the Standard & 
Main agency at Denver, has resigned and 
has joined the Behrendt-Levy Agency at 
Los Angeles. He is a son of H. Harry 
Smith, well known independent adjuster 
of Los Angeles. 














CHARTERED A. D., 1794 


STATE OF PENINISNAVANIUN, 


rte. WALNUT ST.. PHILADELPHIA, PA. 


HED 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres 


JOHN J. P, RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 


820.88 1,11 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 











The North River Insurance Company 


Capital $1,000,000 
Assets 7,463,760 
Net Surplus 2,475,898 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, . i. 
NEW YORK 











IN THE MOUNTAIN FIELD | 

















NEW RATES IN FORCE SEPT. 1 





Schedules Worked out in Accordance 
With Reduction Ordered by Colo- 
rado Commissioner 


DENVER, COL., Aug. 31—The re- 
duction of $325,000 in Colorado fire pre- 
miums, recently ordered by the insur- 
ance commissioner, will be put into 
effect beginning Sept. 1. The Rocky 
Mountain Fire Underwriters’ Associa- 
tion has been working out the new 
schedules to be applied so as to bring 
about this result. New dwelling tariffs, 
showing reductions of from 8 percent 
to 10 percent, have been sent to all 
agents, effective Sept. 1. Brick mer- 
cantile buildings and their stocks will 
also be reduced by application of lower 
basis tables. These will not be taken 
up as individual risks, but will be af- 
fected under general town re-ratings. 

Before the order of the commissioner 
was received a new rate book had been 
prepared for Colorado Springs. This 
has been held up and is being revised 
under the lower basis tables. Some six 
or eight smaller towns are similarly 
affected. 

Manager Simonton of the Under- 
writers’ office is now training an addi- 
tional corps of inspectors in order that 
the re-inspection of towns may be com- 
pleted as rapidly as possible. 








Sign as “Resident” Agent 
DENVER, COLO., Aug. 31—Under a 
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Montana Insurance 
Headquarters 


ARE AT THE 


PARK HOTEL 


GREAT FALLS 
MONTANA 











Northern 
Insurance Company 


of New York 


Statement December 31, 1919 
PESSORS soos Gian ck Ceeees $2,282,189.82 
Liabihties 00 sc. .icc cease 1,407,342.44 
Capital (8 Csdesy vatelce 500 
Net Surplus............. 374 
Surplus to Policyholders aes 
FIELD MEN 
OSEPH W. BECK 

56 Richton Ave. Detroit, Mich, 
ERIK LINDSKOG 

4820 31st Ave. So. Minneapolis, Minn, 


HAROLD R. PRINCE 
1672 No. Edward St. Decatur, Ill. 
TELIN 


Milwaukee, Wis. 


RICHARD W. WETZEL 
269 East Broad St. Columbus, 0. 


A. L 
3331 Chestnut St. 

















ruling of the insurance commissioner all 


SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO,@ILLINOIS §. 
ove See of pag swe 





DELAWARE 
Underwriters Department 
of the 


_ Westchester Fire Insurance Co. 
New York 


For 


The UNITED STATES and 
CANADA 


THEO L. WILSON 
Manager 
UGO E. GUERRINI 
Asst. Mgr. 
Third and Walnut Sts., Philadelphia, Pa 

















bi 8 








, Pa. 








| 





September 2, 1920 





THE NATIONAL 


UNDERWRITER 33 








Colorado fire insurance agents have been 
supplied with stamps bearing the word 
“resident,” which is to be printed on all 
policies immediately before the word 
“agent” in the space provided for coun- 
tersigning the policy. Just what addi- 
tional value is given the contract by 
having it signed by a “resident agent” 
rather than by a simple “agent” is a 
question which none of the fraternity 
seems able to answer. 





Inspecting Colorado Cities 


DENVER, CCLO., Aug. 31—Engineers 
of the National Board have recently com- 
pleted an inspection of Pueblo, Colo., and 
their report is looked for in a short time. 
At present they are working on a report 
on Denver, after which they will visit 
Colorado Springs. 





Adjusting Water Rights 


DENVER, COLO., Aug. 31—The gover- 
nors of Wyoming, Utah, Arizona, Cali- 
fornia and Nevada recently met with the 
governor of Colorado in Denver to ar- 
range the amicable settlement of water 





rights of the Colorado river and thus 
avoid costly and tedious litigation. The 
Colorado river is formed by the junction 
of the Grand river, which rises in Colo- 
rado, and the Green river, which rises 
in Wyoming. The waters of these streams 
irrigate lands of immense value from 
the peach orchards of western Colorado 
and the alfalfa fields of Wyoming to the 
cotton lands of Arizona and the can- 
taloupe fields of the Imperial valley in 
California. Passing as it does through 
the canons of Colorado and Wyoming 
and the Grand Canon of Arizona, it is 
also of great scenic value as well, This 
is a striking example of where coopera- 
tion is infinitely better than litigation. 


Mountain Notes 


Fred W. Fieler, Colorado state agent 
of the Springfield, has been called to the 
Chicago headquarters for office duties. 
He will probably be away from his field 
for several months. 

McKee Sherrard of San Francisco, as- 
sistant manager of the Yorkshire, spent 
several days in Denver last week. Be- 
fore returning to the Coast he will visit 
Chicago and New York. 








NEWS FROM EASTERN FIELD 














LOSS RATIO SHOWS DECREASE 


Commissioner Hobbs Comments on 
Conditions in Massachusetts in 
His Annual Report 


BOSTON, MASS., Aug. 31.—Com- 
missioner Hobbs in the 65th report of 
the Massachusetts department relative 
to fire and marine insurance, just out, 
reviews in detail the insurance laws 
put into effect by the last legislature 
and takes special gratification in the 
fact that provision for a special session 
to recodify the general laws will per- 
mit the early preparation of a new 
edition of the insurance laws of the 
commonwealth, the need of which has 
long been felt. He says: 

“The year 1919 has marked a further 
decrease in the percentage of losses paid 
to premiums received, the ratio being 
the lowest for many years. In 1915 the 
percentage of losses paid to premiums 
received was 58.99; in 1916, 45.84; in 1917, 
43.67; in 1918, 37.96; in 1919, 31.49, mak- 
ing an average for the five years of 43.59. 
The reasons for this constant decrease 
were carefully analyzed in the report 
of last year, and the question was raised 
as to the probability of the loss pen- 
dulum swinging the other way. At least 
one of the factors there listed has ceased 
to operate, but the others still remain in 
force, and the shortage of building ac- 
commodations both for residential and 
business purposes, and the excessive 
cost of replacement and new construc- 
tion, seem likely to exercise an im- 
portant influence for some years to come 
in keeping the community alive to the 
necessity of keeping fire losses down to 
the lowest possible point. In spite of in- 
creased prices and inflated values which 
would naturally tend to augment losses, 
the losses paid for the last year were 
under the five-year average. On the 
other hand, the premiums received, less 
estimated dividends payable on mutual 
premiums, had risen from $16,678,636 in 


. 1915 to $30,959,821 in 1919. Cf course, if 


this condition were to prevail over a 
series of years there would be occasion 
to examine very carefully into the ques- 
tion of reduction of fire premiums. Some 
of the states whose experience has also 
been favorable have indicated a disposi- 
tion to deal with the subject summarily. 
Some provision should undoubtedly be 
made in the near future looking toward 
a study of the question of fire rates, 
with a view to determining the equity of 
the present rates and indicating such 
changes as may be warranted.” 





New Jersey License Refused 


The insurance department of New Jer- 
Sey is refusing to license a number of 
applicants for fire agency licenses on the 
ground that they are not bona fide resi- 
dents of the state insofar as their busi- 
ness is concerned. In New Jersey reside 
a number of clerks and employes of 
offices in New York. They have been 
licensed so that they could sign policies 
for brokers controlling New Jersey busi- 
ness. In refusing to license men of this 
character, it is declared by the com- 
Panies that the department has refused 





licenses to men who have been in the 
business for the state for a number of 
years and have maintained agencies 
there, but do a brokerage business in 
New York City. 





Want Valued Sugar Form 


NEW YORK, Aug. 31—Some of the 
brokers placing large sugar lines in this 
city are attempting to have this com- 
modity covered under a valued policy 
form. This, of course, is due to the de- 
clining market. One of the big lines was 
offered in this city, the price stipulated 
being 22 cents a. pound. Most of the 
large offices are turning down the insur- 
ance under this form. 





Harden Is Deputy Commisioner 


BOSTON, MASS., Aug. 31—Hosea Har- 
den, for eight years connected with the 
workmen’s compensation bureau of: the 
Massachusetts department, has been ap- 
pointed and confirmed as third deputy 
commissioner of insurance. Mr. Harden 
succeeds E. S. Cogswell, who resigned 
in January to go to New York. 





Pennsylvania Convention Sept. 22 


HARRISBURG, PA., Aug. 31—The an- 
nual convention of the Pennsylvania 
State Association of Insurance Agents 
will be held Sept. 22 at Harrisburg. 
Among the important matters that will 
be acted upon are the ownership of ex- 
pirations, the competition of out-of-state 


brokers with local agents and the inroad | 


being made by irresponsible reciprocal 
exchanges upon legitimate insurance. 
Great interest is being manifested in the 
ccming convention by insurance men in 
all parts of the state. 





Harrisburg Association’s Plans 


HARRISBURG, PA., Aug. 31—The 
meetings and noon-day lunches of the 
Harrisburg Underwriters’ Association on 
the second Tuesday of each month will 
be resumed on Sept. 14, after the sum- 
mer recess, and the subject for discussion 
will be “Reciprocal Exchanges.” A prom- 
inent insurance man is secured to ad- 
dress each meeting. A membership build- 
ing campaign is under way. 





New England Field Changes 


W. H. Wart of Portland, Me., who has 
represented the Aetna in Maine and New 
Hampshire for many years, will have 
the title of state agent from Oct. 1 and 
will have associated with him William F. 
Mitchell, another Maine man, as special 
agent. Mr. Mitchell was formerly an 
electrical and rating inspector with the 
New England Exchange. 

Howard C. Buck, former special agent 
for the Continental for Connecticut, has 
resigned to become state agent of the 
Commerce of Albany for western Massa- 
chusetts, Connecticut and Rhode Island. 


Fire Prevention in Schools 


TRENTON, N. J., Aug. 31—Fire pre- 
vention must be taught at least an hour 
a month in all New Jersey schools. This 
rule was made by the legislature of 1920. 


The commissioner of insurance and the 


THE LIBERTY FIRE 
INSURANCE COMPANY 


Of St. Louis, Mo. 


The Liberty Fire Insurance 
Company announces that 
on June 30, 1920, $50,000 
was placed to the surplus 
account. The surplus will 
be further increased as busi- 
ness warrants. 


Writing fire, lightning, 
tornado, rent, use and 
occupancy, automobile fire 
floater and riot and civil 
commotion insurance. 








Great American 
Insurance Company 


New Dork 


INCORPORATED - i872 


CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 
Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado ‘ Commission Hulls Tourist Baggage 
Wind Storm Automobiles Cargoes Sprinkler Leakage 
Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 


Rents Marine Floaters motion 








THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGAN 











NATIONAL INSPECTION co. 


108 South La Salle Street - - CHICAGO 


A Clearing House for 
UNDERWRITING INFORMATION 


J. G. HUBBELL, Mgr. H. B. CHRISSINGER, Ass’t Mgr. 

















THE NATIONAL 


UNDERWRITER 








The oldest Illinois Stock Fire Insurance Company 








M. S. CREMER, President 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 


Capital, $200,000.00 


HENRY F. TUERK, Secretzry 








Assets 


$1,053,550.81 





COUNTY FIRE INSURANCE COMPANY 


OF PHILADELPHIA 


Policyholders’ Surplus 
$645,906.19 


Agents are Desired in Unoccupied Territory. 
MANAGEMENT—MANCHESTER, N. H. 


Liabilities Except Capital 
$407,644.62 











DIRECTORY OF LOCAL AGENTS 


Tux Natioma, Unperwriter Recommends the Following as Among the Prominent and Reliable 


Agencies With Good Facilities for Exchange and Outside Business. 


Advertisements 


of Only First-Class Offices Accepted. 





MINNESOTA 


OHIO 





—— INSURANCE AGENCY 
All Classes of Insurance 
525 Plymouth Bldg. 


MINNEAPOLIS, MINN. 


DWARD E. SHIPLEY 
GENERAL INSURANCE 
: General Agents 
UnitedjStates re & Guaranty Co. 
Surety Bonds 
603 First National Bank Building 


CINCINNATI, OHIO 





F H. WAGNER AGENCY 


Insurance Agents and Adjusters 
529-534 Plymouth Building 


MINNEAPOLIS, MINN. 





CARD INDEX RECORD FOR 
AGENCIES 


The Only System that Is Right 
Furnished Complete—Lowest Prices 


THE NATIONAL UNDERWRITER 
Chicago 


Insurance Exchange 





+ foes 0. M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 





HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equi to handle all classes of Insuraner 
in amounts e or small. 


The Cuyahoga Bldg. 
CLEVELAND, OHIO 








a week is the cost of 


The National Underwriter 
by annual subscription. 











Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated monthly magazine for accident and insurance salesmen. 


samp:e copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 


Full 0’ pep} Full of ideas. Send ten cents for 











commissioner of education, who were 
directed to outline a course of study, 
have decided to use as text book the 
manual entitled “Safeguarding the Home 
Against Fire,” originally prepared by the 
National Board for the United’ States 
Bureau of Education. 





Unusual Strike Policy 


NEW YORK, Sept. 1.—An unusual riot 
and civil commotion line offered here to- 
day was that of a leading department 
store in Brooklyn covering loss of aver- 
age receipts due to the extended strike 
ot local trolley men. 





Eastern Notes 


Brady & Furlong have been appointed 
agents for the Marquette National Fire 
in Philadelphia. 

The London & Provincial Marine & 
General has been elected a member of 
the Philadelphia Fire Underwriters’ As- 
sociation. 

F. W. P. Rutter, head office general 
manager of the London & Lancashire, is 
due to arrive in New York early in Sep- 
tember for several weeks’ visit to this 
country. 

Increasing still further facilities to its 
clients the Commercial Union has opened 
a local department in New York for 
writing automobile tourist baggage and 
transportation insurance. 


Massachusetts Notes 


Vernon M. Whitman, formerly an in- 
spector with the Rhode Island Street 
Railway Corporation, has joined the in- 
spectors’ force of the Underwriters’ Bu- 
reau of New England. 

The management of a mammoth open 
air production of “Aida,” to be given at 
Braves Field in Boston this week, has 
taken out rain insurance through Henry 
W. Ives & Co. of New York. 

George W. Piper, formerly city treas- 
urer of Newburyport, Mass., and promi- 
nent in the insurance business of the 
city for many years, associated with the 
late Albert P. Sawyer, died the past 
week, aged 74 years. 











IN THE MOTOR FIELD © 




















COVERING GARAGE LIABILITY 





All of the Automobile Companies Are 
Watching New Line But Few 
Are Writing It 





Some discussion has arisen among 
automobile men as to the feasibility of 
a new line of coverage known as garage 
legal liability. This line is being 
watched quite closely by all the com- 
panies but few of them are writing it. 
The demand for it has been very lim- 
ited and it has been pushed so little 
that some of the companies writing it 
have only a few risks on their books. 

The policy covers the liability of 
garage owners on loss from fire and 
theft of cars placed under their care. 
Very few garage owners assume this 
liability, however, and they distinctly 
state on their letterheads and on 
signs about their garages that they are 
not responsible for theft or damage by 
fire of cars stored with them. The 
few who do assume this liability do so 
because they wish to maintain an un- 
usually high standard of service in 
their business and hope to attract more 
trade because of it. 

There has not been enough of the 
business written to say anything def- 
inite about the experience on it. The 
companies that have refused to write 
it hold that there is not a sufficient 
field for the business. The primary 
reason why’ garage owners will not 
accept a fire or theft liability is because 
the owner of the car is free to take his 
car and leave it as he pleases. If this 
right was denied him he would refuse 
to keep his car in the garage. It is 
impossible for the garage to keep track 
of each individual car under present 
arrangements and therefore they will 
not accept liability. 

Another difficulty in writing the busi- 
ness is that many cars would be insured 
twice in cases where the individual car 
owner carried a policy. In the event of 
a loss under such circumstances one of 
the policies would be automatically can- 















NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 
One minute from the 
Insurance District 


The Patronage of In- 

















London & Lancashire © 


FIRE 


Insurance Company 
Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Tlinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 
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The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1920 $4,055,050.19 
Capital Stock . . . 750,000.00 


Re-Insurance Reserve . 2,271,265.04 
Reserves of other 

Liabilities . . 332,712.26 
Surplus to Policy 

holders . . . .  1,451,072.89 

—Writing— 
Fire Tornado 
Sprinkler Leakage 

Rents Use and Occupancy 


Automobile 
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Rotel Muchtebach 


GALTIMORE AVE. & TWELFTH ST- 


Kansas Cily, Mo. 





Uiility-Service-Elegance 


Uitra-modern in Equipment ~ 
Complete washed air Ventilating System 
Unique in the Courtesy of its Service 

500 Rooms Rate from*200 





Whitmore Hotel Company 

S.J.Whitmore © Joseph Reichl 
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Me tested a loss 


Dayton, O. 




















AN ILLINOIS 
COMPANY 


PIONEER 


Fire Insurance Company 


29 South LaSalle Street 


of America 


CHICAGO 











Insurance 


DETROIT - - - 


PHILIP BREITMEYER, Pres. 


DETROIT NATIONAL FIRE 


41-43 John R. Street 


Company 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 














COMPANY, 





INCORPORATED 1851 


WESTERN ASSURANCE 


FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTION 
AND STRIKES. MARINE AND TORNADO INSURANCE 


Assets January 1, 1920, MO I GS sade boc dndesctheuadequbuyececkeeewsacke $4,973,932.20 


Surplus in the United BERGER. « oso ca coeend 1,900,899.75 
Total losses paid in United States from 1874 to 1919 inclusive, $46,673,033. 35 


OF TORONTO, CANADA 
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INDEPENDENT ADJUSTERS 








penditure of energy that is entirely un- 
called for. Many underwriters say it 
would be better for the automobile 
business as a whole if the energy con- 
sumed in writing both of these lines 
would be concentrated on the one— 
the insuring of the individual car owner. | 





GROWTH IN USE OF TRUCKS | 





Over 1,000,000 Commercial Vehicles in | 
Various Industries—New York 
Leads With 94,716 





There are now about 1,000,000 motor 
trucks in use in the United States, ex- 
clusive of all passenger cars, according 
to a compilation recently completed by 
the B. F. Goodrich Rubber Company, | 
the figures being based on reports of | 
secretaries of state. There were 953,033 | 
trucks in use at the end of 1919 as 
compared with about 700,000 for the 
preceding year.. This is a gain of 
37 percent, 16 percent greater than the 
increase shown by passenger cars. 
Only 18 states keep separate compila- 
tions of truck registrations. 

As shown by the report New York 
fed all other states, having 94,716 
trucks in use. Pennsylvania, Ohio, 
Illinois and California ran a close race 
for second place, but Illinois won out 
by a small margin with 65,000. Nevada 
came last with only 700. 

If trucks continue to increase at the 
same rate in the future, there will be 
as many in use in 1926 as there are 
passenger cars at present. If both 
trucks and passenger cars continue to 
increase at the same rate, which is 
rather doubtful, they will be in the 
same number by 1933. Although the 
greatest increase in motor truck use 
was shown by commercial and manu- 
facturing centers, farming districts also 
made large gains. A recent govern- 
ment report showed that there are now 
49,195 trucks in use or farms and that 
the number is steadily increasing. 
There has been a great deal of talk 








about a slump in the motor car indus- 


try, but if there is a decline in produc- 
tion, it will affect more noticeably the 
output of passenger cars. Trucks have 
been established definitely as necessary 
business aids and if there is a decrease 
in the output of automobiles, it is not 
felt that the truck industry will suffer 


| greatly. 





Wisconsin Auto Mutual Convention 


The Wisconsin Automobile Mutual, 
Monroe, Wis., held its third annual 
agents’ convention, Aug. 18-19, at the 


home office. More than 50 agents from 
all parts of the state were present and 
benefited by the two special sessions, 
which took the form of a schoo! of in- 
struction and question box. Banquet, 
theater party and county fair amuse- 
ments furnished the entertainment. 





Cigarettes Start Auto Fires 


An increasing number of fires in auto- 
mile tops, resulting from cigarettes 
thrown from upper windows of business 
buildings in the larger cities to streets 
below where there may be cars parked, 
is reported by automobile writing com- 
panies. In one case the owner of such 
a car started to drive it down street 
without noticing the fire that was smol- 
dering in the top and the whole fabric 
was ablaze above his head before he 
realized it. Efforts will be made to se- 
cure more stringent police regulations 
in regard to this practice, but it is real- 
ized that it will be difficult to handle it 
effectively. 





‘ 


Auto Abstracts Urged 


At the meeting in San Francisco last 
week of the International Traffic Offi- 
cers’ Association, recommendations were 
adopted that abstracts of titles showing 
previous owners should be required in 
the sale of all automobiles, just as in 
the transfer of real estate. Several 
automobile insurance men were on the 
program for addresses at the meeting. 
Chicago was chosen as the convention 
city for 1921. 





In selling its cars upon the deferred 
payment plan, the Autocar Company 
grants the purchaser the right to place 
insurance thereon in any reliable com- 
pany. 








ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bidg., Quincy. GEORGE C. GILL, Mer. 


IOWA 





SOUTHERN ILLINOIS, INDIANA AND MISSOURI 
Adjusters for the Companies 
ELLIOTT & SON 
First National Bank Building McLeansboro, Illinois 


tLLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Che.rv St., Galesburg, II. 
a. F. Arnold F. R. Hazlett . A. Bartlett 
Fire aud Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
* 606 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS—Northern and Centra 
Ben. C. Coop per, | Insurance Adjustments 
Central Life Buitdin ~ Bu WA, ILL. Phones 913R and 791: 
Adjuster of FIRE A wINDSTOsie LOSSES for Companies 
35 years in insurance work 
IND. ot LL. KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 


BASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 
Pire and Tornado Losses. Experienced. Prompt and 

















INDIANA-MICHIGAN ADJUSTMENT CO. 
W. P. Kelley, Pres. American Trust Building 
H. J. Lederer, Vice-Pres. — na 

C. W. Ginz, Secy. & Treas. 

This concern is well equipped to handle all Lani of losses. 
NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bidg. 304 Federal Ave., Saginaw, Mich. 
MiINNESOTA AND TRIBUTARY STATES 
J.F. MAIN & COMPANY 














General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI KANSAS 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


503-505 Orear-Leslie Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL’ ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES" ADJUSTED 
_HUTCHINSON : KANSAS 


NEBRASKA WESTERN IOWA 
eS ADVICE & ADJUSTMENT BUREAU 








anager. 
paw A oan ingetenses ae adjustment of 
all classes of claims. (Cases handled in court if nee- 
essary. 1418 First National Bank Building, OMAH OMAHA 


OHIO—WESTERN | PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Main 50, O. Cc. . 266) 





Bleck Bullding ‘Phone No’ 75, Georgetown, 111, | Obio Bldg., Akron, O. 
SOUTHERN INDIA NA KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 
#12 Columbia Bldg. Louisville, Ky 


Kansas Oklahoma Eastetn Colorade 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 








WISCONSIN AND MICHIGAN 
Fire Loss Ad ustments —_ Wisconsin and Nurthern Michigan 
Over 25 years’ experience. 

DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wisconsir 
T.ncal and Tong Distance Telephone 786 
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MANY SALES FOR NEBRASKA 





Live Stock Underwriters Report Pre- 
miums Increased, With Losses 
and Overhead Less 





OMAHA, NEB., Aug. 31.—Inter- 
views with Omaha and Nebraska live 
stock underwriters in the past few days 
have revealed that, first, there will be 
an unusually large number of sales 
throughout the state this fall; second, 
that the premium increase for 1920 so 
far is approximately 50 percent over 
that for the first seven months in 1919; 
third, that the loss rate (and here is an 
encouraging item), is fully 10 percent 
less; fourth, underwriting live stock is 
being done by most companies at a de- 
crease of 10 percent in overhead ex- 
penses. 

The Nebraska Live Stock officials 
reported yesterday that the fall sales, 
which will start about the second week 
in September, will be greatly increased 
in number and in quantity of stock 
placed on the market because of the 
“tightness” of money. 

“The farmers and breeders are will- 
ing to dispose of much of their stock, 
including pure-bred stuff,” said one offi- 
cer of the company, “for the reason 
that they will need some cash to begin 
a new year with, or for the equally 
good reason that they have decided to 
‘clean up’ with the approach of 
autumn.” 

So far as losses are concerned, the 
Nebraska Live Stock finds that they 
are decreased. This company does not 
write hogs, either commercial or pure- 
bred, and is not troubled by any epi- 
However, no epidemics have 








been reported on hogs, and as for 
horses and cattle, the losses are almost 
unprecedentedly light. 

An interesting feature brought out by 
the Nebraska Live Stock officials is 
that there is a slight premium increase 
in the larger cities, though the business 
in the cities, naturally, is not heavy. 

“Most of the larger city business,” 
said one underwriter, “is done for stock 
fanciers, like men who raise race and 
show horses, for instance.” 

George Brandeis, Omaha merchant, 
who has refused a $20,000 offer for Hal 
Mahone, a prize-winning race horse, 
has insured his “pet” with the Ne- 
braska Live Stock, as well as the rest 
of his celebrated show stock. 

The decrease in overhead expenses 
is due, of course, to increased business, 
as a company can do a $100,000 busi- 
ness on about the same expense ac- 
count that would be required for a 
business of $50,000 or $60,000. 





American Live Stock Convention 


OMAHA, NEB., Aug. 31—How the 
voice may be used to clinch or undo a 
sale was illustrated by Charles H. Puls, 
Omaha sales psychologist, at a recent 
convention here of the American Live 
Stock. Fifty directors, district, special 
and local agents attended the convention, 
which lasted one day. 





Sale Stock Was Insured 


A. C. Littlejohn, secretary of the State 
Mutual Hog of Springfield, Ill., calls at- 
tention to the fact that this company 
insured the stock at the sale conducted 
by Bock & Shirk at Kokomo, Ind. Bald- 
win & Baldwin, state managers of the 
State Mutual Hog for Indiana, were at 





the sale, taking care of the business and 
rendering full service. 
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““THE OLD LINE”’ 


BANKERS 


AUTOMOBILE 
INSURANCE 
COMPANY 


Lincoln, Nebraska 








Assets over - - - = = = 
Surplus to Policyholders over - - 


$550,000.00 
$423,500.00 





Exclusively Automobile Insurance in Western Territory to 
meet Western conditions. 


Writes both one and three year term Policies, covering Fire, 

Theft, Tornado, Collision, Property Damage and Public 
\ Liability. Our extra special rate on farming farmers’ cars 
is the biggest business-getter in the history of Automobile 
Insurance. Write for full particulars. 


Standard Forms of Policies 





Desirable agents wanted in the following states: Nebraska, 
Kansas, Texas, Iowa, South Dakota, Colorado, Minnesota, 
Washington, Oregon, Alabama, Louisiana and ° Tennessee. 
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“Tf I’m worth raising—I'm worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


SPRINGFIELD, ILLINOIS 
Capital $150,000.00 


Illinois Agents Wanted 
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HENRY CLAY 


WANTS A LIVE AGENT; 






<Tack~ AH, SHAKE! 
AAAS METS Get TOGETHER 

AT HOME tensor ood OP CLAUDE F. SNYDER 
LEXINGTON, KY. lo MANAGER 











Nebraska Blue Goose Plans 


OMAHA, NEB., Sept. 1.—The Nebraska 
Blue Goose held its first meeting of the 
fall season Monday. The chief action 
taken was the announcement that the 
pond will inaugurate the 1920-1921 sea- 
son with a “swell party” Sept. 10. The 
party will be in the nature of an all- 
day outing and will be staged in one of 
Omaha’s many beautiful parks. Krug 
park probably will be chosen, as it is 
an amusement park, and the ganders 
are just craving for some amusement. 
Two other parties are being arranged 
for later in the year, one to be a banquet 
and theater party and the other a din- 
ner dance. 

The Blue Goose will meet at noon each 
Monday from now on. J. H. Lund, most 
loyal gander, stated that each Monday 
meeting this year will be featured by a 
short, timely talk on some pertinent sub- 
ject by some well-known underwriter. 





Loss at Columbus, Neb. 


OMAHA, NEB., Sept. 1. The -most- 
serious fire loss reported for the past 
week in Nebraska was that suffered by 
the Cattau & Plugge Implement Com- 
peny at Columbus. The loss, which is 
practically total, is estimated by local 
adjusters at $31,000. Nine companies are 
involved. The fire originated at 11 
o'clock on the night of Aug. 25 from 
unknown causes. 








Late Hailstorm Hits Nebraska 


OMAHA, NEB., Sept. 1.—A belated but 
terrific hail storm in the vicinity of 
Beaver City, Neb., not only wiped out all 
remaining crops, including corn, but 
killed pigs, chickens and birds. The 
storm swept all of Furnas county, the 
report stated, extending from the Kan- 
sas state line to the Republican river, 
and covering a strip seven miles wide. 





Graham with Nebraska National 


OMAHA, NEB., Sept. 1—wWilliam A. 
Graham, a widely known fire insurance 
man of Omaha, who has had 20 years’ 
experience in the business, has been 
chosen by the Nebraska National of 
Omaha as city manager, and will have 
charge of local agents and the general 
city business, according to announce- 
ment just made by officials of the com- 
pany. Mr. Graham was with the National 
Liberty as special agent for 12 years, 
working in Iowa, Nebraska, Wyoming 
and Colorado. He also has spent con- 
siderable time in South Dakota, but has 
been comparatively inactive for the last 
few months as the result of a series of 
operations which followed a _ partial 
breakdown in his health, 





Urging More Building 


John A. Whitehurst, president of the 
State Board of Agriculture of Oklahoma, 
in order to aid in his campaign for more 
storage facilities for grain and cotton in 
Oklahoma, has abandoned the great seal 
of the state on his stationery and 
adopted a heading containing pictures of 
warehouses with the slogan, “Urging 
more building.” 





New Oil Town Opened 


PONCA CITY, OKLA., Aug. 31—The 
new town of Apperson, which its found- 
ers hope will become an oil metropolis, 
was thrown open to prospective residents 
last week. There was a large crowd in 
attendance and considerable scramble de- 
veloped for Main street lots. 

Apperson is located between Kaw City 
and Burbank on the A. T. & S. F. R. R. 
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THE GENERAL AGENCY OF 


NEARE, GIBBS &@ LENT 


CINCINNATI 
“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlemenis. Only 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling salesmen floater insurance. 

















SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 
DES MOINES - - - - - IOWA 


fel 
HENRY E. SAMPSON 


For six years Assistant AttorneyGeneral of lowe 
and Special Counsel of the Commissioner 
of Insurance 
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It is in the heart of the western Osage 
and is expected to be the center of sup- 
plies for the oil producing territory 
around it. 





Lines Lost by Oil Association 


DALLAS, TEX., Sept. 1—The insur- 
ance of the Galena Signal Oil Company 
of Houston, Tex., a $10,500,000 line, has 
been placed by Lea-Radford & Robinson, 
local agents at Houston, Tex., in com- 
panies not holding membership in the 
Oil Insurance Association. The line was 
formerly written through the Oil Asso- 
ciation. McAllister & Co. of San Antonio 
have just written the $650,000 line of the 
Elliott-Jones Refining Company at San 
Antonio, Tex., in companies not belong- 
ing to the Cil Association. This is a new 
plant. 





Campbell Gets Nomination 


Insurance men are interested in the 
news that Milo D. Campbell of Cold- 
water, Mich., evidently has won in the 
Republican primaries as a candidate for 
governor. Mr. Campbell was formerly 
insurance commissioner of Michigan and 
in that position continually heckled the 
companies. He was regarded as the foe 
of insurance companies. When it came 
to fire insurance, Mr. Campbell was bit- 
ter in his attacks upon the companies. 
A year or more ago he again came into 
the limelight by attacking the compa- 
nies, claiming that they were violating 
the law in keeping up rates. 


Miscellaneous Notes 


The Omaha Liberty Fire has been li- 
censed in California. 


Charles L. Crane is returning to St. 
Louis this week after an absence of six 
weeks, having spent most of that time 
in and about Chicago. 

Max Nielsen and Gerard H. Landry, 
respectively managing director and sec- 
retary of the Baltica of Copenhagen, are 
visiting this country. 

Carl Schreiner of the Munich Reinsur- 
ance has sailed from Hamburg to this 
country and will arrive here the first 
week of this month. 





Asset, over $1,000,000.00 





PO 


DATA NECESSARY TO 
MAKE BUILDING ESTIMATE 


Question—Will you kindly advise us 
at your earliest convenience the data 
necessary for the making of a building 
estimate? 


Answer—An accurate building esti- 
mate can hardly be made by one not 
thoroughly familiar with building and 
contracting conditions. However, it 
might be said that in order to arrive at 
an estimate, you would have to get 
from your local contractor the current 
prices of common lumber per thousand 
feet—the kind used for piece material, 
the price of finished lumber used for 
under flooring and roof boards and 
prices for maple flooring, oak flooring, 
finishing material, such as doors, win- 
dows, trim, moulding, shingles or ready 
roofing, bricks, cement, stone, plaster, 
laths, calsomining, painting, varnish- 
ing, papering, gutters, down spouts 
and flashings, screens, storm sash, glass 
and glazing, plumbing, gas fitting, elec- 
tric wiring and fixtures, heating plant 
and labor. The size of the building 
would have to be given consideration 
in order to determine the amount of 
material to be used. A local contractor 
could give the best estimate, but it is 
possible that one wholly unfamiliar 
with building processes could prepare 
an estimate that would be within three 
or four hundred dollars of the correct 
figure. 


The eight-story fireproof building be- 
ing erected by the Wheeler-Kelly-Hagny 
agency in Wichita is nearly finished. 


The Indemnity Co. of America 





HAWKEYE SECURITIES FIRE 


INSURANCE CoO. 
Inc. 1918 


FIRE, TORNADO, HAIL 


AND 


AUTOMOBILE 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 


















































ARIZONA CENTRAL DEPARTMENT 
pexmeres COVERING 
FIRE INSURANCE COMPANY 
PHOENIX, ARIZONA ILLINOIS—OHIO—INDIANA 
— WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 SPECIAL AGENT 
EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND ap meeaees CHICAGO 
GENERAL MANAGER 
0.0 Very Few Life Insurance Men Make Good Without o_o 


SYSTEM 


The Systematic Salesmanship Outfit will provide 





you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, 
-"O Chicage, for particulars. oo 











LIABILITY 
PROPERTY DAMAGE 
COLLISION 


St. Louis, Mo. , FIRE 








AUTOMOBILE INSURANCE In All Its Branches 


THEFT 
FULL COVERAGE 








ROLLINS BURDICK HUNTER CO., General Agents, Chicago. 





QNE POLICY 








Agents wanted in 


NATIONAL LIVE STOCK INSURANCE CO. _ The Original 
ILLINOIS Cash Capital $100,000.00 Ein Sane 
and IOWA FLYNN BUILDING, DES MOINES, IOWA Company 











Iowa 


Cc. S. RENSHAW 
President 


Increase Your Income 


Write Farmers’ Automobiles in a Farmers’ Company. Give the fellow in the small town the 


benefit of OUR dap nine rat a simplified rate schedule. 


FARMERS AUTOMOBILE INSURANCE COMPANY 


23 South Dakota 


N. J. HVISTENDAHL 


Home Office—Sioux City, Iowa 
Sec’y-Manager 











Chellis A. Aus‘ 
a Miereantile Trust Co. 
Edwar Barber, 
Vice. Prés. Barber & Co. 
James Barber, ve P. of Bankers & Shippers 


ah 








BANKERS AND SHIPPERS INSURANCE CO. OF NEW YORK 


Capital, $1,000,000 Surplus, $1,381,841.59 
DIRECTORS 
Oswald Kirk a. J. . n je BV. Py ee of Board—Banakews 
calnton Wilcos, hg — ee es ee ee eee ey, tO 


ay 
ae “Bari ae Ina. Co. 
Charles EB. Pi 
sn Willcox, Peck & Hughes. 
Prosser, 


“inn Bankers Trust Company. 


FIRE OFFICE AND AUTOMOBILE DEPARTMENT, 59 JOHN STREET, NEW YORK CITY 


Elisha — 
Pres. Maritime Und. Agcy. Inc. Director Pan-Amer. Pet. & Trans. Cs, 
William C. Lane, John J. Wai Jr. 


Vise Pres. Guaranty Trust Co. Vice-Pres. Int’! Agrioult’l Chem. Go. 


John A. ee ie ae (Pres. of Bankers & Ship- 
Chmn. Chews. 3 Junction Railway. rs Ins. Co.), 
— > Stanley, (V. P. Bankers & Shippers osyicenbres. 9 Willcox, Peck & Hughes. 
akley 
Vice-Pres, Guaranty Trust Co. Treas, Barber and Company. 
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UNITED STATES CASUALTY CO. 


EDSON S. LOTT, President 


EIGHTY MAIDEN LANE 


NEW YORK 





Needs another payroll auditor in Chicago 





Apply to | 
E. E. BURKE, Chief Auditor 
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CASUALTY AND SURETY SECTION 


Page Thirty-Nine 





Comment and Opinions of Surety Underwriters 


CONTRACT BOND BUSINESS BEING WRITTEN ON VERY LIMITED SCALE AND SURETY 


MEN 


AST year the companies writing 
L surety business in the United 

States collected $40,000,000 in pre- 
miums. Four years ago, surety com- 
panies wrote a total of $26,000,000 of 
surety business. Based on the results 
for the first six months of. this year, 
it is safe to predict that surety com- 
panies will collect $45,000,000 in pre- 
miums in 1920. All surety companies 
report a steady gain in business each 
month. This growth of surety business 
is particularly interesting because of 
the fact that contract bond business 
has fallen off very noticeably within 
the last year and a half or two years. 
There is very little building of any 
kind going on, and contract work of 
every description has been reduced to 
a minimum. In spite of this, surety 
companies are making good gains. It 
simply means that the complexion of 
the surety business has undergone a 
rather marked change during the past 
12 or 18 months. Where are the surety 
companies getting their business? What 
classes are being written? How are the 
surety companies keeping up their pre- 
mium income? What is the real situa- 
tion in the surety field today, and what 
are surety mep thinking and talking 
about? With these questions in mind, 
a representative of THe NATIONAL Un- 
DERWRITER called on a number of promi- 
nent surety underwriters last week. 
Their observations and views are given 
without comment. 


Writing Certain Amount 
of Contract Business 


Contending that conditions in the 
contract bond field are better than 
usually pictured, one surety man said: 
“Of course, contract business has fallen 
off, but has by no means _ stopped. 
There is a mistaken idea abroad that 
practically no contract business is be- 
ing written. Contract work of all kinds 
has been curtailed. Big operations 
have been abandoned and all work not 


regarded as necessary has’ been 
stopped. But our contract bond 
department is not out of busi- 


ness, and neither is that of any other 
live surety company. Business of one 
kind or another is always available. 
Just now there seems to be some rail- 
road development work starting. Funds 
have been released and the roads are 
going to spend some money in upkeep 
and extension work. States, cities and 
Municipalities are still building roads 
where heavy traffic has caused damage. 
Many cities and towns have waited and 
waited for conditions to change, and 
now feel that the waiting has accom- 
plished nothing. They are willing to 
go ahead with their plans, because they 
do not know when to expect a change 
im prices. There is no sign of things 
teally opening up again, before next 
Spring, but surety companies are still 
writing contract business.” 


Surety Men Have 
Changed Selling Methods 
“One thing that we have noticed,” 


said the head of a surety office employ- 
img a number of solicitors, “is that the 





surety men in our office are changing 
their tactics. For years men specializ- 
ing in surety business have been accus- 
tomed to handling large premiums. 
They have gone after big stuff. They 
have never been solicitors in the sense 
that accident and health insurance 
salesmen and fire insurance agents are 
solicitors. They have never done any 
bell ringing or house-to-house. canvass- 
ing. They have preferred to cultivate 
big contractors whose business, when it 
did come, amounted to something. 

“Now that contract bond business 
has faded off the map, these men have 
had to revise their selling methods. 
They are now getting out and beating 
the bushes. They are stirring up busi- 
ness of all kinds. They are getting 
smaller premiums, but they are building 
up a clientele. They are getting in 
touch with more customers and writing 
business that is likely to renew. By 
getting out and stirring around for 
business, they have discovered that 
there is a lot of surety business to be 
written by the man who will go out and 
canvass for it. The possibilities in the 
surety field have opened the eyes of 
some of our old timers here.” 


Turning to Solicitation 

of Fidelity Lines 

“While contract business is so light,” 
remarked another surety manager, “we 
have been specializing on fidelity busi- 
ness. Fidelity business can be created. 
It can be sold. It is possible to sell 
a fidelity line in 15 minutes to a man 
you never saw before. There are so 
many good talking points for fidelity 
insurance today that any live salesman 
can put over an interesting talk. 

“One of our men who has been doing 
cold canvassing for fidelity business 
says something like this to his pros- 
pect, ‘Look over the people you have 
on your salary list. How do they stack 
up with your employes of a few years 
ago? Not very well, do they? On the 
whole, you can notice a big change. 
There is no comparison between the 
people that can be hired today and 
those that were available a few years 
ago. There has been a depreciation in 
employes. An engine that is five years 
old is not so good as one that is new. 
It depreciates as time goes on. There 
has been something of the same sort of 
depreciation among employes. Per- 
haps the people that you had working 
for you five years ago have not depre- 
ciated, but there has been a general let 
down. The standard is not so high as 
it was. You will have to admit that 
employes are more careless, not so 
trustworthy, and generally more unsat- 
isfactory. If you have tried to hire 
anyone lately, you know how discourag- 
ing it iss A rather poor grade of in- 
dividuals present themselves as appli- 
cants for the job. Good employes 
seem to be off the market. 

“This is the situation, and you know 
it as well as I do. With this condition 
staring you in the face, you need 
fidelity insurance if you never needed it 
before. You read more in the papers 
today about bank robberies, defalca- 





tions, forgeries, etc., than you ever did 
before. The cost of living is pressing 
down on employes generally. A larger 
number of people are going wrong 
these days than ever before. Many 
families are utterly unable to get along 
on the salaries being paid, and the head 
of the house is forced to get money in 
the easiest way possible. With most 
employes, the easiest way to get money 
is to get it from their employers.” 


More Fidelity Claims 

and for Larger Sums 

“So far as fidelity claims are con- 
cerned,” said a claim man for one of the 
big companies, “we have noticed that 
they are much larger and that there are 
more of them than formerly. Shortages 
used to be smaller. The time was, and 
it was only a few years ago, that $1,000 
fidelity claims were infrequent and one 
for several thousand dollars was a rarity. 
But people’s ideas of money have all 
been changed. Today a man that is be- 
hind in his finances has no hesitancy in 
stealing $1,000, because he knows that 
$1,000 will not go very far. The standard 
has changed. People are stealing more 
because they need more and because a 
few hundred dollars will do them no 
good. 


High Cost of Living 
Responsible for Claims 


“The great majority of our fidelity 
claims are the direct result of the high 
cost of living. Formerly, practically all 
fidelity losses could be traced to wine, 
women and gambling. High life brought 
people to grief, but this has all changed 
now. Today most salaried men are 
strictly up against it. Their salaries 
have advanced, to be sure, but nothing 
like the cost of living has advanced. As 
time goes on they begin to realize that 
they simply cannot keep going. They 
must have more income and do not know 
where to get it. Then some scheme or 
other enters their mind, and we have an- 
other fidelity claim on our hands. There 
is a lot of talk about the general pros- 
perity of working people today and most 
of this is bunk. Low salaries are still 
being paid in many business institutions. 
Banks and department stores are the 
worse offenders, and we are getting most 
of our losses from them. Both depart- 
ment stores and banks seem to feel that 
it is a profitable thing to hire cheap help 
and to pay low salaries. Perhaps it is, 
but fidelity losses on department stores 
and banks are heavier than in any other 
class of business we cover. We notice, 
too, that there are many more claims 
than formerly. The economic pressure 
is being felt by a greater number of 
people. Certainly more people are going 
wrong. Of course, not every claim that 
a fidelity company gets is the result of a 
first offense, but in handling the busi- 
ress that passes through here, it is quite 
apparent that large numbers of both men 
and women today are in very unenviable 
financial circumstances, and are being 
driven almost to despair in an effort to 
scrape enough money each month to 
keep going. The high prices of the 
necessities of life are at the bottom of 
just about all of the claims that come 
to this office.” 


Personal Surety Uncertain 

in Troubled Times 

“We are told,” another surety man 
said, “that judicial and court business 
is fixed, that there is only about so much 
of it anyway, and that a surety man can 
do little to increase his volume of this 


HAVE HAD TO TURN THEIR ATTENTION TO THE SALE OF OTHER LINES 


class. Perhaps this has been the case 
for some years, but just now I notice 
that it is possible to go out and stir up 
more judicial and public official business 
than we have been getting in the past. 
Personal surety is always the big stum- 
bling block, especially in the smaller 
towns. There is a stronger argument 
against personal surety today than ever 
before. Times are uncertain. A man 
may be rich today and poor tomorrow. 
There is a great deal of speculation go- 
ing on even among bankers. No man 
knows just where he stands financially 
today, if he has much of his money in- 
vested or is buying stocks and bonds. 
The market goes up and down and some 
very shrewd financiers have been wiped 
out. With public feeling as it is today 
I am inclined to believe that in many 
communities if a public official allowed a 
personal surety to go on his bond, it 
might be questioned as to whether he 
faithfully performed his duties in of- 
fice. The public official who permits a 
personal surety that is questionable 
financially is not fulfilling his trust to 
the people. If such a case were ever 
submitted to court, it is not impossible 
that the official might be convicted of 
malfeasance in office. 





| Half of Bonds Found 
| Not Collectable 


| “It is useless for the surety man to 
| talk to a public official about the fal- 
| lacies of personal suretyship. The man 
to see is the one that signs the bonds 
and the group of men fthat approves 
them. The board of commissioners, or 
who ever it is that puts the seal of ap- 
proval on the personal surety, can exert 
some influence one way or the other. It 
does not make any difference to the pub- 
lic official so long as he does not have to 
pay for the bond himself. Recently we 
were told that last year there were $2,- 
000,000 worth of bail bonds forfeited in 
Cook county and only $1,000,000 recov- 
ered under these bonds. In other words, 
half of the bonds put up by various in- 
dividuals were no good. Today a city, 
state, or municipality needs absolute 
protection. This is no time to be taking 
chances. No city can afford to or has a 
right to gamble upon the fluctuating for- 
tunes of any one individual.” 


Cost Plus System 

Cause of Trouble 

Discussing the building and contract- 
ing situation, a contract bond man said: 
“There will be practically no contract 
business before next spring. There is 
little building going on, and none 
planned. Things will be very quiet in 
the contracting line until next spring 
when the situation may improve some- 
what, but even that is not certain. The 
cause of all the trouble so far as building 
operations are concerned is the cost plus 
plan. This is the big evil. It results in 
a complete demoralization all along the 
line. The contractor takes on a piece of 
work with no idea of how much it is go- 
ing to cost. He goes ahead, hires his 
men, buys his material and proceeds to 
erect the building. No matter how much 
it costs, or how much time it takes, the 
project is carried forward. The contrac- 
tor gets his 10 per cent profit and the 
owner foots the bill. The men working 
on the job know that there is no rush to 
get it completed, that the contractor is 
not tied up to a definite proposition, and 
they loaf and stall on the job. That 
sort of thing only makes the situation 
worse. In the first place, the men do as 
little work as possible. All dealers in 
materials know that they can collect 
almost any price they want to ask, and 
hence their charges are exorbitant. 
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Let The Southern Serve You 


SOUTHERN 
SURETY COMPANY 


Home Office—Des Moines, lowa 


C. S. COBB, President 
J. H. Huckleberry and Jno. T. Suggs, Vice-Presidents 
M. H. Cohen, General Counsel 








E. G. Davis, Secretary 





FINANCIAL STATEMENT 


At close of business June 30, 1920 


ASSETS 














Cash in Office and on Deposit in Banks..............cseeccccesscescceens -oeeoee $ 725,501.22 
U. S. Government Liberty Loan Bonds (Mkt. Value)............ssseecsreecees - 518,920.04 
State and County Bonds (Mkt. Value)................scssccececccveccecsecseeces 181,649.97 
Manicipal and other Bonds and Warrants (Mkt. Value)............-s-eseeeees 246,614.81 
Stocks ......... ebebedepesbe baseeGesabsathebiehseshesbeco bsapabdcnub abscn peas cece seeee 10,000.00 
Office Buildings and other Real Estate.............sccccccccecceccceccscccecseens 426,769.21 
First Mortgage Loans on Real Estate.............esseseeee Sap aubeewehakeseusenne 799.42 
Loans Secured by Collateral...............secseseeee iid ck OES ERE DO AbED eAR ER DEORE 31,203.00 
Unpaid Premiums (Subsequent to April 1, 1920)............ baesasborwenbwaeheb oe 857,847.81 
Unpaid Premiums (prior to April 1, 1920)............ssseeeees Shukosdepeseanuraes 121,478.03 
Other tted IDE Saabs nccvdcbe in cicbnctedasaecsscucbastonseceosoncosseakecebe 206,531. 
EE SIE. cui chosehe¥nbsebeaicabecseedhpnesnsso60ehssessce6eeonisv~e stares > 56,458.41 
Accrued Rents .............cccccecccecs babesbcndsrdenssgsopsccdosoesessepsenedocere 
‘ot WRB ceccccoccccnsconccceccsocconcvccoeccedesescccccceccencsecocsesee $4,086,719.S5 
Assets deducted according to rulings and regulations of various 
Insurance Departments. 
Premiums (prior to April 1, 1920). -$ 121,478.03 
B and Accounts receivable........... - 10,870.72 132,348.75 
Total Admitted Assets....... skcnuee Rsutabid acsumensesatosseasec ate + » .$3,954,370.80 
Reserve for Unearned Premiums.............sscccccccsceccscccvccccesecctecsececs $1,661,545.08 
Reserve for Claims ............cseeeeeee Paabinebabbesacuens iuenachgenesacaehininess 
cckbapepeaseceteare subebeats pokes paps ucubaasinsesoupuaven 214,461.95 
b enseneroneoconesccecceoneseecéooesees edecceesceve ease 
for Unpaid Reinsurance...... shebvesdmaleke sivbsahscvasoosbaboaknoneal oe 27,476.29 
$1,000,000 
557,391.10 
Sdsecsaccneece Cccccccoccecococe A OIOLe 
En ee epevcccccvevsvecscoccvccsescccccceeccesec sees Gapeee See 








THE SOUTHERN SURETY writes all forms of 
Fidelity and Surety Bonds, Workmen’s Compensation 
and Public Liability, Automobile Liability, Property 
Damage and Collision, Burglary and Plate Glass, Com- 


mercial, Monthly Premium and Group Accident and 
Health. 








It is authorized to transact business in the following States: 
Alabama 


Kentucky Oklahoma 
Arkansas Louisiana Pennsylvania 
Arizona Maryland Rhode Island 
Colorado Michigan South Dakota 
Delaware Mississippi ‘ennessee 
District of Columbia Missouri Texas 
Illinois Minnescta Utah 
Iowa Nebraska Washington 
Indiana New Jersey Wisconsin 
Kansas North Dakota Wyoming 

Oregon 





Southern Service Satisfies 











Everyone exacts the last pound of flesh 
and the cost of any building job handled 
on this basis becomes very expensive. 


No Improvement Until 
Plan Is Abolished 


“There can be no improvement until 
this system is absolutely abolished. 
Conditions in building lines will not be 
any better until the cost plus system 
has been done away with. In the great 
majority of cases where a building oper- 
ation is on this plan, bonds are waived 
because there is little need of a bond. 
The contractor is not obligated to finish 
the job at any particular time, or to do 
it for a fixed sum. The evils of the cost 
plus system extend far beyond the surety 
business. It happens that the surety 
business is vitally affected by it, but the 
weakness of the cost plus idea reach be- 
yond the surety companies. Public spir- 
ited men everywhere recognize that the 
cost plus plan is holding back improve- 
ments, keeping building down to a mini- 
mum and slowing up progress.” 


Bankers Blanket Bond 

Becoming More Popular 

“For some time we have been making 
a drive for bankers blanket bond busi- 
ness,” said the manager of a general 
writing company. “The rates on this 
coverage will go up. Most companies 
have not made money on _ bankers 
blanket bonds. The coverage is becom- 
ing very popular and an intelligent pre- 
sentation of a bankers blanket bond will 
often get the business on the first solici- 
tation. The coverage is very broad. 
The banker holding one of these bonds 
does not have to take out separately any 
other form of insurance. He is covered 
for burglary, holdup, fidelity losses, 
messenger and paymaster robbery, mys- 
terious disappearance and everything 
else except forgery. Every bank with 
12 or more employes is a_ prospect. 
Fidelity losses are running high these 
days, and under a regular bank fidelity 
schedule, each employe is covered for a 
specific amount, say $5,000 or so. Witha 
bankers blanket bond of $50,000, any one 
employe is covered up to the limit of the 
bond. The $50,000 face of the policy 
applies to every man covered, so that in 
the event of a big defalcation, the bank 
does not lose heavily. 


Recent Incident Shows 
Breadth of Coverage 


“The other day we had a case where a 
soldier walked into a bank in southern 
Illinois, presented a liberty bond to the 
cashier and asked for the market price 
of the bond. The cashier stepped out of 
his cage to the bond department, got 
some facts, returned to his -cage and 
passed out the money to a soldier, who 
walked out of the bank. Half a minute 
later another soldier dressed exactly like 
the first, stepped up to the teller’s win- 
dow, and asked for his money. The pay- 
ing teller had given the money. to the 
wrong man. He had noticed that he was 
wearing a uniform and without inquiring 
particularly, handed him the money. He 
had to pay the original presenter of the 
liberty bond a second time and under the 
bankers blanket bond, the company was 
liable. In connection with this, we are 
now issuing a combination check forgery 
and check alteration bond. This, with 
the bankers blanket bond, gives any 
bank absolute protection against any 
loss of any kind that may arise. The 
company must pay under the forgery 
bond, either the bank or the man whose 
check was forged, so that the company 
is out on every loss reported.” 

Cities and Municipalities 

Wealthier Than Before 

“One thing that we noticed,” remarked 
a department head of one of the com- 
panies, “is that it is now easier to get 
public official business. More money is 
coming into the public coffers, and when 
there is a bigger income, it is easier to 
get a town or city or municipality to 
divert some of its funds to the purchase 
of public official bonds. What is the use 
of talking to a community that is broke? 
Taxes have been increased and in various 
ways towns have managed to increase 
their public income. Perhaps they are 
spending it all, and are really not any 
better off than they were before, but the 
point is they are getting the money in 
and they feel wealthier. They have an 
idea that they have more money to do 
things with, and are certainly more will- 
ing to invest in public official bonds.” 
Have to Examine 

New Business Closely 

A claim man said: “We are now get- 
ting claims on contracts that were dis- 
turbed through unfavorable conditions 
of one kind or another a year or so ago. 
An extension of time was granted, and 
now the contractors having these jobs 





PREPARE FOR MEETING 


CASUALTY AND SURETY RALLY 





Subjects .of Prime Importance Will Be 
_ Discussed at the Joint Convention 
Next Month 





The International Association of 
Casualty &. Surety Underwriters and 
the National Association of Casualty & 
Surety Agents are making preparations 
for their annual meeting to be held at 
White Sulphur Springs, the week of 
Oct. 4. There will be at least two joint 
sessions, which will be the major ses- 
sions of the convention. It is proposed 
to take up the subject of mutual com- 
petition, automobile reciprocals and so 
on. An effort is being made to get 
Joseph H. Defrees of Chicago of the 
National Chamber of Commerce to 
speak. It is also expected that Rev. 
Frank Crane, the business philosopher, 
will be present to make a talk. There 
will be a number of company officials 
and some of the big local agency peo- 
ple on hand to speak. Frank L, Gray 
of Minneapolis, general agent of the 
London Guarantee & Accident, will 
take a leading part in the discussion 
on mutual competition, as will Presi- 
dent Edson S. Lott of the United States 
Casualty. President W. G. Wilson of 
the Agents’ Association will be in Chi- 
cago this week and a meeting of the 
executive committee will be held to 
talk over plans for the White Sulphur 
meeting. | 





are throwing up their hands and quit- 
ting. Conditions have become worse in- 
stead of better, and the extension of 
time has not improved the situation. We 
are not getting, and do not want, very 
much contract business. We look over 
very carefully all that comes in. Asa 
matter of fact, about all of the weak 
sisters among contractors have gone to 
the wall. They have been pretty well 
weeded out. The big fellows have cov- 
ered up and will weather the storm. But 
any contractor that undertakes a job to- 
day, has to be almost certain of every- 
thing. We have to investigate into 
whether he has the proper connections 
for getting material, whether the people 
that he ordinarily gets material from 
have a supply on hand, where he is going 
to get his labor, what kind of weather 
the work is to be done in, and the kind 
of firm or individual that the work is 
to be done for. Transportation condi- 
tions have to be given consideration, and 
we cannot pass a piece of business where 
there seems to be one indication of weak- 
ness. Failure of one thing can throw a 
whole job out of gear nowadays. 


Building Being Done 
Only by Big Concerns 


“So far as I have been able to notice, 
ohly the bigger and wealthier firms and 
corporations are doing much building. 
About all of the packing houses are mak- 
ing improvements and extensions. They 
are building additions and new buildings 
in various parts of the country, and other 
concerns doing a nation wide business 
with branch offices are also showing no 
hesitancy in going forward with their 
plans. But with these concerns, it 
simply a case of putting money into im- 
provements or giving it to the govern- 
ment under the excess profits tax. The 
improvements must be made so the 
money is spent that way. Business of 
this kind has kept things going for the 
surety companies, but aside from it, 
there is no contract work and will not 
be before next spring.” 





New Company About Ready 


The Indemnity Insurance Company of 
North America, the running mate of the 
Insurance Company of North America, 
will begin writing business not later 
than Oct. 1. It has been licensed in 
Pennsylvania, New York, New Jersey, 
Maryland, Illinois, Massachusetts, Dela- 
ware, District of Columbia, West Vir- 
ginia and New Hampshire and has also 
applied for admission to ten other states. 
Vice-President and General Manager 
Charles F. Frizzell will shortly be in 
Chicago to arrange for representation in 
that city. . 
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A wRITER in the “Hartford Agent” 
discusses the subject as to how far a 
gratuitous bailee is responsible where 
goods or securities have been left in its 
care. This question has arisen during 
the last few years, because, for ex- 
ample, banks have offered gratuitously 
to become the custodian of Liberty 
bonds for customers, putting them in 
a vault or safe and not charging any 
rent. 

The writer holds that the phrase com- 
monly found in the mouth of the courts 
that “a gratuitous bailee is bound only 
to exercise a slight degree of care and 
is liable only for gross negligence” has 
received so varied a content of mean- 
ing, as to be no longer satisfactory as 
a formula of decision. Infact, the 
writer claims that it has little to do 
with the result. 

The “Hartford Agent” declares that 
the true view as deduced from the de- 
cision appears to be that the care which 
it is incumbent upon a gratuitous bailee 
to exercise will depend upon the nature, 
value and properties of the subject of 
the bailment, the circumstances under 
which the bailment is made and some- 
times from the character and confidence 
and particular dealings of the party; 
in other words, upon the terms of the 
implied undertaking of the bailee. 

The first article of his implied under- 
taking is, according to the “Hartford 
Agent,” in the case of a depository, that 
he will take the same care of the prop- 
erty entrusted to him as he might rea- 
sonably be expected to take care of his 
own property of the same character. 
In the case of a mandatory, he will 
exercise the same diligence that he 
might reasonably be expected to exer- 
cise in his own affairs. If he is known 


Liability of Gratuitous Bailee 


to possess special features for safe keep- 
ing, it becomes an implied article of his 
undertaking that he will use them. If 
his profession or situation is such as to 
imply skill, he is bound to exercise such 
skill. 

The “Hartford Agent” asserts that 
although a gratuitous bailee is not ordi- 
narily bound to the exercise of the 
same active diligence as is a bailee for 
reward, in some respects the liability is 
identical. Thus it is the duty of the 
bailee, whatever the character of the 
bailment may be when its purpose has 
been fully satisfied and performed to 
redeliver the thing bailed to its lawful 
owner upon request or to account of his 
failure to do so. ; 

The “Hartford Agent” states that the 
bailee is liable for the loss or destruc- 
tion of the bailed property while in his 
possession after being requested to re- 
turn it to the bailor if a reasonable time 
has elapsed to enable him to do so. So 
also if a gratuitous bailee undertakes to 
deal with the subject of the bailment 
in a manner not warranted by his in- 
structions, express or implied, and the 
property is lost, he is liable, irrespec- 
tive of any want of due care on his 
part, unless his act is ratified by the 
bailor with full knowledge of the cir- 
cumstances. 

There has been much discussion as 
to the responsibility of banks where 
Liberty bonds and other securities are 
being held for customers. While if a 
case went to the court, the bank might 
be relieved, its reputation in the neigh- 
borhood would be impaired. Banks 
therefore which have on hand securities 
for customers should take out burglary 
insurance and protect these securities 
in every possible way. 


Should Be Made a Major Line 


AN accident company official said the 
other day that there is mere imposition 
on accident and health insurance com- 
panies than any other line. In_ his 
opinion, it is a side line with almost 
every agent. There are but few men 
that take it seriously. They do not 
study it and do not try to get the argu- 
ments that sell it. They endeavor to 
use it as a lever to pry open the door 
of prospects so that more important 
lines of insurance can be secured. 
Even if a man of large inocme has a 
slight illness, he is urged to put ina 
claim. It may not amount to $10 and 
yet the agent or broker insists on get- 





ting a check from the company. He 
rushes over with the check with great 
gusto and to show that he is on the 
job, looking after the interests of the 
assured. If the assured meets with a 
minor accident, the agent again urges 
him to make a claim and a few dollars 
are, secured. In this way the claim 
ratio is forced up many points. 

The agent simply. uses accident and 
health insurance to help along his other 
lines. This official says that the com- 
panies should insist on accident and 
health insurance being regarded as 
one of the major lines and they should 
be treated as such by the selling forces. 














PERSONAL GLIMPSES OF CASUALTY MEN | 


Dr. George L. Radcliffe, vice-presi- 
dent of the Fidelity & Deposit, who is 
to deliver a series of lectures upon 
Corporate suretyship at Johns Hopkins 

Niversity of Baltimore during the new 
School year, is a graduate of that uni- 
versity, from which he received his doc- 
cate, and was one of its professors of 
istory when he was induced to enter 
€ surety field as an executive officer 
of the old American Bonding, going 
with the Fidelity & Deposit when the 





latter corporation reinsured the Ameri- 
can Bonding. The Fidelity & Deposit, 
United: States Fidelity & Guaranty and 
the Maryland Casualty, all of Balti- 
more, have done a great deal for the 
young men of their home city. The 
time was when the young Baltimorean 
though he was traveling when he went 
as far as West Virginia, and very sel- 
dom did he accept a position away from 
his home town. When the casualty 
companies began to grow they were on 


the alert for promising talent, and any 
youngster having a fundamental knowl- 
edge of law, plus a good business head, 
was sure of a position in any one of the 
three offices already named. After an 
intensive home office training in the 
various departments, he was usually 
sent into the field for practical busi- 
ness-getting experience with the result 
that today Baltimoreans are to be 
found in every section of the country 


-| occupying responsible posts, and with 


scarce an exception “making good,” 
either as branch managers or as gen- 
eral agents. 


The Employers Indemnity of Kan- 
sas City has at different times tried out 
a number of unique propositions in dif- 
ferent lines of its activities. This year 
the company tried the scheme of hav- 
ing practically everybody in the office 
take his vacation at the same time. The 
accident agency force, the small mis- 
cellaneous casualty agency plant and 
the New York and Chicago offices were 
asked to make their correspondence 
with the home office as light as possible 
from Aug. 9 to 23, and only a small 
skeleton force was maintained at the 
home office to keep the claims depart- 
ment and other urgent matters in mo- 
tion during the vacation period. 

The plan has proven satisfactory be- 
yond expectation and _ with . slight 
amendment will be carried out again 
next summer. Less than a week after 
resumption of work with a full com- 
plement of workers the company is 
practically caught up with what accu- 
mulated during the vacation period and 
the home office is going ahead under 
full pressure as if no interruptions had 
occurred. 


The United States Fidelity & Guar- 
anty has transferred Vice-President 
Joseph R. Wilson to Washington, 
where he will take charge of the com- 
pany’s government service bureau. Mr. 
Wilson has been with the company 
since June, 1913, when he went to 
Baltimore as manager of the develop- 
ment department. In October, 1918, 
he was made vice-president. His du- 
ties in the development work entailed 
most of his presence in Washington in 
connection with the service bureau and 
the company felt that it would be bet- 
ter to have Mr. Wilson as the active 
head of the bureau. Mr. Wilson is a 
brother of President Wilson. 


A new publication has just made its 
bow at the Fidelity & Deposit. Its 
name is “All in the Family,” a publica- 
tion “for, of and by the F & D folks.” 
The new organ will be published 
“quite frequently” and will contain 
“serious, near-serious and not serious 
matter. It will also print announce- 
ments, suggestions, selling dope, and 
anything else which will be of interest.” 


Vice-President D. M. Baker of the 
Pacific Mutual Life, who had an opera- 
tion performed some weeks ago and 
has been in the hospital ever since, is 
now at his home, but will not be able 
to get back to business for some days. 
Mr. Baker was compelled to forego his 
usual trip to the central west during the 
summer. 


President H. G. B. Alexander of the 
,Continental Casualty left Saturday for 
Europe. He is combining business and 
pleasure. 


Stewart M. Lamont has been ap- 
pointed assistant secretary of the In- 
demnity Company of North America 
and will have charge of its personal 
accident and, health department. 
Originally with the Pacific Mutual 
Life in New York, Mr. Lamont went 
with the Metropolitan Casualty in 1904 
when it entered the personal accident 
field and has since had entire charge of 
this department. He is recognized 
as an underwriter of fine capacity. 


E. H. Fishman, general agent of the 
bonding department of the Maryland 
Casualty at Cleveland, O., returned to his 
office last week after a three months’ 





TELLS ABOUT INCREASE 


COLLISION RATES COMPARED 





Superintendent Ryder of the Automo- 
bile Department of Compensation 
Bureau Prepares Charts 





NEW YORK, Sept. 1—Ambrose 
Ryder, superintendent of the automo- 
bile department of the Workmen’s 
Compensation Service Bureau, has 
gotten out a summary of comparison 
of 1920 collision rates with those of 
1919 in the various territories. In this 
connection he says, in part: 


The general opinion sems to have pre- 
vailed in the field that the new collision 
rates are anywhere from 33% percent to 
60 percent higher on the average than 
the old collision rates, when, as a mat- 
ter of fact, the average increase country- 
wide is probably not much more than. 
12 percent. Too much attention has been 
paid to those cheaper cars and those 
new cars where the collision rates have 
been increased as much as 100 percent 
in some instances. Companies and agents 
have overlooked to a large extent the 
numerous instances wherein collision 
rates have actually been materially re- 
duced, particularly on the higher priced 
ears. Companies have received the great 
majority of their premiums on the bet- 
ter elass of cars. It must also be: re- 
membered that most of the renewals are 
“one year old” or “over one year old” 
ears where a majority of the rates have 
even been reduced somewhat or are 
about the same. 


Saw the Big Inereases 


Many agents and companies on receiv- 
ing the new collision rates first noticed 
the extraordinary increase for cheap 
cars, particularly on the new ones, and 
overlooked the fact that only a very 
small percentage of their collision busi- 
ness comes from the cheap cars. If the 
companies and agents had been advised 
at that time that the average increase 
was only about 25 percent in the very 
big cities, with much lower average in- 
creases in other territories, and even ma- 
terial decreases in some places, with an 
average of about 12 percent increase 
country-wide, and if these statements 
could have been backed up with an ex- 
hibit of actual comparative figures, what 
a difference it would probably have 
made in the general reception of the 
new rates. 

Largest Increases in Big Cities 


It will be noted that the largest in- 
creases were in the big cities of Terri- 
tories 1, 2, 3 and 4. These cities are: 
New York, New York Suburban, Boston, 
Providence, Philadelphia, Buffalo, Cleve- 
land, St. Louis, Chicago, Detroit, Jersey 
City, Newark and Pittsburgh. But even 
in these territories the full coverage 
rates on private passenger cars have 
been increased only about 30 percent, 
and the increase has been only about 16 
percent on the average for electrics. (The 
average increases are only about 17 per- 
cent and 5 percent, respectively, for the 
gas cars equipped with approved front 
bumpers.) Furthermore, the average in- 
creases for the $50 and $100 deductible 
coverages on private passenger Cars are 
only about 20 percent and 17 percent, re- 
spectively (or only about 7 percent if 
equipped with approved front bumpers), 
and they are considerably less for the 
electrics. 

Some Show a Decrease 


The cities in Territory 5 have actually 
enjoyed a decrease in collision rates this 
year. These are: Atlanta, Baltimore, 
Birmingham, Cincinnati, Indianapolis, 
Kansas City, Louisville, Minneapolis, St. 
Paul, Rochester and Syracuse. The av- 
erage decreases are anywhere from 12 
percent to 15 pereent for the various 
forms of collision coverage on the pri- 
vate passenger cars and are much 
greater for the electrics. For cars 
equipped with approved bumpers the av- 
erage decreases for both gas and elec- 
trics are still larger. 

Some of the Territory 6 defined in the 
1919 manual is still Territory 6 in the 
1920 manual and the rest is now Terri- 
tory 7. The collision rates have increased 
on the average for that portion of Ter- 
ritory 6 which remained as Territory 6 
in the 1920 manual, but the average in- 
crease is only about 18 percent for full 
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lowa State Traveling Men’s 


Association 
“Oldest and Best’”’ 
ACCIDENT INSURANCE FOR TRAVELING MEN AT 
ACTUAL COST 


PAYS IN CASE OF ACCIDENT 
RSC REA ED ERU Ss Sino occcicsscepaiecgseusieuncccusmceee $5,000.00 —-$10,000.00 
Loss of both feet, hands or eyes .......ccccecccccccees ceeeeeeeeeeee +0;000.00 
Loss of one foot, hand or eye. ........ cee ec cece eceeees ceeeesce ces $1,280.00 
Weekly Indemnity (104 weeks)...........sccccccccccccccccccscsscccce Heb0) 
Weekly Indemnity (partial disability) ..............cccccceccccccecs .--$12.60 
ACTUAL COST OF MEMBERSHIP HAS 
NEVER EXCEEDED $9.00 


Paid to members and beneficiaries in 1918 nearly $500,000.00 


SPECIAL OFFER TO NEW MEMBERS 
Full Protection to November Ist for $2.00 


TAKE APPLICATION FROM BACK OUR 
CALENDAR OR WRITE FOR SAME TODAY 


H. E. Rex, Sec’y 








Des Moines, Iowa. 








cars and considerably less for the other 
forms of coverage. There was practic- 
ally no increase for electrics or for cars 
equipped with approved bumpers. 

Territories 7 and 8 of the 1920 manual 
have even lower collision rates on the 
average than they had in the 1919 man- 
ual. It is worth noting in this connection 
that the majority of the cars in the 
United States will probably be found in 
Territories 7 and 8, although a great ma- 
jority of the cars now insured will un- 
doubtedly be found in Territories 1, 2, 
3, 4, 5 and 6. 

It will be noted that the average in- 
creases and decreases are about the 
same for commercial cars as for private 
passenger cars. 


Conclusions as to Rates 


It is not easy to compute a, grand av- 
erage increase or decrease, for the en- 
tire collision business on all forms of 
coverage and for all territories, that 
would be approximately true for each 
company. Some companies got most of 
their business in the east, whereas oth- 
ers have a country-wide business. Some 
companies have written a larger propor- 
tion of the cheaper cars than is written 
by the average company, whereas the 
opposite may be true of other compa- 
nies. We have, however, estimated that 
the percentage increase for all of our 
bureau companies combined is approxi- 
mately 12 percent. In other words, the 
premiums being received in accordance 
with the 1920 manual of collision rates 
are only about 12 percent higher in to- 
tal than the premiums would have been 
if the 1919 rates had been continued. 
The chances are that the increase is 
even less for the majority of fire com- 
panies, which probably write a larger 
proportion of business in the country and 
small cities than the casualty compa- 
nies do. This total increase would seem 
to be far from adequate when it is re- 
membered that (1) collision loss ratios 
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have been very high for both the bu- 
reau and the conference companies, (2) 
collision repairs are costing more today 
than they did a year or two ago, and 
(3) there is an increasing congestion 
of cars, 


Oliver Locates in Chicago 


John W. Oliver, who was formerly 
connected with the Aetna Life and the 
Travelers, has gone with the Equitable 
of New York and has been stationed at 
Chicago as special agent to drill the 
agents in accident and health insur. 
ance. 





Aetna Life Changes 


The Aetna Life and its affiliated com- 
panies announce the field changes: 

E. W. Dixon has been appointed spe- 
cial agent with headquarters at Albany, 
David W. Travis, Jr., formerly a local 
agent at Peekskill, N. Y., has completed 
a home office course of training and is 
assigned to the Albany office as special 
agent. Horace Schermerhorn has been 
appointed special agent of the A, w, 
Burke general agency at Boston, Mass, 

Edward D. Garrette, formerly superin- 
tendent of the sprinkler leakage, water 
damage and combination residence de- 
partment of the Chicago branch office 
has been transferred to the fire service 
department at that office. W. Webster 
Smith has been assigned to the Chicago 
office as special agent. M. C. McGee, who 
has been special agent at the Chicago 
office, has been made superintendent of 
the group disability department at Chi- 
cago. 

J. B. Murphy, formerly cashier at the 
Washington, D. C., branch office, has 
been appointed superintendent of agen- 
cies at Washington. 


Leaves Canadian Association 


The Continental Casualty has resigned 
its membership in the Eastern Under- 
writers Association of Montreal, Can. 
which has jurisdiction over workmen’s 
compensation rates for the providence of 
Quebec and in the Eastern Casualty Un- 
derwriters Association. The Continental 
Casualty feels that the association should 
adopt the schedule system of rating. 


W. H. Jones Resigns 


W. H. Jones, who for many years was 
vice-president of the Equitable Accident 
at Boston, but who went with the Gen- 
eral Accident when it took over the busi- 
ness of the Equitable, has resigned. R. B. 
Hoover, who has been agency director of 
General Accident in Boston, succeeds Mr. 
Jones. Mr. Jones is now local agent for 
the Peerless Casualty of New Hampshire. 


Write Elevator Liability 


NEW YORK, Sept. 1—Casualty agents 
and brokers were doing a land office 
business today following the serious ac- 
cident in the Clarendon building, where 
two men were killed and 16 persons in- 
jured when an elevator containing 18 
passengers fell ten stories. The elevator 
cable snapped and the balancing weights 
crashed through the top of the car. 
Many buildings using elevators came to 
the conclusion that they were immune 
from elevator accidents. This serious 
disaster, however, has shown that the 
unexpected may happen. Building own- 
ers where elevators are used therefore 
reviewed their insurance with the result 
that many that were not adequately in- 
sured took larger limits and some that 
carried no insurance saw to it that their 
elevators were properly covered. 


Proposes State Monopoly 


The Democratic party in Utah has 
adopted a platform providing for the 
creation of a state compensation monop- 
oly which would do away with the com- 
petition by private companies. The party 
platform also proposes to increase the 
seale of disability compensation from 6@ 
to 65 percent and advances the death 
benefit from $5,000 to $5,500. 


Life & Casualty Buys Building 


Sale of a four-story brick building at 
Nashville, Tenn., home of the Nashville 
Banner for over 30 years until badly 
damaged by fire last January, has been 
made to the Life & Casualty of Tennes- 
see for a consideration of $18,000. The 





modeled for use by the Life & Casualty. 





sistant superintendent of the metropoli- 
tan department for the Royal Indemnity. 
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LOOKING: FOR A BAD WINTER 





Chicago Burglary Underwriters Think 
Crime in That City Will Con- 
tinue to Increase 





With winter still several months off, 
burglary underwriters in Chicago are 
studying conditions carefully in an 
effort to determine just what their ex- 
perience during the winter months will 
be. The experience of past years has 
shown that there is always more crime 
in the winter than in the summer. Chi- 
cago has had the worst summer of 
crime it has had in many years and 
if past experience counts anything the 
coming winter will far surpass the 
present record, : an 

An authority on Chicago’s criminal 
history said the other day that every in- 
dication pointed toward a bad winter. 
He is an investigator, operating out of 
the burglary office of one of the large 
companies, and was formerly connected 
with the Pinkerton detective agency. 
Chicago has always been his stamping 
ground, possibly because, in his own 
words, “he has never wanted for work 
there.” His opinions are regarded 
highly by his superiors because he 
knows his ground and his business. He 
says that the present crime wave will 
grow and will be at its height when 
the snow begins to fall. 

Present indications point toward a 
continual increase in the number of 
holdups and housebreakings. The suc- 
cess with which these two forms of 
crime have been perpetrated in Chi- 
cago has educated the criminal to 
recognize them as the “path of least 
resistance.” Holdups, and particularly 
the messenger and payroll kind, always 
promise big returns, and from past ex- 
perience it appears that the criminal can 
accomplish them with very little dan- 
ger. Housebreaking has always been 
easy work for the experienced crook 
and will continue to be popular. 

Since holdups have become more 
numerous, a slight decrease in the num- 
ber of safe blowings has been noticed. 
It is the belief of insurance men that it 
is so easy for a crook to get money by 
other means that he has practically 
abandoned this one. The work of 
blowing and robbing a safe requires a 





trained criminal. Furthermore, he must 


be willing to take a chance, and in the 
case of safe blowing it is usually a 
big one. It is a laborious as well as a 
dangerous job. The returns on such 
jobs are very often uncertain, because 
many concerns do not make it a prac- 
tice of keeping large sums of money 
in their safes over night. On the 
whole, they are not so easy or profit- 
able as the holdups, with their big re- 
turns and easy get-aways. 





Mustard Gas Routs Yeggs 


DES MOINES, IA., Aug. 31—This is 
how a bottle of mustard gas put a bunch 
of bank burglars to flight: 

The bottle was suspended just inside 
the door of the safe in the Bank of 
Granger, at Granger, Ia. When a bunch 
of bank burglars who have been work- 
ing altogether too diligently in Iowa of 
recent months, burned a hole through the 
safe door with an acetylene torch, they 
broke the bottle and liberated the gas. In 
their haste to escape the stifling fumes, 
they grabbed a half dozen safety deposit 
boxes and fled. Had not the gas been 
there they would have burned through 
into the place in which was the cur- 
rency. 

A demonstration of how rapidly yeggs 
work with acetylene was given before 
the state convention of sheriffs in Des 
Moines. An operator burned through a 
door in fifteen minutes, while the sheriffs 
sat by aghast. 


Hildebrandt With F. & D. 

BALTIMORE, MD., Sept. 1—In further 
amplification of its burglary business 
the Fidelity & Deposit announces the ap- 
pointment of Gilbert S. Hildebrandt as 
assistant to P. L. Wellener, superinten- 
dent of the burglary department. Until 
today Mr. Hildebrandt was connected 
with G. C. Swope & Co., a local agency. 
When the Fidelity & Deposit wrote the 
casualty lines, Mr. Hildebrandt was con- 
nected with the company as assistant 
accident claim examiner, a position he 
held for seven years. 





Loss Ratio Is High 

Burglary underwriters are complaining 
of the high loss ratio on mercantile open 
stocks in a number of cities like Chi- 
cago, Kansas City, Minneapolis, St. Paul 
and others. The thefts go on unabated 
and the companies are paying the freight. 
Company officials are convinced that the 
coinsurance clause must be applied 
strictly to all mercantile burglary poli- 
cies. Some companies are curtailing their 
mercantile burglary lines in some of 
these cities, only taking the choicest 
offerings. 











ACCIDENT AND HEALTH 











GETTING “VACATION CLAIMS” 





Companies Hear From Policyholders 
Who Are Taking Rest Under 
Orders of Physician 





Health and accident companies which 
write policies providing indemnity for 
nonconfining illness are receiving the 
usual grist of summer vacation claims. 

hen a man feels rather run down 
during the summer season, it is an easy 
matter for him to get the family 
Physician to recommend that he take 
a month or two months off and to say 
that such a vacation is imperative to 
the preservation of his health. Prac- 
tically every man in active business 
could say of course that his health 
would be benefited materially by an 
extended summer vacation, but the 
man who files a claim with a disability 
Company in a case of this sort contends 
that by following the doctor’s orders 


Or a time he is probably preventing a 


—. orton later on and_ there- 
e d i i 
ier t Should be paid for the time 


} e is away from his work under 
his health coverage. 


While the companies know that a 
tge number of these claims are not 





really made in good faith, it is difficult 
for them to say so, or to go back of 
the doctor’s certificate. 

In a notable case of this sort a year 
ago or so, a man quite prominent in 
financial circles recovered a judgment 
for $12,000 against one of the big east- 
ern companies. He claimed to be a vic- 
tim of neurasthenia and traveled virtu- 
ally all over the world, playing golf, 
climbing mountains and engaging in 
similar activities, but contended that 
whenever he returned to his desk he 
suffered a nervous collapse and was un- 
able to go on with his work. The courts 
held that he was entitled to collect un- 
der his policy. ; 

The general run of claims during the 
summer months has been rather lighter 
than usual and the situation is very sat- 
isfactory from the standpoint of the 
companies, 





Travelers Increases Rates 


The Travelers has announced an in- 
crease in health insurance rates effective 
Sept. 1. The rate on a policy which pro- 
vides indemnity for total and partial 
disability with a limit of 52 weeks has 
increased to $10 for each $5 weekly in- 





demnity. This policy does not require 
house confinement. Some other policies 





























Decreasing of Overhead 


expense means increasing of profits 


Naturally, you, like every officer, want to do 
all you can to increase your Company’s profit. 


Then inquire of us concerning our Fiscal Agency 
Plan for Insurance Companies. This Plan, 
among other advantages, offers a definite means 
for reducing your overhead. 


Leading companies have adopted the Plan and 
we shall gladly tell you more about it. 


Union Trust Company 
Chicago 
Capital and Surplus, $4,700,000.00 
At Madison and Dearborn Streets 
“Since the Great Fire” 
































FEDERAL SURETY COMPANY 


Home Office: 
DAVENPORT, IOWA 





An Institution of Service 
Writing 

ACCIDENT AND HEALTH 
AUTOMOBILE LIABILITY 
PROPERTY DAMAGE AND COLLISION 
BURGLARY, LARCENY AND THEFT 
ELEVATOR 
GENERAL LIABILITY AND 


WORKMEN’S COMPENSATION 
INSURANCE 





Correspondence Solicited from Mississippi Valley Agents 





W. L. TAYLOR, Vice-President and General Manager 
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merchandise. 


policy is standard. 


STRONG 











(Under State Supervision) 


We specialize on open stock Burglary Insurance, on 


The only company of its kind in the State of Illinois. 


Our service is unequalled, our rates are correct, our 


We are Pioneers in our line. 


Agents wanted in Illinois outside of Chicago. Fo1 
further information, write, wire or call. 


Home Office 
417 Peoria Life Bldg., Peoria, Ill. 


PIONEER MUTUAL CASUALTY 
INSURANCE CO., Inc. 


RELIABLE 








PROMPT 
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f Federal Savings'and Insurance Co. [ 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 


with non-classification of risks. 


Benefits paid weekly. 


Policy includes $100.00 funeral benefit. 


@ Representatives Wanted in Indiana and Illinois. 
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Our Victory Policy Will Interest You E 
Bea & 











Chas. L. Nicholson, President 





THE INTER-STATE SURETY COMPANY ~ 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 


Harry R. Wood, Secretary 


which have a few special features have 
an increase to $11 per $5 weekly indem- 
nity. On all policies the rate after age 
51 is increased $3. The company also 
announces that health “accumulating 
weekly indemnities riders” will not be 
issued after Sept. 1. 

The action was taken after review of 
the experience for the years 1915, 1916 








and 1917, so that the influenza epidemic 
does not affect the rate. Only normal 
underwriting figures were included in 
the calculations of the rate makers. 

This action is in line with that of 
many other companies during the past 
year. Three forms of policies were 
effected by the increase of $10 and four 
forms by the increase of $11. 














WORKMEN'S COMPENSATION 








PLAN NEW LAW FOR KANSAS 


Data Being Assembled for Important 
Changes To Be Presented to 
Next Legislature 


TOPEKA, KAN., Aug. 31—It is 
practically certain that Kansas will get 
anew compensation law at the next ses- 
sion of the legislature. The plans for 
the new law are being made now and it 
is expected that John Crawford, state 
labor commissioner, and A. E. Crane, 
an attorney of Topeka, will be desig- 
nated by Governor Allen shortly to 
draft the proposed law. Crawford has 
been gathering material from all the 
states which have compensation laws 
for more than a year and some special 
investigations have been made into vari- 
ous laws and their operations. 

The Kansas law has been unsatisfac- 
tory in many respects. It does not pay 
sufficient amounts to the workingmen; 
there is too much leeway in settle- 
ments; lawyers have too great oppor- 
tunities for securing large fees in settle- 
ments and there are too many chances 
to dodge compensation. : 

There may be state insurance. It 
seems certain that the proposed bill will 
require compulsory insurance, either 
through the companies or through the 
state. If the insurance is compulsory 
the state insurance department will 
have authority to regulate the rates. It 
is planned to create a state commission 
to handle all compensation claims and 
no settlements are to be germitted ex- 
cept upon the approval of this com- 
mission. All questions relative to com- 
pensation must be submitted to this 
commission with the right of an appeal 
to the courts. 

The schedules of compensation, par- 
ticularly for total disability, will be ma- 
terially increased. The present sched- 
ule of 60 percent of the average wages 
is too low for a man with a family, in 
the view of the labor department. 








Minnesota Compensation Figures 














Canadian Head Offices: 
Toronto, Ontario 





It Is Vitally Important 


As a salesman of Commercial Accident and Health Disability 
policies that you learn more about Continental Income Protec- 
tion forms—the forms that sell and stay sold, backed by the 
greatest Accident and Health Insurance organization in America. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
General Offices: Chicago, U. S. A. 








The National Underwriter and Rough 


Notes Companies, with their weekly 
newspaper of insurance, their four 


monthly magazines, their state hand- 
books, their correspondence course in the 
Dean Schedule, their numerous book 


| publications, their office supplies and 
| bookkeeping systems are rendering an 


incomparable service to the insurance 
business as a whole and to thousands of 
individuals in it. Offices at Cincinnati, 


Chicago, Indianapolis and New York. 


ST, PAUL, MINN., Aug. 31—The Min- 
| nesota compensation law, adopted in 
1913, is just beginning to show results. 
| After six complete fiscal years, during 
which time a large number of “fatal” 
eases were being administered, final pay- 
ments have been made. Asa result, dur- 
ing the fiscal year just ended the state 
department of labor reports final pay- 
ments amounting to $1,460,893 made to 
dependents of men killed in industrial 
accidents. Thesé cases involved the pay- 
ment of the usual compensation cover- 
ing a period of 300 weeks after pay- 
ments were commenced. 

Figures prepared by John P. Gardiner, 
state labor commissioner, show that in 
1918 the number of cases reported was 
8,182 and the compensation paid 
amounted to $696,247; in 1919 there were 
8,302 cases reported and the compensa- 
tion paid amounted to $785,271 and in 
1920 (the fiscal year ending June 30) 
12,738 cases were reported and the total 
amount paid, including hundreds of 300- 
week payment cases, was $1,460,893. 





Tennessee Controversy Settled 


The controversy over the rules of the 
Tennessee Compensation and Rating Bu- 
reau as to inspections has been settled 
with the approval by Commissioner Ar- 
rington of a new rule which provides 
that inspectors shall locate defects but 
that their reports shall be treated as 
confidential by the bureau and shall not 
be shown to insurance carriers and shall 
be shown to the assured only by instruc- 
tion of the commissioner. 

The constitution of the bureau here- 
tofore provided that inspectors should 
not locate defects. The commissioner 





had expressed himself as favoring a 
change in that provision and the mutuals 
and reciprocals sought to have it changed 
so that bureau inspectors making an in- 
spection for rating purposes should also 
make note on their report of defects in 
the risk and their location. They wanted 
this done so that the assured or insur- 
ance carrier could use these reports in 
securing the removal of the defects and 
consequent reduction in rates, 

The stock companies opposed such a 
change, as its effect would have been to 
make the reports of bureau inspectors 
available to all carriers alike and while 
the stock companies would have paid 
the larger part of the cost of these in- 
spections, the carriers which -have in- 
different engineering organizations, or 
none at all, would have been in a posi- 
tion to tell prospective assureds that 
they used the same reports as the stock 

| companies and were therefore in a posi- 
' tion to furnish the same service. 





Modify North Dakota Rule 


BISMARCK, N. D., Aug. 31—The work- 
men’s compensation bureau, which has 
issued minimum wage and hours of em- 
ployment for women rules, under the 
law governing the bureau, has modified 
a ruling which prohibited the employ- 
ment of women in mercantile establish- 
ments after 6:30 p. m. to permit their 
employment after that hour one day a 
week, except between July 15 and Nov. 
1, when employment two nights a week 
| is permitted, and between Dec. 14 and 
| 24, when employment each week night 
is permitted. 














Arrange Joint Compensation Plan 


HELENA, MONT., Aug. 31—Officials of 
the Montana State Accident Board have 
the problem of arranging a joint plan 
for two mining companies working the 
same ground under contract, to provide 
compensation for the employes engaged 
in that particular piece of work. The 
companies propose to make joint pay- 
ment and the details of the plan are now 
being worked out by the commission. 





Experience in Pennsylvania 


For the first six months of the present 
year the State Compensation Bureau in 
Pennsylvania paid $3,404,435 in compen- 
sation awards, of which $484,952 was for 
the loss of eyes. Industrial accidents in 
the state during that period resulted in 
1,297 persons being killed and 85,540 per- 
sons being injured. 

The Pennsylvania compensation law 
became effective Jan. 1, 1916, and since 
that date up to Aug. 1, 1920, the board 
has approved 289,092 agreements for pay- 
ment of compensation for persons injured 
or for the dependents of those killed. In 
fatal cases, compensation was awarded 
amounting to $25,116,767, of which 
$6,571,367 has already been paid. The 
total amount paid since the act went 
into effect is $22,021,664, of which $15,- 
450,297 was paid in disability cases. 





Commissions Meet on Coast 


HARRISBURG, PA., Aug. 31—Chair- 
man Harry A. Mackey of the Pennsyl- 
vania Workmen’s Compensation Board 
has been delegated to preside over the 
convention of the International Associa- 
tion of Industrial Accident Boards and 
Commissions to be held at San Fran- 
cisco, Cal., Sept. 23, when the disposition 
of compensation claims will be discussed 
by governmental agencies gathered from 
all parts of the world. Pennsylvania is 
represented at the seventh annual meet- 
ing of the kind by Chairman Mackey and 
Commissioner of Labor and Industry 
Connelley. 


“Loiterer” Loses Compensation 


RICHMOND, VA., Aug. 31—Because he 
“loitered” on the way, J. F. Bates, —" 
aminer for the Virginia Inspection 
Rating Bureau, was denied compan 
tion last week by the Virginia Industri: 
Commission in a case involving yg 
pretation of the lunch hour question. ise 
was brought out that Mr. Bates wh 
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returning to his office from lunch stopped 
to chat with a young lady friend for a 
few moments, and while doing so was 
struck by an automobile. This, in the 
opinion of the commission, constituted 
loitering in the technical meaning of the 
word, and so it was held that the Fidel- 
ity & Casualty, carrier of the insurance, 
was not liable. Under a recent ruling of 
the commission in regard to the lunch 
hour issue, Mr. Bates would have been 
entitled to recovery under ordinary cir- 
cumstances. 
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WRITE BONDS FOR RAILWAYS 





Companies Regard Contracts Covering 
Advances Made by Government 
-As Good Risks 





NEW YORK, Aug. 31.—At a rate 
of one-half of 1 percent—a charge ap- 
proved by the treasury department— 
surety companies are now writing 
bonds for the railways of the country 
in accord with the conditions of the 
latest amendment to the transportation 
act. 
When the railways were under gov- 
ernment control—a period of two years 
and two months—they were guaranteed 
as rental their average annual operating 
income secured in the three years ended 
June 30, 1917. Owing to transportation 
conditions then existing few of the 
roads earned the guaranty; over 130 
systems showing a loss ranging in 
amount from a few thousand to sev- 
eral million dollars each. The new 
transportation act provides for the con- 
tinuance of the guaranteed rental by 
the government for the six months 
from March 1 to Aug. 31, at which lat- 
ter date the rate increases of the roads, 
authorized under recent legislation, be- 
come operative, and presumably will be 
sufficient to cover all operating expenses 
and permit the payment of dividends to 
stockholders. In order to facilitate the 
service of the railways the government 
agreed to advance such sums to the 
roads as they figured would be required 
to make good deficiencies suffered be- 
fore Sept. 1, providing the latter fur- 
nished corporate surety bonds pledging 
the refund of whatever amount it might 
later be shown was in excess .of re- 
quirements; the surety bond to be-in 
the amount of one-quarter of the 
money advanced. Because of the great 
increase in the cost of-labor and ma- 
terial, no road, so far as can be learned, 
has earned anything like its operating 
expenses in the past six months, in- 
deed the Pennsylvania system, one of 
the best managed in the entire coun- 
try, has gone behind millions of dol- 
lars; and what is true of it applied in 
degree to all other roads. 

As it is highly improbable that any 
road will be granted government funds 
for which return in part will have to 
be made, the liability of the surety 
company would seem to be very slight; 
on the other hand, if a subsequent audit 
discloses that the government is en- 
titled to a refund, the roads showing 
such condition would be those best able 
to pay it, hence the position of the un- 
derwriters is very secure in either event. 
The surety bonds issued are in large 
amounts, ranging from $500,000 to 
$5,000,000, and are being freely written 
by all of the larger casualty companies. 
The obligation with respect to the rail- 
Ways applies to the American Railway 
Express Company as well, and it, too, 


as had to furnish a corporate suret 
bond. ' : 





Decrease in Glass Prices 


A slight decrease in the price of plate 
Blass is reported by the Pittsburgh 
manufacturers, which is welcome news 
to the plate glass insurance under- 
writers, who were fearful that unless a 
reduction in the cost of the product 
Were not shortly to be had, the insurance 


rates would have to be sti 2 
cutesy still further ad 


SEEK COLLISION COVER 


RAISE HASN’T HURT BUSINESS 





New Drivers Are Blamed by Under- 
_writers for Increase in the Num- 
ber of Claims 


BALTIMORE, MD., Aug. 31.—The 
big boost in the collision rates, accord- 
ing to local underwriters, 1s seemingly 
having no effect on the business. They 
declare that while the new rates have 
not been in effect long enough for them 
to make any specific assertion, that the 
business coming in at present seems to 
indicate that the collision business in 
general has not been hurt. However, 
several of the companies state that the 
public is not so eager to take the full 
coverage collision due to the high rates. 
The deductible insurance being written 
by the agent is about double the full 
coverage being sold. 


Samuel H. Shriver, head of the 
United States Fidelity & Guaranty 
automobile department, states that 


there has been such an enormous in- 
crease in all the casualty lines this year, 
the automobile coverages coming in for 
their share, that it is practically impos- 
sible to ascertain whether the increased 
collision rates are affecting the busi- 
ness. 
Pay Double for Repairs 


Mr. Shriver hit the nail on the head 
when he asserted that many of the 
“heavy” collision claims are nothing 
but ordinary claims. Most of the com- 
panies, he pointed out, do not take 
into consideration the fact that they 
are paying double the amount for re- 
pairs that it cost them several years 
ago. E 

Local underwriters are unanimous in 
placing the cause for the large num- 
ber of claims on the number of new 
cars being sold. 

“Where there are more cars, the 
chances are bigger for a collision,” 
asserts Mr. Shriver, and the other un- 
derwriters agree with him. Mr. Payne, 
head of the Maryland Casualty’s auto 
department, contends that this is due 
to two causes—the large number of 
new drivers and the large number of 
new cars. 


Particular About New Cars 


“When a man is driving a new car 
and gets a scratch on it,” said Mr. 
Payne, “he immediately calls up the 
insurance company to have it repaired, 
whereas when he is driving an old car, 
he simply rubs his finger over it and 
forgets about it. That is also one of 
the reasons that the rates for new cars 
are so much higher than for old cars.” 

Mr. Payne is not the only one who 
places much of the blame for the nu- 
merous accidents on the army of new 
drivers. The New Amsterdam declares 
that in the olden days before prohibi- 
tion put a shroud over gay times, the 
companies used to have an old alibi— 
“booze.” Most of the accidents were 
due to drivers looking too long on the 
fruit of Bacchus, but today “booze” is 
eliminated as a factor for causing 
accidents. And this company asserts 
that the vast amount of people who 
have never before driven a car and 
who do not know how to drive a car 
are responsible for the brunt of the 
collision claims. 

Practically all of the. states. are 
spending vast amounts on roads and 
the drivers are, as a result, tempted to 
see how fast “the old boat” can travel. 
This also adds to the number of claims, 
but the main cause is, as stated above, 
the large number of new drivers. 


G. P. Bartenfeld has been appointed to 
take charge of the New York City claim 
department of the Indemnity Insurance 
Company of North America. He has been 
conducting an independent claim service 
in New York City and has had 15 years 


for many years. At one time he was 


connected with the home office of the 
Travelers. 














SATISFACTION! 


“IT IS A GLORIOUS FEELING” 


to know that after you have closed a business trans- 
action you are satisfied. 


LION SERVICE AND LION POLICIES 
ARE BOTH A GUARANTY OF SATISFACTION 


OUR FULL COVERAGE 
AUTOMOBILE POLICY 





LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE AND THEFT 


MAY BE WRITTEN IN THE FOLLOWING STATES: 


CALIFORNIA KANSAS NORTH DAKOTA TEXAS 

IDAHO MINNESOTA INDIANA OREGON 

ILLINOIS MONTANA NEBRASKA UTAH 
WASHINGTON WYOMING 


ALL OUR OTHER LINES— 
Fidelit d Surety Bonds, Burglary, Plate Glass and Accident and Health In- 
emus pve a in the above sone except Fidelity and Surety Bonds in 


All our lines, except Fire and Theft, written in following states: 
IOWA MICHIGAN MISSOURI . 
SOUTH DAKOTA 


LION BONDING & SURETY Co. 


OKLAHOMA 


HOME OFFICE—OMAHA, NEBRASKA 
If you want SATISFACTION write us for an agency contract 























Workamen’s Compensation 
All Liability Lines 
Automobile Insurance 
Accident and Health 





Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.,N. Y., Ohio, Pa., R. I. and Wise. 


United States Head Office : 
431 Insurance Exchange, Chicage 
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REINSURANCE 


OF ALL 


Miscellaneous Casualty 


LINES 


Employers Indemnity Corporation 
INSURANCE. BLDG. 


KANSAS CITY 


CHICAGO 
Ins. Exchange 


NEW YORK 
35 Nassau St 








“C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 


Cc. R. CLEMENTS 
*Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 








Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 
General Agents 


STATE AGENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 

CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Housten, Texas Columbia Bidg., Louisvifle, Ky. 


STATE AGENCY, No. 1 Mentgomery St., Jersey City, N. J. 











Jnternational Indemnity Company 


N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


LOS ANGELES, CALIFORNIA 


FULL COVERAGE AUTOMOBILE INSURANCE 
CHICAGO BRANCH OFFICE 
EDW. SAFF, Manager 181 W. Quincy St. 


Assets Over One Million Dollars 











Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


H. G. ROYER, Pres. 
C. 0. PAULEY, Secy. & Treas. 





























WATCH THE NEW AUTO LIABILITY LAWS 


Massachusetts Commissioner Tells of Prospective Legislative Action 











HE necessity for watching closely 
T the future developments of legis- 

lation affecting automobile liability 
was emphasized by Commissioner 
Hobbs of Massachusetts in his 
address this week before the National 
Convention of Insurance Commission- 
ers at Beverly Hills, Cal. He said that 
the two great problems at the present 
time are those of preventing injuries, 
involving proposals which would re- 
quire automobile operators to provide 
some form of indemnity, and the af- 
fording of a more ready means of re- 
lief to those injured, with its sugges- 
tion of a new principle of indemnity 
and a possibility of an extension of the 
field of state insurance. 

He referred especially to the at- 
tempts made to draft laws along the 
lines of the workmen’s compensation 
act and evolve a liability to pay a 
rated compensation irrespective of 
fault either in lieu of the common law 
liability, or as an alternative thereto. 
He said in part: 


The most pressing need in automobile 
insurance is to evolve some means of 
controlling the large and increasing 
casualties. Insurance companies in their 
own interest and insurance commis- 
sioners in the public interest should 
lend generous co-operation in the cause 
of public safety, of sane legislation and 
adequate law enforcement. Sane legisla- 
tion in the interest of securing adequate 
recompense for injuries should likewise 
be encouraged. Making the right to 
operate an automobile on the highways 
contingent upon furnishing a reasonable 
security to the public for the repayment 
of losses caused by the operator’s negli- 
gence is a form of protection which the 
states might well afford their citizens. 

The future development of legislation 
introducing a new principle of indemnity 
for injuries is of sufficient importance 
to warrant careful attention lest it result 
on the one hand in imposing an unjust 
and oppressive burden and on the other 
hand in a further extension of the field 
of state insurance, a function which the 
states at present are not properly or- 
ganized to discharge successfully. 


Question of Fleet Rates 


The problem of automobile rate-mak- 
ing is one which may be profitably left 
to experts. The problem demanding 





most immediate consideration is the 


question of fleet rates. The practice or 
giving special fleet rates, with or with. 
out experience rating, is wide-spread, 
and the propriety and desirability of 
rating fleets on a basis distinct from 
individual risks is eminently open to 
argument. In view of the fact that in a 
number of states the legality of this 
practice seems questionable, it seems 
highly expedient to formulate a rule 
relative to fleet rates together with such 
legislation as may be necessary to avoid 
conflict with the anti-discrimination or 
other laws. 


Full Coverage Policies 


The necessity of broader charter 
powers for American insurance com- 
panies, not only in the case of automo- 
bile insurance, but in other branches of 
the insurance field, will, I believe, be 
more increasingly apparent in the future, 
Without entering into the topic as to 
whether it is longer expedient to re. 
strain fire and marine companies from 
writing the casualty lines and vice 
versa, it is a ground entirely tenable to 
hold that automobile insurance is suf- 
ficiently important and sufficiently dis- 
tinctive in its characteristics from other 
lines of insurance to recognize it as a 
distinct branch and, instead of making 
the over-lapping separation which at 
present exists, to allow either a fire and 
marine company or a casualty company 
to write the entire coverage. 

Question has been raised as to whether 
companies may write an automobile lia- 
bility policy placing no limits as to the 
extent of their liability. A tendency has 
been noted towards increased verdicts 
by juries in accident cases which ren- 
ders the present ordinary $5,000-$10,000 
limits probably inadequate for reason- 
able protection. Nevertheless, it is en- 
tirely probable in spite of this tendency 
that policies without limit in terms 
could be safely written. The very com- 
mon statute forbidding a company to in- 
sure in a single risk a larger amount 
than one-tenth of its net assets would 
appear to prevent the writing of such 
policies. Some exceptions have already 
commonly been made to the 10 percent 
rule, notably in the case of boiler risks 
and of transportation, inland naviga- 
tion, ocean and coast-wise marine risks. 
It is perhaps worth considering as to 
whether a further exception is justified 
and, moreover, as to whether there is a 
sufficient demand for policies of this 
description to warrant making the ex- 
ception. 








Need for Higher Limits 


The need for higher liability limits, 
especially with automobiles, was shown 
in Chicago this week, when a runaway 
truck knocked down about 20 persons, 
as it bumped up on the sidewalk at State 
and Monroe streets, one of the most 
crowded corners of the city. The driver 
had stopped the truck at the corner and 
left the gear in. When he started to 
crank it the truck lurched forward and 
the driver leaped aside. It sped along 
the sidewalk, with pedestrians in a panic, 
endeavoring to get out of the way. For- 
tunately no serious injuries were done, 
but this accident merely shows the ne- 
cessity of automobile owners being prop- 
erly protected. 


California Compensation Rates 


Oct. 1 is the effective date fixed for the 
new California workingmen’s compen- 
sation manual, which has been in course 
of preparation since early this year. 
Rates on a number of classes that have 
shown an unfavorable experience have 
been advanced in the new manual, but 
numerous other classifications have had 
a reduction, so that the general effect 
of the new manual is a slight reduction 
in the average rates. 





Fidelity & Deposit Plans 

BALTIMORE, MD., Sept. 1—The Fidel- 
ity & Deposit announced today that the 
resignation of Joseph A. Flynn, which 
was recently presented, will take effect 
on Sept. 15. Vice-President Henry B. 
Platt, who has been associated with the 
F. & D. for more than a quarter of a 
century, but who retired from active 
business some years ago, has consented 
to assume charge of the New York 
branch office temporarily. The inau- 
guration of an intensive campaign by 
the Fidelity & Deposit in the metropoli- 





tan district will be postponed until Mr. 
Flynn’s departure, at which time Vin- 
cent A. Cullen will assume his duties as 
manager of the production department, 
assisted by John G. Yost, now assistant 
manager of the home office fidelity de- 
partment, and O. Atkin. President 
Thomas A. Whelan declined today to 
state whether any other changes in the 
New York office personnel were contem- 
plated at this time. 





Travelers Garage Policy Improved 


Changes in the old automobile garage 
form policy of the Travelers are an- 
nounced. They have resulted in a sim- 
pler and neater form of contract, free 
from the many endorsements that for- 
merly decorated the old contracts. 

The bankruptcy and insolvency clause 
—that is, the provision, which, contrary 
to the policy of some companies, does 
not relieve the company of the liability 
even though the policyholder be bank- 
rupt or insolvent, which formerly was 
written as an endorsement, has now been 
incorporated into the body of the policy. 

This new policy form covers public 
liability only. Policyholders desiring 
coverage for compensation must take out 
workmen’s compensation insurance. Also 
in the so-called employer’s liability states 
a separate employer’s liability policy 
must be written to cover injuries to em- 
ployes, The practice of endorsing = 
garage policy to include employer's lia: 
bility in such states is discontinued. 

Second, injuries caused by the owner- 
ship, maintenance, or operation of = 
style of automobile, tractor, or - “i 
for all purposes in connection with bus 
ness of the assured, including ean 
but excluding the renting of automob . 
for either the carriage of passengers ve 
merchandise. Passenger livery — begs 
mercial livery can be written 10 
additional premium. 
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THE 
JIFFY 
PEN 


The word “‘Jiffy’”’ de- 
notes speed andaction. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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HOME OFFICE: 
715 Locust Street, 
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MERICAN LIABILITY 


COMPANY 
Disability Insurance 
W. R. Sanders, General Mgr. 


Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 
$100,000.00 lesurance Department Deposit 


CASUALTY & SURETY 
ILLINOIS 
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COMPENSATION RATE 


F,. H. Hardison Tells Commission- 


NEED JOINT EXPERIENCE 


No One Carrier Has Sufficient Data, 


of bureaus, preferably under state su- 
pervision, where the experience of all 





a week is the cost of The 
National Underwriter by 
annual 


subscription. 








BUREAUS ESSENTIAL 





ers Why Company Coopera- 
tion Is Necessary 








Former Massachusetts Com- 
missioner Says 


ee 


The necessity for the maintenance 


insurance carriers writing workmen’s 
compensation business can be made 
available for the making of rates on 
that class of business, was emphasized 
by Frank H. Hardison, former Massa- 
chusetts commissioner, in his address 
this week before the National Conven- 
tion of Insurance Commissioners at 
Beverly Hills, Cal. Mr. Hardison also 


expressed his opposition to the state 
fund idea. He said in part: 


It may be that the idea of permitting 
insurance companies to cooperate in 
making rates is regarded as heresy by 
some of my audience. If so, let me point 
out, in respect to workmen’s compensa- 
tion insurance at least, that in the ac- 
tual operation at the outset there would 
have been “confusion worse confounded” 
if each company had made independently 
its own division of industries into classes 
and then made a rate for each class. 
There are very few companies that 
even yet have individually had enough 
experience with more than a few classi- 
fications to form a basis for dependable 
rate-making. For 90 percent of the clas- 
sifications in the manual, every company 
needs to have its experience supple- 
mented by the experience of other com- 
panies, and a majority of the companies 
need for rate-making in every classifica- 
tion the experience of other companies. 
We thus perceive the reason for co- 
operation. But this means machinery for 
joint action. Hence we have “bureaus,” 
so-called, to which each company con- 
tributes its experience and, for its main- 
tenance, contributes of its substance. 


Offer Machinery for Standardization 


I must add to what has already been 
said that the bureau is necessary for 
determining that every insured plan, or 
business, is written under the proper 
classification of the manual and at a 
proper rate; otherwise there would be 
discrimination due to honest mistakes 
of judgment as to the proper classifica- 
tions to be employed, and possibly com- 
petition might result in mistakes of a 
more crafty nature. Then there are the 
physical rating and the experience rat- 
ing systems which must be applied to 
risks uniformly which application with- 
out cooperation would spell chaos. You 
may add to this inspections and the func- 
tion of the auditing of payrolls of em- 
ployers, which should also be performed 
by disinterested persons and not by an 
employe of the company carrying the 
risk. All of this work should be done 
at the expense of the business and not 
the state. Hence, by an administrative 
bureau representing all the companies. 

So I say cooperation, preferably volun- 
tary, working through an agency estab- 
lished and operated by representative of 
the companies under supervision of the 
state, or forced operating through state 
machinery, is a necessity. My strong 
belief is that the voluntary one, super- 
vised by the state, is much the better. 


National Bureau Called Best 


My present belief is that the making of 
manual rates for basic purposes can best 
be done by a national bureau where the 
selected rate-making experts of the com- 
panies and of the state can consider to- 
gether the official statistics of the busi- 
ness gathered by the various state de- 


aberration due to the personal equation. 





GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Burglary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 








Compensation 
FREDERICK RICHARDSON, United States Manager 
General Building 4th & Walnut Streets 
PHILADELPHIA 








London Guarantee & Accident Company, Ltd. 
Head Office, Chicago 


The Sign of Good Casualty Insurance 


CONKLIN 
FRED. L. GRAY L -- <hh 


oO. C. R & COMP. en. Agts., 

HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. 
THE MERRILL, 

CONNOR BROS.-McCUNE AGENCY 


LIABILITY . nnd BURGLARY 
ACCIDENT NA LT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 


OF LONDON, ENGLAND 
F. W. LAWSON, General Manager 


G, PRICE & WEBB. 
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PAULL & SON........... te 
& en. Agts., Northeastern Ohio, Leader-News Bldg., Cleveland 
J, ers G So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
C. Smita Bidg., Seattle 
DODGE & JACKSON CO....... Gen. Agts., Lucas Co., Produce Exch. Bidg., Toledo, Ohio 
Dist. Agts., Savings Bidg., Lima, Ohio 
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partments and reach a composite result 
reasonably free from unconscious bias or 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000 Write for Territory 











True, such rates may not fit every sec- 
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AMERICAN INDEMNITY COMPANY 
(Galveston, Texas) 


This company was examined by the New York Insurance Department 
as of June 30th, 1919. 


THE EXAMINERS STATED IN PART: 


“‘The Company is in a sound financial condition. Its funds are well 
invested, its affairs are efficiently managed. Claims are promptly settled 
and policyholders and claimants receive fair and equitable treatment’ 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 








W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 
Everyone 


You 
a Sue (), ERVICE * 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 











Farmers and Bankers Accident and Health Company 


Home Office: Mattoon, III. 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy 
Lincoln Bancroft, General Manager. 








Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty leseieactiitie 
and Surety Bonds 








The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 

The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 

If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 

OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 






































tion of the country. They may need, for 
some classifications, revision for the New 
England states, for the middle west, or 
the state whose hospitality we now en- 
joy. That can be investigated by the 
local bureaus. 


Results in “Wide Open” States 


Some of the states are “wide open”— 
that is, although they have compensa- 
tion laws they contain no provision for 
the supervision or maintenance of rates. 
At times, if we can believe reports, com- 
petition is rampant; cutting rates the 
rule. The stock companies may possess 
prescribed rates for such states made 
by one of their bureaus, which rates may 
be fair and just, but unless greatly be- 
lied, not all of the companies always 
observe them, The mutuals, too, are 
charged with making rates which are 
necessary to land the business. You 
have all heard of these things. Doubt- 
less complaints have come to you about 
them. I need not point out that it is 
unfair and demoralizing; tends to break 
down public confidence in the orderly 
and upright conduct of the business; un- 
settles the minds of employers; lowers 
the character of a business that ought 
to be kept on the highest plans of hon- 
esty and square dealing. 

Such results in the “wide open” states 
have led me to the belief that there 
should be in every state some legislative 
sanction behind compensation rates that 
will insure their observance by every 
company in every case. The law should 
either (1) require a company before us- 
ing a rate to file it with the insurance 
commissioner and receive his approval 
thereof as to its adequacy or (2) compel 
every company as a condition of carrying 
on the business to join a rate-making 
bureau operated under strict state su- 
pervision and abide by its rates and 
rules. In the event of legislative action 
in either way the high class companies 
and the public would be protected from 
the demoralization of rate-cutting in the 
competitive struggle, which has been 
known to go so far as to result in the 
declaration that “rates are suspended” 
in a specified district. 


How Many Should There Be? 


But, how many such bureaus should 
there be? I will not attempt to desig- 
nate the number, but rather state two 
principles that should be observed in 
establishing them, namely, saving of ex- 
pense and accessibility. Every state 
does not need one within its territory, 
but does need one that is reasonably 
accessible if there is any attempt at per- 
forming the functions which I have enu- 
merated as belonging to a bureau. A 
district or regional bureau will answer 
this need if a district is not so laid out 
as to violate the principle of reasonable 
accessibility. 

I lack faith in state funds and in the 
equipment of the state to carry on a 
business that requires initiative, enthus- 
iasm and trained and prompt judgment 
as efficiently as private enterprise 
spurred on by competition and by the 
greater rewards for successful endeavor. 


TAKES PASSENGER LIABILITY 





Travelers Announces New Departure in 
Connection With Writing Insur- 
ance on Aircraft 





The Travelers, which has been writ- 
ing public liability and property dam- 
age on aircraft as well as compensation 
and personal accident on aircraft flyers, 
announces that it will write aircraft 
liability, covering the passenger hazard. 
It stands ready to protect an aerial 
transportation company against suit 
which may arise from injuries sus- 
tained by passengers while riding in a 
machine. The rate for this insurance 
is based on a percentage of the pas- 


—= 


garding the passenger hazard the Travel. 
ers says: 


Big Obstacle in Way 


One of the big obstacles that hag 
blocked the advance of commercial pag. 
senger aerial transit has been the fact 
that the company that undertook to 
carry passengers could not afford to 
make itself responsible in case the ma. 
chine should be wrecked and the occp. 
pants injured. So usually they insisteg 
before taking a passenger into the air 
that he should distinctly understand that 
he was going up entirely at his own risk 
—and should anything happen to him, 
neither he nor his heirs had any right 
to sue the company for damages, 

This could not help but discourage 
commercial passenger flying. It had a 
bad psychological effect on the prospec. 
tive passenger. It made him feel that 
he was doing something decidedly dan. 
gerous if the company that took him up 
was afraid to take any risk in the mat. 
ter. It discouraged passengers from fly. 
ing. Now that the Travelers is issuing 
this form of coverage, the owners of 
flying machines will be able to be re. 
sponsible to their passengers in case of 
an accident. The mere fact that the 
public will no longer fly as passengers 
in commercial machines “at their own 
risk” will give them far greater econ- 
fidence in that method of traveling ana 
should result in the wider use of air- 
craft for passenger traffic. 





A COMPANY WITH 
A RECORD 


for 
MEN: WHO CAN MAKE 
A RECORD 
All forms of Health and Accident Insurance 


Low-premiun Commercial Policy pay- 
ing for life for total disability from 
Accidents. 


Good territory open in nearly 
all of twenty-two States 


INTER-OCEAN CASUALTY 
COMPANY 


Cincinnati, Ohio 
J. W. Scherr, President W. G. Alpaagh, Secretary 








GENERAL CASUALTY 


& SURETY COMPANY 
114 Woodward Avenue 
DETROIT 
A Michigan Company for Michigan 

eople 
Live Agents Can Secure 
Liberal Contracts. Up-to-Date Policies 
WRITE US 


ELMER H. DEARTH, Pres. 
GEORGE E. TAYLOR, Vice-Pres. 
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J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michiges 




















Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Accident Re-Insurance Underwriter. Employers Indemnity Corporation 
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automobile business in states of Illinois, Michigan, Wisconsin, lows, 


ing Agency representation. All or any of these states. 
Address 5-Z, care The National Underwriter. 





Minnesota, North Dakota, South Dakota and Colorado, with accompany~ 





























The Title Guaranty and Casualty 
Company of America 


Detroit 


A joint stock corporation that will 
issue participating or profit-sharing 
policies of casualty and title :nsurance 
and fidelity and surety bonds. 


A joint stock corporation that is 
officered by men thoroughly experi- 
enced in the various forms of insur- 
ance and bonds which the company will 
write, 


A joint stock corporation that has 
already attracted as shareholders some 
of the most conservative and capable 
business men of Michigan. 


A joint stock corporation that is 
assured a big and profitable business 
by reason of its wide distribution of 
capital among buyers of insurance and 
bonds and by reason of the profit- 
sharing features of its contracts. 


The profit-sharing feature has been 
developed in the United States chiefly 
in connection with life insurance, 
though it has been used to some extent 
in other lines. In Great Britain the 
profit-sharing plan is used in all forms 
of insurance. 


Michigan 


Because of the various plans which 
the company has for immediately at- 
tracting a volume of good business, 
because of the safeguards which the 
Michigan laws guarantee to sharehold- 


ers and because of the endorsement — 


given the company by the prominent 
men who have already become asso- 
ciated with it, the stock of this com- 
pany can be sold without misrepre- 
sentation. 


Men who can qualify under the tests 
of intelligence, integrity and industry 
are wanted as stock salesmen. 


The Title Guaranty and Casualty Company of America 


A. J. W. Grieg, LL.B. 


President 


H. J. Turngren 
Secretary 


S. C. Smith 


Vice-President 


D. W. Closser, LL.B. 


General Counsel 
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ATTENTION AGENTS 


YOUR REAL OPPORTUNITY IS HERE—RIGHT NOW 


MR. PROGRESSIVE AGENT 





Home Office, Insurance Building 


SERVICE that SERVES 


THE “SJOWA MUTUALS” Have coop OPENINGS FOR PRODUCING 
AND HUSTLING AGENTS IN IOWA, MINNESOTA AND ILLINOIS 


WE WRITE 


Workmen’s Compensation, Public, Eleva- 
tor, Teams and General Liability. Auto- 
mobile, Public Liability, Property, Fire, 


Theft, C ollision and Tornado. 


WE ARE THE MODERN “AGENCY MUTUALS” 


We stand on the platform of the National Association of Insurance Agents, 


in regard to Agents’ Ownership of Expirations and No Overhead Writing. 


Agents representing these companies are fully protected. 
Our companies have been built up on the agency plan. They have just 


been examined by the Iowa Insurance Department and found in sound condi- 
tion. The service they render can be investigated in three states. Their finan- 
cial condition is open to the world. 

We invite investigation of our plan. Agents wanted in the states above 
named. 


PROTECTION that PROTECTS 
Write Today for Agency 


IOWA MUTUAL LIABILITY INSURANCE COMPANY 
IOWA AUTOMOBILE MUTUAL INSURANCE COMPANY 


DR. RICHARD LORD, President 


Home Office, Insurance Building 





JOHN BURIANEK, Jr., Treasurer 
J. W. LOVELLETTE, General Manager 


CEDAR RAPIDS, IOWA 


INSURANCE that INSURES 


HARRY L. NEHLS, Secretary 
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The Careful Engineer Always Toots His Whistle 
Before He Reaches the Crossing 


Likewise, the careful; agent or 
broker is going to warn the assured 
of the meaning of present high in- 
surable values. 


The insuring public realizes that 
everything they purchase now costs 
a great deal more than it did three or 
four years ago. 


But some property owners do not 
seem to realize that their past ac- 
quired property has increased in value 
in the same proportion. 


Their past acquired property they 
value on the basis of what it origi- 
nally cost. This is a serious mistake. 

A line of insurance that fully pro- 
tected the assured a year or so ago 
is but partial protection now. 

Many insurance agents and brok- 
ers have realized the situation and 


have written personal letters of warn- 
ing to their clients. 


Our. appraisal report will show 
the facts. It settles the question of 
values from a disinterested, authori- 
tative standpoint. 


We have some startling facts that have converted a great many property owners who did not see the 
light because they thought the local agent was simply talking for more insurance. 
Maybe we can help because we are disinterested authorities in this line. 


The |loyd-Thomas Co. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis. 














THE LLOYD-THOMAS CO.: 
1128 Wilson Ave., Chicago, Ill. 


We would appreciate your writing the following persons regarding increased replacement values, and the necessity of increased insurance: 








[~} Do not refer to me. 


] Mention you are writing at my r 











ADDRESS _ 














